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SMARTER packaging means greater profits 
to you— means faster turnover, more im- 
pulse buying. The New Star Brand Type- 
writer Ribbon Box attracts the eye. It’s 
neat—trim as a compact. 

But more important to business men is 
the fact that each Star ribbon now comes 
wrapped in moisture-proof cellophane. 
‘There is no longer any danger that the 
enemies of even the best ribbons—dust and 
dry air —will destroy the efficiency of the 
ribbon before it reaches the machine. 

In accordance with a consistent F. S. 
Webster Co. policy, these great improve- 
ments will be advertised extensively to 
consumers in such magazines as The Satur- 


day Evening Post, Time and Management 


of leading business concerns 






Methods. This means more customers for you 
and more customers mean more profits. 
Again the F. 5. Webster Co. proves its 

leadership, demonstrated time and again 

over a period of 44 years. No wonder busi- 
ness men—and dealers—the world over 
have steadfastly stood by Star Brand 


ribbons through thick and thin! 
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{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, office devices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies 
commercial furniture, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


{| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly. 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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THE ADVERTISEMENTS 








These advertisements present the products of the leading manu- 

facturers in each division of the industry. Because of the ground 

for honest differences of opinion, the publishers obviously can- 

not undertake to guarantee transactions between advertisers and 

customers. They do, however, offer their service in resolving 

any disagreements which result from relations established 
through the journal. 


A Listo Pencil Corp seunee 
Acco Products In« 72 Loose Leaf Metals Co .104 
Acme Staple Co 112 M 
Aigner “ J., Co ' LI» Manifold Supplies Co . 49 
Alien & Co 110 Markilo Co i 112 
Alma Desk Co.. J 100 Marks Mfg. Co .108 
Amer Autom rype w. Co 114 Martens Type Cleaner Co.115 
American van <0 ; 109 Meilicke Systems, In« » oll 
Ame rican Embossing ¢ oO 116 Metalstand Co ; 111 
Amer. Number Mach Co 103 Methodes “4116 
Amer. Stentex “orp... S35 Meyer & Wenthe... 114 
Amer Writing Mach. Co 62 Miami Systems Corp., The.108 
Ames Supply Co 7 oS Mimeograph, The 3 
Art Metal Construction ¢ oO 9 Stones, Service Bureat 112 
Art Steel ¢ On, Ine 102 Mittae & Volaer, Inc 57 
Automatic File& Inde x o b1¢ Moore Push Pin Co 115 
Automat Pencil Sharp. Co 96 Munson Supply Co. 107 
Autopoint Company 75 Myrtle Desk Co a4 
Auto-Typist, The 114 
Azora Rubber Co 113 N 
National Blank Book Co 79 
B ’ National Brief Case Co 112 
Bankers Box Co = Neva-Clog Products, Inc.107 
Bassick Company 5 
Bickett, L. M., Company 100 
Rristow, Stanley R 114 Oakville American Pin Div.115 
Buckeye Ribb. & Carb. Co.117 Old Town Rib, & Carb. Co.102 
c Oxford Filing Supply Co 68 
Carpenter, E. W., Mfg. Co.114 P 
Carter's Ink Co , & Pacific Cb. & Rib. Mfg. Co 73 
Case Brothers, Inc 81 Parrot Speed Fastener Cp. 88 
Cel-U-Dex Corporation 107 Peerless Key Co., Inc 69 
Clarotype Co., The 111 Phillips Process Co., Inc. .115 
Clip-On Corp 100 Pronto File Corp 87 
Codo Mfg. Corp 114 Pruitt, Ine ‘ 103 
Columbia Rib. & Carb. Co. 64 Prym, William, of Amer 112 
Columbia Steel Eq. Co 101 
Colytt Laboratories 112 Quality Park Env. Co 106 
Compo Mfg. & Sales Co 109 
Corona Typewriter 15 Reliable Tw. & A. M. Corp.114 
Corry-Jamestown Mfg. Cp. 97 Roberts. Weldon. Rub. Co.100 
Crown Ribbon & Carb. Co.117 Rockwell-Barnes Co .108 
D Rotospeed Company, The. 58 
Dick, A. B., Co ‘2 Royal Typewriter Co 118 
Diebold Safe & Lock Co RO s 
E Scripto Mfg. Co... | oe 
Eagle Ottawa Leather Co. 60 Sengbusch Self-Cl. Inkstd 
Elliott-Fisher.76, Back Cover Co ee ; . 8&2 
Engraved Staty., Buffalo. .116 Shaw-Walker Co. . 63 
Evansville Desk Co . 78 Sherman-Manson Mfg. Co.104 
Shipman-Ward Mfg. Co... 98 
; ® . Smith, H. E.. Co 107 
Faber \ ; W } Ine — Smith L. C.. & Corona 
Faries Mfg Lo oe Typewriters, Ine » 45 
F. B. Mfg. Co 11S Speed Key Mfg. Co 114 
Fulton Specialty Co 112 Stein Bros. Mfg. Co "411 
a Storms, H. M., Co ‘ 92 
General Fireproofing Co Sturgis Posture Chair Co.113 
The , , 18 Sundstrand A. M.. Back Cover 
Globe Ww ernicke Co 91 Yr 
Graff, Geo. B., Co aie? - 111 Tip-Top Mfg. Co ; .113 
Grand Rapids L. L B Co.116 Toledo Metal Furniture Co. 70 
Graphic Duplicator Co 115 Triner Scale & Mfe. Co 108 
Guide System & Supp. Co il vu 
ff Underwood-Elliott-Fisher 
H. A. Ink Eradicator So 115 Ps 26 Mack Cover 
Harding, Milo Company 109 Waien Rubber & Asbestos 
Harriman-Welts Prod, Co.113 Cn 61 
Heyer Corporation . 119 U. S. Tw. Rib. Mfe Co. 113 
Higgins, Chas. M., Co 104 
Hotchkiss Sales Co 86 v 
r Varityper Div. Coxhead.. &5 
Imperial Desk Co 103 \ — Safe & ewe e7 
Imperial Mfg. Co 90 ; : nits 
Imperial Methods Co 106 w 
Indiana Desk Co 99 Wabash Cabinet Co _ 93 
Wagemaker Co ; 110 
J = . Warshaw Mfg. Co 99 
Jasper Chair Co i4 ae Webster. F. S.. Co ° 
Jasper Desk Co. . ~, Weis Mfg. Co.....51, 2,3, 4 
Johnson Chair Co 59 Wholesale Typewriter Co. 92 
x Wiggins, John B., Co 115 
Kilian Mfg. Corp 103 Wilson-Jones Company R4 
L Wrenn Paper Co., The. 99 
Leatheroid 10¢ Yy 
Leipzig Trade Fair 111 Yawman & Erbe Mfg. Co a5 


For the benefit of the subscribers the lines advertised are here 

classified. Many of the requirements of the modern business 

office are represented. Should subscribers be interested in any 

article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furnished by 
letter, without obligation. 


Adding Machines Cash Boxes 
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Reliable Tw. & A. M. C. 114 Casters, Caster Bearings, Slides, 
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Globe-Wernicke Co 91 Toledo Metal Furniture Co 70 
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Ash Trays, Office Johnson Chair Co 50 
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Oakville American Pin Div..115 Toledo Metal Furniture Co 70 
Autograph Register Supplies Check Protectors & Writers, Used 
Miami Systems Corp., The 108 Reliable Tw. & A. M. Corp..114 
\utomatic Typewriters Checks, Stamped Metal 
Amer. Automatic Typewr Meyer & Wenthe 114 
Co. 114 Clips, Paper (See Paper Clips) 
Bankers’ Note Cases Coin Bags, Trays and Wrappers 
ad. y ES Art Steel Co., Inc 102 
renera ireproonng o ‘ ,) 
Globe esmtiinn Co 91 a. ts, Ine 72 
Billing Machines _ Seshineen ‘i 
Gairecd wiatiee General Fireproofing Co.. The 48 
Co. 76. Back Cover Globe-Wernicke Co 91 


Cuspidors 


Binders, Catalog and Periodical Faries Mfc. Co. Ro 


ade ge mg n_, ait Dating Stamps 
Bla k Be an ou We - Amer. Number. Mach. Co 103 
> ~<a : jn Fulton Specialty Co 112 
National Blank Book Co 70 Meyer & Wenthe 114 
Rockwell-Barnes Co 108 Desk Lam >. 
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Blotters —_ mm Marks Mfg. Co 108 
Wrenn Paper Co., The 99a Desk Pads 
Blue Print and Plan File Cabinets Aigner. G. J.. Co 115 
Acco Products, Ine 72 —" > adhe . 
Art Metal Construction Co 59 oe 5 — i? Holders =. 
Columbia Steel Equip. Co. .101 Desk T SSCrs, sm 7" 
General Fireproofing Co 48 y hy’ rc LL 
Globe-Wernicke Co 91 pg MP Re . +4 
Shaw-Walker Co 633 Bet Beek Ce racien Oo. . 88 
; a Ex aa ; Steel Co ec u 
8 ¥ foo and Erb 95 General Fireproofing Co. 48 
wy Steet Co 102 Globe-Wernicke Co 91 
General Fireproofing Co., The 48 snoerias Beet = Co —_ 
Wel ee te ha’ be dd. fa Weis Mfg. Co... 51, 52. 58, 54 
a eee Desk Work Distributors 
Book Cases Art Steel Co 102 
Alma Desk C o. ‘ 100 Bristow, Stanley R 11 i 
Art Metal Construction Co.. 59 Globe-Wernicke C al 
General Fireproofing Co.... 48 Sh —f “oe Co 4 * 83 
Globe-Wernicke Co : . ol +i. * . . ~ + 
Shaw-Walker Co 63 ma tor Safe & Equip. Co. .66, 67 
Weis Mfg. Co D1, 52, 53, 54 Aime Desk C 100 
; a ee + : F vey 0 
= . — = Art Metal Construction Co 59 
eco Products. lk — Columbia Steel Equip. Co 101 
Hook Ri on m vo Evansville Desk Co 78 
g Bey - rc . General Fireproofing Co 48 
Aigner, G. J., Co ALS Globe-Wernicke Co 91 
Carpenter, E. W Mf«. Co 114 Imperial Desk Co 103 
Oakville American Pin Div.115 Indiana Desk Co aa 
Bookkeeping Machines Jasper Desk Co. a6 
Elliott-Fisher 76, Back Cover Myrtle Desk Co 94 
Underwood, Elliott-Fisher Shaw-Walker Co. 63 
Co ’ .. 76, Back Cover Wagemaker Co 110 
Box Letter Files : Weis Mfg. Co 51, 52. 53, 54 
Art Steel Co . 102 Yawman and Erbe 95 
Globe-Wernicke Co 91 Dictation Machines (Used) 
Roe k well-Barnes Co : . LOS Pruitt. Ine. 103 
Weis Mig Co. 51, 52, 53, 4 Duplicating Machines 
Brief and Zipper Cases Bick. A. B.. Co 3 
N ational Brief Case Mfz as Graphie Duplicator Co 115 
_ Co ; 112 Harding, Milo, Co 109 
Ste in Bros. Mfg. Co 111 Heyer Corporation. The 119 
Business Shows Mimeograph, The +a 
Leipzie Trade Fair 111 Pruitt, Ine 103 
Calculating Devices 7 Rotospeed Co., The 58 
Meilicke Systems, Inc. 117 Duplicating Machine Supplies 
Reliable Tw. & A. M. Corp. .114 American Stentex Corp 83 
Calculating Machines Columbia Ribbon & Carbon 
Sundstrand Add. Mch. Back Cover Co. 64 
Calculating Machines, Rebuilt Dick. A. B., Co 3 
Reliable Tw. & A. M. Corp. .114 Graphic Duplicator Co 115 
Wholesale Typewriter Co 92 ao, Milo, Co. . 109 
Carbon Papers eyer ( orporation The 119 
(See Ribbons and Carbons) es Sarviee _ au 132 
Card Index Boxes and Trays - Smith H. E.'Co. 107 
Art Metal Construction Co of a ee ; 
art Steel Co. . 102 Engraving, Copper Plate 


Wiggins, The John B., Co 115 


Columbia Steel Equip. Co. .101 ' 
. Envelopes 


Corry-Jamestown Mfg. Corp. 97 


Globe-Wernicke Co., The ., Globe-Wernic ke Co = _ o1 
Guide System & Supply Co 71 Quality Park Envelope Co. .106 
Imperial Methods Co 106 Wilson-Jones Company x4 
Shaw-Walker Co 63 Envelopes, Celluloid 

Warshaw Mfg. Co. 99 Markilo Co. ; 113 
Weis Mfc. Co 51. 52. 53, 54 Envelope Openers 

Yawman and Erbe . 95 Oakville Amer. Pin Div 115 
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Copies of patents mon here can he btat 
fry , tlh — j ite li ws , , 

d C., for ten cents each in cash, postoffice 
money orders or ified check, Stamps and 
personal checks not accepted. 

No. 19.979. Calculating machine. Hyman Golber. 


Chicago, tl. (assignor by direct and mesne assign- 
ments to Complete Calculator Company, Chicago, Itil.. 
a corporation of Illinois) Reissue Original number 
1.774.367, Aug. 26, 1930 Serial No. 657.999, Aug 
18, 1932) Application for reissue Aug, 16, 1932 
Serial No. 629.086. 

No. 1,931,593. Typewheel typewriter 
ton Unger, Frankfort-on-the-Main, Germany 
cation Nov. 10, 1931 Serial No. 574,057 

No. 1,931,816 System of brief typed phonetic tran- 
scription of sneech sounds Vesta Wills Hancock 
Long Beach, Calif. Application Feb. 10, 1932 Serial 
No. 592,065 

No. 1,931,891 
Cooper, Watertown, Mass 
Serial No. 556,251 

No 1,932,013. Register. Loring P 
Maplewood, WN. J. (assignor to Gardner 
Orange, N. J.. a corporation of Delaware). 
tion February 25, (931. Serial No. 518, O06) 

No. 1,932,052 Machine for inserting articles in 
envelopes Leon J. Stocks, Philadeinhia, Penna. Ap- 
plication Oct. 24, 1932. Serial No. 635.181 

No. 1,932,215. Method of and apparatus for forming 
blackboard surfaces. John F. Johnson and Robert B 
Lawton, Chicago Heights, tll. (assignors to Weber 
Costello Company. Chicago Heights, I1l., a corpora- 
tion of Iilinois). Application April 27, 1931. Serial 
No. 533,196 

No. 1,932,220. Catculating machine. August Kott- 
mann, Sommerda, Thuringia (assignor te the firm 
Rheinische Metalwarren und Maschienfabrik Sommerda 
Aktiengesellschaft, Sommerda, Germany, a corporation 
of Germany Application Oct. 15, 1931. Serial No 
568,972. in Germany Jan. 30, 1929. 

No. 1.932.468 Lock. John Knell, Aurora, tll. (as- 
signor to All-Steel Equip. Company, a corporation of 
Iilinois) Application Jan. ti, 1930. Serial No, 420.- 
038 

No. 1,932,620. Typewriting machine. George G 
Going, Glenbrook, Conn. (assignor to Remington Rand 
Inc., New York, N. Y.. a corporation of Delaware) 
Application Dec. 1, 1932 Serial No. 645,198. 

No. 1,932,621 Cash register Charles W. Green 
Ittion, N. Y. (assignor by mesne assignments to The 
National Cash Register Company, Dayton, Ohio, a 
corporation of Maryland). Application July |, 1928 
Serial No. 296,561 

No. 1,932,646. Combined typewriting and comput- 
ing machine Leo Starck, Chicago, til. (assignor to 
Elliott-Fisher Company, New York. N. YY. a corpora- 


Alfred An- 
Appli- 


Divider for drawers Claude B 
Application Aug. 10, 193! 


Crossman 
Company 
Applica- 


tion of Delaware) Application Dec. 5, 1931. Serial 
No. 579,191. 
No. 1,932.687 Coin tray Edward Jj. Brandt 


Watertown, Wis. (assignor to Brandt Automatic Cash- 
ier Company, Watertown, Wis., a corporation of Wis- 
consin) Application July 13, 1931. Serial No. 550.- 


No. 1,932,765 Ink bottle Andreas Bienenstein 
Toledo, Ohio (assignor to The Conklin Pen Company, 
Toledo, Ohie, a corporation of Ohio). Application 
Aug. 25, 1930. Serial No. 477,695 

No. 1,932,874. Ring binder Henry T. Adams and 
Norman D. Nachtrieb, Chicago, Ill. (said Nachtrieb 
assignor te said Adams) Application May 27, 1932 
Serial No. 613,943. 

No 1,933,023. Conyholder Andrew Muir and 
Fred Cross, Saltcoats, Saskatchewan, Canada Ap- 
plication June 26, 1933. Serial Ne. 677,745. 

No. 1,933,035 Metallic fastener for envelopes 
Willard 0. Swift, Worcester, Mass. (assignor to United 
States Envelope Company, Springfield, Mass.. a cor- 
poration of Maine) Application April 24, 193! 
Serial No. 532,59! 

No. 1,933,074. 
tion Eimer €E. 
Application March 17, 1930. 
newed March 16, 1933 

No, 1,933,152 Method and machine for making 
saddie staples George E. Ryan, Fitchburg, Mass 
(assignor te Superior Manufacturing Company, Fitch- 
burg, Mass.) Application Dec. 6, 1932. Serial No 
645,923. 

No. 1,933,174. Pilaten roll release for hektograph 
machines Hubert Jaeger, Chicago, Hl. (assignor to 
Ditto, Inc., Chicago, til., a corporation of West Vir- 
ginia) Application October 8, 1930 Serial No. 487,- 
178 

No. 1.933.309. Zero printing tabulator. James W. 
Bryce, Bloomfield, N. J.. and George F. Daly, Johnson 
City. N. Y. (assignors by mesne assignmenis to Inter- 
national Business Machines Corporation, New York, 
N. Y., a corporation of New York) Original applica- 
tion Feb. 21, 1930 Serial No. 430,257 Divided and 
this application March 6, 1931. Serial No. 520,600 

No. 1.933.550. Tynewriting machine Cart Gabriei- 
son, Syracuse, N. Y. (assignor to L. C. Smith & 
Corona Typewriters, Inc., Syracuse, N. Y., a corpo- 
ration of New York). Application Nov. 1t4, 1929 
Serial No. 407,096 

No. 1,933,570 Printing instrumentalities for type- 
writing machines Frank H. Treeo, New York, Y 
(assignor by mesne assignments to Ralph C. Coxhead 
Corporation, New York, N - a corporation of Dela- 
ware). Apolication Feb. 4, 1931 Serial No. 513,270. 

No. 1,933,639. Apparatus for use in the manufac- 
ture of laminated glass Conrad B. Schafer, To'edo, 
Ohio (assigner to The Libby-Owens-Ford Glass Com- 
pany. Toledo. Ohio, a cerporation of Ohio) Appli- 
cation April 8 1931. Serial No. 528,491. 

No. 1,933,712. Rotary stencil duolicating machine 
George Ernst Creed, London, Enaland (assignor by 
mesne assignments to A. B. Dick Company, Chicago 
iil.. a corporation of Ilinois) Anplication May 26. 
1931 Serial No. 540,175 in Great Britain July 12 
1930. 

No. 1,933,833 Stenotype machine. Albert F. West- 
lund and Shirley D. Mucohy, Indianapolis, tnd. (as- 
signors to Elmer W. Stout, Indianapolis, tnd.) Ap- 
plication July 24, 1930. Serial No. 470,427 

No. 1,933,933. Disappearing typewriter carrier. Bay- 
ard E. Richardson, Grand Rapids, Mich. Application 
Jan. 13, 1932. Serial No. 586,347 

No. 1,934,040. Loose leaf binder James Cooper, 
Syracuse, N. Y. (assignor to Hall & McChesney, Syra- 
cuse, N. Y.. a corporation of New York). Applica- 
tion June 17, 1932. Serial No. 617,739. 

No. 1,934,104 Fastening machine and wire mount- 
ing therefor. Victor A. Svensson, Montciair, N. J 
(assignor te The Bates Manufacturing Company. West 


Wood and metal furniture construc- 
Richardson, Grand Rapids, Mich 
Serial No, 436,376. Re- 
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Orange, N. J.. a corporation of New Jersey). 
cation June 25, 1931. Serial No. 546,890. 

No. 1,934,272. Heat resisting upwardly opening safe. 
William E. Miller, Canton, Ohio (assignor to The 
Diebold Safe & Lock Comnany, Canton, Ohio, a cor- 
poration of Ohio). Application May 16, 1930. Serial 
No. 453.077. 

No. 1,934,338. Typewriting machine. Russeli G. 
Thompson, Rochester, N. Y. (assignor to Electromatic 
Typewriters, Inc., New York, N. Y. [succeeded by In- 
ternational Business Machines Corporation)). Applica- 
tion June 15, 1931. Serial No, 544,344. 

No, 1,934,380. Filing cabinet. Fred A. Schmitz, 
Cincinnati, Ohio (assignor to The Globe-Wernicke Com- 
pany. Norwood, Ohio. a corporation of Ohio). Appli- 
cation March 31, 1933. Serial No. 663,776. 

No. 1,934,396. Chair. James E. Bales, Aurora, 
ith, (assignor te Lyon Metal Products, Incorporated, 
Aurora, tll., a corporation of Iilinois). Application 
Sept. 20. 1929. Serial No. 393,888. 

No. 1,934,644. Filing cabinet. Benjamin C. Rand, 
North Tonawanda, N. Y. (assienor to Remington Rand, 


Appli- 


inc., Buffalo, N. Y.) Application April 14, 1931. 
Serial No. 530,105 

No. 1,934,733. Marking machine. William €E. 
Naugler, Beverly, Mass. (assignor to United Shoe 


a corporation 
Serial 


Machinery Corporation, Paterson, N. J., 
of New Jersey). Application Sept. 29, 1932. 
No, 635,398. 

No. 1,934,747. Adding and subtracting machine. 
Oscar J. Sundstrand, Rockford, Ill. (assignor to Sund- 
strand Corporation, Wilmington, Del., a corporation of 
Delaware) Application January 23, 1929. Serial No. 
334,508, 
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No. 1,934,772. Method and apparatus for making 
composite giass. James H. Sherts, Brackenridge, 
Penna. (assignor to Duplate Corporation, a corporation 
of Delaware). Application April 16, 1930. Serial No. 
444,684. 

No. 1,934,843. Blackboard eraser. Charlies E. Dan- 
iel, Sandusky, Ohio (assicnor to The American Crayon 
Company, Sandusky, Ohio, a corporation of Ohio). 
Application April 8 (931. Serial Noe, 528,513. 

No. 1,934,934. Card punching machine. Rudolf 
Lorant, Vienna, Austria jgnor to Remington Rand, 
Inc., New York, N. Y., a corporation of Delaware). 
Application Aug. 12. 1929. Serial No. 385,235. In 
Germany, Sept., 1928. 

No. 1,934,974. Filing case. Perey F. Grand, To- 
ronto, Ontario (assignor to Grand & Toy, Ltd., To- 
ronto, Ontario, Canada). Application May 19, 1932. 
Serial Ne. 612,247. 

No. 1.935.274. 








Automatic check writing and num- 
bering machine. Robert L. Muller, Detroit, Mich. 
(assignor toe Burrourhs Adding Machine Company, 
Detroit, Mich., a corporation of Michigan). Applica- 
tion Nov. 23, 1928. Serial No. 321,349. 





NRA Registrations 


lowa, Martin's; Bridgeport, Tenn., Baassick 
Company; Chicago, 11., American Seal & Stamp Com 
pany; Dandy Supply Company; Cleveland, Ohio, The 
Brooks Company; North Tenawanda, N. +» Victor 
Safe & Equipment Company; San Francisce, Calif., 
Schwabacher-Frey Company; Toledo, Ohie, The Conk 
lin Pen Company; Vietoria, Texas, Victoria Typewriter 
Company 
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WE DO OUR PART 


EDITORIAL 





HAIL FRIENDS IN MANY LANDS 
In the spirit of Christendom’s approaching anniversary of peace and good will 
and in the spirit of the sources to which you of other creeds may turn for inspira- 


lion, we greet you. 


May you find happiness in the events of the succeeding days and may we all, 
individually and collectively, do more to establish peace and good will throughout 


old earth. 


The Economics of Plenty 
265. L. Hanssen, editor of “The Hanson Weigh,” 
published by the Hanson Scale Company, Chicago, 
featured “The Economics of Plenty.” He visioned 
the portents of economic changes in the industrial 
life of the United States, and offered some whole- 
some thoughts to apply to our present situation. 

“At times the purely commercial thought appears 
to engulf our thinking to such an extent as to ob- 
scure the larger issues and prevent us from seeing 
the real progress that is being made. The immediate 
picture is one of greatest concern, hence we do not 
see the operation of that broader principle of busi- 
ness which really promotes and sustains it and us. 

“That we are in an era of far-reaching change is 
self-evident. The difficult thing to see is that the 
change is really an augury of a better day, and makes 
for progress. The current of human life never flows 
uninterruptedly. It is peaceful and placid one mo- 
ment, only to become tumultuous and turbulent the 
next. But the stream continues its flow, gradually 
gathering momentum and eventually blending with 
a greater whole. 

“Thus it is with the current of business. The 
seeming prosperity of earlier years apparently be- 
comes transformed into tumult and chaos. Doubt 
and hesitancy cloud its course, and fear becomes the 
child of this unholy and unrighteous parentage. But 
in spite of all this, the current sweeps onward, carry- 
ing every right intent and high purpose with it. It 
is only the false that succumbs. We are simply in a 
purifying process—in the cleansing waters of higher 
hopes and greater destinies—putting off yesterday’s 
limitations—in order that the abundance of plenty 
may manifest among us, 

“The demand of the hour is for greater unity, that 
the exaltation of a common good may result. The 
throwing off of our swaddling clothes of self interest 
and greed may not be pleasant, but it is a step to be 


experienced in order that a larger and more perma- 
nent prosperity may be enjoyed by an ever-increas- 
ing number of people. We are but living in a world 
of our own creating, with limitations self-imposed. 
Thus, as we gain the vision of the necessity for ad- 
vancing a common good, and using and sharing the 
generous bounties which have been provided for us, 
the current of human affairs will change, and a 
greater degree of peace and prosperity obtain. The 
hour, therefore, instead of being one of apprehension 
and trepidation, is pregnant with high purpose, and 
its ultimate consummation is assured. 

“A higher hope, a greater trust, and an abiding 
faith in the eternal rightness of things and their 
establishment among men, must become our com- 
mon heritage, and as they do, we shall experience a 
greater degree of freedom and a more bountiful life. 
Despair and defeatism will then cease to engage our 
thought. Courage, faith and forward looking will 
constitute our vision, and thus shall we force the 
barriers that stand in the way of our greater develop- 


ment and progress.” 
oo 


Record Shows Stationery Customers Close Buyers 
@S@The following paragraphs serve to illustrate 
how closely people are buying at the present time. 
Among those who feel this tendency most acutely 
are the stationers. Realizing this condition, the 
house of Crane & Co., Topeka, Kansas, cast about 
them with a view to making the most of circum- 
stances as they found them. They studied their 
mail order service and devised ways of handling 
small orders at the minimum of cost. They then 
encouraged their customers to send in their orders, 
small, medium and large, giving assurance of the 
prompt handling of all orders at the least possible 
expense. The result has been that customers have 
come forward in considerable numbers and the 
house has been able to serve them with satisfaction. 
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turers in the industry will be intereste Mi 
Smith’s cle marines & stateme ie 1s 

een 
The Codes Are Coming Through 

441: the present issue are the texts f the ies 
pproved tor the Ofhce Equipment Manutacturers 
Industry, and for the Business Furniture, Storag: 
I quipme d Filing Supply Industry. At thee 

the « é the Othce Equipment Manufacturers 
Industry wi e found a statement to the etfect that 
the Nati | Typewriter and Othcee Machine Dealers 

e bee irl te the identical code il con 
etiti 1] ed to the Ofhce Equipment M fac 
turers 

Che code eu! S pl sed v the Nati nal oti 
tioners Ass I is now being heard at Wasl 
ingt the hear oO havi Y Starte lon N ( ber 28 
lhe | NRA bene tS Is eT cy {’ 


Tim Talks 


()N an old building in Bruge 


there is graved this line: 
“plus est en vous.” It leaps as 
a challenge to the eyes of the 
passing tourist. It is a scathing 
reproach to the beggar slouching along. 
How it must square the shoulders and 
inspire the youth who reads it! What a 
spark to put to the tinder of ambition 
and set one’s imagination afire! 


“Plus 


hav e used this in times past when men 


est en vous! How | could 
have come to me broken by the game, 
licked, ready to quit and fall! What in- 
spiration might it not have been to them 
if they could have glimpsed it then as 
[ glimpse it now—a beacon light that 
tabs the darkness of a night; a sun, that 
rising gives golden promise to a new day 
and opportunity! 
“Plus est en vous!” There is more in 


; 
you 


A FINANCIER has said: “Men 
are willing to speculate on every- 
body's business except their own.” 
Let that sink in. 
I low much speculation hav e you done 
in your business this year? 


I low much speculation have you done 


in your Company's future? 


How 


increasing 


much speculation in 


your efficiency on 
your job? 
How much speculation in 
better education? 
How better 


health? 


These are some of the things in which 


much speculation In 


you can afford to speculate this year or 
any vear. Some of the things on which 
to “take a chance” means that you win 


even if you lose. 


oS a 2 


"LAKE the matter of speculating on in- 
creasing your efficiency in your job. 
The time you devote to this purpose 

1S the ratio 

If 

only a little at a time, the return will not 

If, say, 


will be amazed at the interest you wil! 


if intelligently planned 
of the reward which will be yours. 
be great. an hour a day, you 
draw on the investment at the end of a 
a year, and the mounting value of the 
investment itself. 

You have invested a certain number 
of years in your business 


great many years. Now why not specu- 


perhaps a 


late—if you have anv “gambling” bloed 


on the same securities? 


It’s a “sure thing.” There’s no “if 


when and how” about it. 


TIM THRIF1 
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THE FIRST “VISIBLE INDEX’ 


Being an Interesting Article Upon ‘‘The 
Science of Character Analysis’’— By 


WR. STOCKING 





/ 


Vot Lex 1). St bint a has become an i" 
standti ircr and teacher haracter analysts, 
psychology. vocational guidance, etc., started his carees 
j ‘ fh é we hic ld /: mr Scwve ral ears he Mas 
tdvertising manager for one of the leading hi e furn 

} mianufa rers ana late? cndgaged UW adv } fising 
and sali S pro fion fora Stee r abu cl ynpany. 

VW) ‘ "s TO? dad fil } sfud\ 7 ps \ 

‘ laracter anaivstsS aiid its ap pli ati 
may f man’s difficulties 1 recent number of the 

Put at j aii nr ¢ lul r a8 t ado pays high 
nplimes an address fore that organization, 

The valu aracter analysis sales d lopment 
s neral i, Without going into dire appl 
( n Mr. S king's article indicates tts potentialit 


scrence ol 


other 


the 
with 


A the outset, I realize that 
Charactet (nals sis, along ’ 

things to which the average person has given littl 
attention, 18 


many 


ir no tt only somewhat baffling anc 


] 


mystifying, but it has been “side-tracked” as some 


thing we can get along without. 

lo compensate your indulgence tor a few minutes 
| shall endeavor to set forth some comprehensive 
leas that will erase from your mind all doubt re 


varding the ett iC) of this science and cause vou 


forever to know that the human countenance deh 
nitely portrays characeristics, “likes and dislikes” 
and gives one who understands the “law” a posi 


tive and unlying index showing whether one must 
be sold by high pressure or whether he buys of his 
wn volition, whether he likes or resents comph 


ments, whether he is fast, or slow and deliberate in 


actions and decisions, and many other things of 


grave importance in the negotiation of business, pro 
fessional or social affairs. 
Imagine, 1f you can, a salesman walking into the 
presence of a prospect and being entirely indifferent 
to the possible or probable reaction of said prospect. 
No, this salesmat | 


is vitally interested in the recep 


tion he is going to get. 
The tact that we all want to see the person with 


whom we 
fundamental Na 


engraves in the prospec t's face the “tell-tale” guides 


expect to deal proves the existence of a 


tural Law, an immutable law, which 
which we should, and may, use to the advantage of 
both, 1 

\\ hen we spe ik 


we understand the law and how to apply it 
if man we think of him as an in 
dividual, and though we classify him under races, 
that each 
individual He mat 
due to long, fixed environment, but careful 


we know man comprising a race 1s an 


v have certain racial characteris 


ti s, 


Lewis D. Stocking 


study and observation show that no two people are 
CNA tly alike. 

\\ hy are we not all the same as regards facial con- 
tour? Because thought registers in the face and in 
time paints a picture there that is as easily read as a 
bye Ok. 

here is a direct connection between the brain 
(the center of thought) and the features. Certain 
sections of the brain brought into action under cer 
tain emotions affect definite areas of the face, the 
connection being established through the nervous 
system which controls the muscles. 

For instance, let us consider the emotion ot 
thought of pleasure or mirth. The instant such a 
thought enters the mind, it 1s relayed to the proper 
areas of the face and the corners of the mouth turn 
up and if the emotion be strong, the mouth widens 
and we may laugh aloud. The reversal of the 
thought to one of anger or gloom immediately turns 
the corners of the mouth down and the brow be 
comes wrinkled and we are branded as cross or 
crabby. 

Che illustrations herewith prove conclusively that 
certain thoughts change the facial contours. In one 
the child is smiling and happy, thus we know that 





SKETCHES 


ILLUSTRATING 
EXPRESSION 


HOW 
IN FACES 


THOUGHTS FIND 


the little fellow’s mind is occupied by pleasant 
thoughts. In the other we do not question that the 
child is being swayed by disquieting thoughts, and 
consequence he Therefore, the most 
scathing skeptic cannot but realize the force and ex 
actness of these presentations. 

Inasmuch as these simple exhibitions prove so 
much, is it not reasonable to believe that many other 
more difficult examples can be proved as definitely 
correct ? 

ro the novice the road map is a maze of techni 
calities; but how simple to one who has the key. 
How simple the opening of the ponderous vault door 
to the banker who knows the combination. 

\ knowledge of Character Analysis will help very 
materialiy to maintain poise in emergencies and 
secure the cooperation of others. It heightens per 
sonality, inspires self-confidence and puts a power 
ful force of accomplishment behind every effort. 

| frequently meet the query “is not one versed in 
Character Analysis likely to take undue advantage 


cries. 


aS a 
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On the 
; Success 1s a matter of “getting along” with 
harmoniously—pleasing them, and serving 


of those with whom he comes in contact ?” 
contrary 
people 
them 

Inasmuch as all transactions are between humans, 
it is vitally important that we understand people and 
know how to read external diversities. When we 
do not understand our fellow man we are prone to 
fear him, and our negotiations are guess-work. 

Business today is too much of a science and com 
petition is too keen to take chances on guess-work. 
It is imperative, therefore, that a man think fast, 
and in making calculations that he be more often 
correct than erroneous. We haven't time to guess. 
TO GUESS IS TO FAIL. 

Getting “close to your man” is the secret of get 
ting results, and the conscientious application of 
Character Analysis will accomplish this quicker, 
more surely and safely than years of contact expe 
rience 

EMERSON said “A man passes for what he is 
worth. What he ts engraves itself on his face, on 
his form, on his fortunes, in letters of light which 
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all men may read, but himself. Concealment avails 
him nothing, boasting nothing. There is confession 
in the glances of his eyes, his smiles, his salutations, 
and the grasps of the hands. His sin bedaubs him, 
mars all his good impression. Men know not why 
they do not trust him. His vice glasses his eye, de- 
means his cheek, pencils his nose, sets the mark of 
the beast on the back of his head, and w rites, Oh, 
fool, fool, on the forehead of a king.” 

Why not cease to blame outside influences for our 
condition? Let’s look for the hidden justice which 
governs our life. Study causes and stop kicking 
against circumstances. Make each limitation a 
stepping stone to progress. Let’s dig deep for hid- 
den, latent possibilities within and build ourselves, 
not through will-power, but through Human Under 
standing. 

The better we know a man the better we know 
what will please him—and serve him. 

In what better way can we serve mankind than 
to bring about harmonious relationship? Harmony 
indicates unity of purpose. Discord builds barriers 
which impede our progress. 


FOUNTAIN PEN MAKERS DEFEND 
LOWER DISCOUNTS 


Manufacturers Declare Profit Sharing Commissions Offer 
Dealers Way to Recoup Losses Arising from Re- 
sumption of Former Discount Scale— 

Increased Costs Make Ac- 
tion Necessary 


a TICES recently sent out by leading fountain 
pen manufacturers in conformity with the 
NRA code have caused more than a little discussion 
among dealers, and have in some cases developed 
opposition. The notice outlines changes in methods 
and terms, and applies to the sale of fountain pens, 
pencils and desk sets, becoming effective on Octo- 
ber 16, except as to one section—paragraph 6—hav- 
ing to do with maximum basic discounts on all pri- 
mary line merchandise, which section became opera- 
tive on November 15. The term, “primary line mer 
chandise,” is defined to mean merchandise bearing 
the manufacturer’s principal trade mark. 

The paragraph referred to above has been quite 
sharply criticized because of the amount of the maxi- 
mum basic discount on all primary line merchandise. 
In addition to this discount, however, the section 
provides that a profit-sharing commission shall ac- 
crue to dealers who sign the profit-sharing contract 
for volume purchases during any period of twelve 
months. These commissions are as follows: 


Yearly Purchases..... $250 to $349.... 5 percent 
‘ 2 .8350 to $499.... 7%. “ “ 
— $500 to $749... .10 * 3 
naeueg $750 to $999....12% “ “ 


$1,000 or over... . 1624 ‘é ‘“ 


Profit-sharing commissions, when and if earned, 
will be credited quarterly, semi-annually or annu 
ally, at the election of the dealer. 

The manufacturers state that when the original 
announcement of profit-sharing commissions was 
agreed upon, it was impossible to foresee the rap 
ully increasing cost of materials and manufacture, 


among which the price of gold 1s most important. 
Because of the Administration’s policy, which may 
raise the cost of gold to $40 per ounce, or approxi- 
mately double its former fixed price, it seems prob- 
able that a change in the retail price of fountain pens 
will become necessary. Pending further develop- 
ments and clarifications of the Government policy 
affecting the pen industry, the manufacturers state 
that they have decided to absorb all of the increased 
costs incident to the manufacture of their products, 
recognizing also the retailers’ problems under exist- 
ing conditions. 

The above commissions will be paid in merchan- 
dise at net prices, or by credit memorandum applied 
to subsequent purchases, and are to be paid only on 
purchases of primary lines of fountain pens, pencils 
and desk sets. 

The statement of policy includes the following in 
addition to what is outlined hereinbefore: 

Fountain pen and pencil manufacturers will no 
longer grant allowances for pens and pencils taken 
in trade. 

No show cases will hereafter be furnished free, nor 
will merchandise be supplied free to offset any part 
of the cost of such show cases, or of store fixtures or 
other articles intended for the display of pens and 
pencils at a cost of more than $1.50 each. This does 
not apply to window display material when loaned 
for temporary use. 

Manufacturers will not accept obsolete merchan 
dise for credit or exchange. Current models 
will be exchanged for similar models in the same line 
and series at a charge of 15 per cent of the purchase 
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price to defray cost of handling and renovating. 
Gold pens will be exchanged for different points in 
the same size without charge. 

For service and repairs on all pens and pencils not 
sold under unconditional guarantee reasonable 
charges will be made; but a minimum net service 
charge of 25 cents will be made in every case save 
where repairs are required on account of defective 
materials or workmanship. “The 25-cent service 
charge will be made to the individual (less 33% per 
cent discount to the dealer) plus postage.” 

No merchandise will be shipped on consignment. 

Manufacturers of fountain pens, desk sets and me- 
chanical pencils will not participate in cooperative 
advertising with dealers in whole or in part, nor pay 
premiums to clerks, or extend any concessions which 
would tend to place one dealer in a more favorable 
position than others. 

The point in the foregoing which has aroused ar- 
gument and opposition from the dealers’ side of the 
fence is the reduction of the discount in the face of 
the added expense imposed on overhead by the 
NRA. In reply, the manufacturers argue that not- 
withstanding the discount reduction, they offer deal- 
ers a way to make up a considerable part of the re- 
duction by means of commission percentages on 
greater sales, and in the case of the larger or the 
most enterprising concerns, the loss in discount is 
made up by maximum commissions. Furthermore, 
dealers need not hesitate to sign quantity contracts, 
for every dealer should be able to judge by records 
of the past approximately what his fountain pen de- 
partment can be depended upon to produce. 

The matter of quantity contracts brings up an- 
other angle to the situation, viz., that it would ap- 
pear to oblige dealers to confine themselves to a 
single line, because few, if any, can safely make two 
or more contracts to dispose of a certain volume an- 
nually. However, manufacturers for a long time 


“MAKING THE OLD SPACE 
DO DOUBLE DUTY” 


Being a Discussion of Effective Store Arrange- 
ment, Based on an Actual Example—By 
Howard Mills Goldthwaite 


“J r IS just as well to look two or three years 
ahead and see if then we shall be up with the 
procession, or better, in the lead of it. Our public 
will demand improvements in service and environ- 
ment. For example, we must have more inviting 
and more efficient store arrangements, make the old 
space do double duty, too, besides price grading and 
accessibility for the close buyer of the small every 
day items.” 

Such an outlook was hardly needed by “Dick” 
Healy, who was sitting opposite at lunch in the old 
world La Fonda at Santa Fe, yet, always climbing 
the ladder of better things as he does, he was the 
one to eat it up, and besides, the application is gen- 
eral in the industry. One most important thing is 
getting double service out of the rental, and another 
of equal importance is making the old store all of 
twice as attractive. 

For the moment, I was thinking back to an Octo- 
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have urged upon dealers the advantages of exclusive 
dealership agreements. A minor problem here 
arises: Suppose a dealer wishes, as a matter of ac- 
commodation to certain customers, to carry a few 
pens, pencils, etc., of another line. Must he sign a 
contract to sell $200 to $299 worth of the accommo- 
dation line, or can a more flexible arrangement be 
made? The obvious answer is that the dealer need 
not sign any contract at all if he is satisfied to handle 
the line at the new discount from the net price. 

It is the evident intention of the manufacturers to 
act in accord with the expressed views of President 
Roosevelt, that business should at first absorb the 
added costs made necessary by the NRA until such 
time as the effects of increased wages and more 
people at work should manifest themselves in more 
nearly normal buying and justify advances in price. 
Manufacturers of fountain pens, confronted with 
higher wages, more employees, shorter working 
hours, and finally by the advance in gold, decided 
that, in order to cover a part of this added cost, they 
would decrease discounts instead of attempting to 
raise prices, feeling that this action would come 
nearer to equalizing the burden than any other plan 
discussed. The arrangement of profit-sharing com- 
missions, referred to earlier in this article, would, it 
was felt, lighten the burden of decreased discounts 
on the dealer. 

It is understood that the arrangement is tempo- 
rary, until such time as industrial activities shall 
have become more nearly equalized upon a higher 
plane. It is insisted that the decrease in discounts 
does not affect the manufacturers’ gross profits to 
any greater extent than the smaller discounts affect 
the retailer. 

The situation was fraught with difficulty, and the 
manufacturers selected what seemed to be the most 
practical and least burdensome solution to them- 
selves and the trade generally. 


MR. GOLDTHWAITE 





ber day years ago when I first chanced in on “Dick” 
and his partner and their errand boy in old Santa 
Fe, with their first six months under the wire with 
the Santa Fe Book and Stationery Company. Even 
then, it was apparent, what should come to them in 
the way of expansion. The panorama of improve- 
ment unfolded before me, the changes to larger quar- 
ters, the constant improvement in method and serv- 
ice, always the new interest, more employees to 
serve the increasing customers. And there at lunch 
we could discuss these things as accomplished. 
When you can make your corner the meeting place 
for the town, you have arrived. 

When four walls finally hedge you in and you have 
filled up to the walls, to the very doors, with goods 
and customers, there is one final thing to do, and that 
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REPRODUCTION OF SKETCH SHOWING SUGGESTED ARRANGEMENT OF THE ALBUQUERQUE STA 
rIONERY COMPANY STORE, ALBUQUERQUE, NEW MEXICO. The original sketch was done in water colors 
H. M. Goldthwait sutl f th iccompanyving article ! rtunately the effectiveness of the colors was 
o n the above r au 
is to build up. So the office and equipment balcony sought out, but just one thing is the accessibility 
was the next step, and the last time I was in, the and constant management interest, whether com 
baleony had been extended on the remaining wall = posed of one or more 
tor the book worms. There is the rental library and But what was on my mind particularly as we 


the up-to-date arrangement of popular and heavier 
“Bill” Fahr knows how to handle 


books which 
the office 


bal 


“Dick” fron is “crow’s nest” in 
cony does the administration work and keeps a 
watchful eve on “things below.” I| think he “got 
that way” from watching for submarines on the 


troop ship, and a customer today is just as important 
the old days. From up 


ut those neat Spanish 


as were the submarines u 
there you will hear him pop « 
phrases of greeting he knows so well, for trade in 
Old Santa Fe is about fifty-hitvy Spanish and Ameri 
But the “crow’s nest” habit carries further, for 


can 

frequently come inquiries trom far corners of the 
country from customers who have remembered and 
liked the “atmosphere” and service of the store 


lust the moment there is one too customers 


for the clerks to wait on, he is down and busy sell 


many 


ing. Whether it is a customer or something out 
place it 1s attended to at once 

Displays are never allowed i< vet cold Fron 
time to time I can walk in and find some new and 
interesting arrangement, vet staples are quickly 
found and dispensed. I expect the next time [| walk 
in there will be some better arrangement tor thos 
ten The window displays might be taken as pat 
terns by many the big city brothers, alwavs a live 
index of the thought the moment and what its t 
be found inside No better window displays are t 
anywhere in the industry 


ve found 

Reading between the lines, somewhat cov ered bv 
certain 
things that n ’ 
too, but base them on vour particular locality 
You may not be tn 


amount of pleasantrv, vou may discover 


be business 


Mere 


cll 


some L\ adapted to yout 


possibilities if 


lunched, was the Albuquerque Stationery Company, 
at Albuquerque, New 


Wavs Irom 


added some three years ago 
Mexico. This ' 
Santa Fe, quite a lot of old world atmosphere but 


in several was ditterent 


more of the today business go; there “Jeft™ Byrd and 
“Johnnie” Nusbaum hold forth with their statf. One 
evening long distance put “Dick” on and he said 
they had bought the former business, and I was to 
come on and let in the sunlight, and we did—new 


entrance big enough to show equipment, tiling, a 
dash of wrought iron and valances, a complete tace 


about with soft French Grey 

rhe rental agent and the owner caught our idea 
nd after we got through, people began to come n 
and sav, “This looks like Los Angeles,” but con 


sciously there had been no copying. Compliments 


and customers came together. You'd think this 
store needed no more attention, but here is where 
the “looking ahead” idea comes 1n It’s one of those 


narrow stores so many of vou have, and when 


long, 


business again comes into its own, double duty will 
be required of this space, and while we are consid 
ering that, we might consider the tmosphere of 1 
terest, tov 

Fortunately a si ble bale v is already in at th 
real md so. trom now on. 1 you will look at th 
sketch and plan, it will be clear how we wish to 
segregate the difterent types if business to be han 


dled with greater comfort and convenience for each 
would be planned tor 


Phe back balcony 
The balcony should be extended amply 


women 


along say 


the right side of the store for the office turniture 
samples and office groupings, where this type of cus 
mer may buv without being jostled by the rusl 


for small articles \n entrance stair may 
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be placed at the front although accessible from the 
rear balcony, for many women have the say about 
office furnishing, and the women’s balcony will be 
accessible for card purchases and comfort. This 
arrangement will clear a good deal of floor space be 
low, both for customers and goods. No balcony 
would be placed on the opposite side of the store. — 

What is now the shipping and receiving room at 
the back would be moved into an addition, and the 
present space made into a systems department for 
business machines, filing systems, loose leaf and 
associated articles, with a consultation table. Again 
a very important class of buyers would be segre 
gated for greater convenience and comfort in buy 
ing, and anyone who has served this class knows 
how much it is necessary to eliminate disturbance. 
The office work can be done in a nook off this room 
and become in itself a part of the exhibit. 

\ll of these conveniences are considered not only 
for their own benefits, but in giving greater accessi 
bility and space for the many small articles of quick 
purchase. Down the side of the store without bal 
cony we first would eliminate the counters, and build 
the present shelving and basing into such compart 
ments that quantities of the small articles may be 
housed and quickly dispensed. 

One who has watched buying in similar sections 
will have observed how much time is lost in going 
to a distant cash register and wrapping counter. 
Small cash registers should be set and openings left 
for small wrappings. The local situation will gov 
ern these placements, but without a doubt valuable 
additions will be made to the clerk’s customer time. 
It is a case of adapting existing shelving. 

On the balcony side, the counters would be re 
tained for displays and handling of larger goods. 
The shelving back would be devoted to such lines as 
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may be popular in the trading area served by the 
store. 

Where tables are now used down the center of 
the store, | suggest the upright and narrow display 
racks, placed end to end, and commencing back 
enough to give ample space around the entrance 
where the fountain pen exhibit so often takes first 
place. 

Now we come to something the sale of which per- 
haps does not go directly into the cash register, but 
which absolutely does have a very decided effect 
on the buying mood of your customer. This is the 
finish of the wood work and the type of floor. The 
light grey has been successful and it has added 
brightness if somewhat subdued, yet lightening in 
effect. What I am thinking of for the proposed set 
up is an old ivory for the wood. With its shadows 
and lights it is rich indeed. For the floor a linoleum 
of black and white marbleized blocks with black 
border will give the requisite contrast. 

\ll told, this seems like a large order, but ana- 
lyzed, it is a good half just good taste and imagina- 
tion. Most of the old equipment can be used with 
adaptations suggested. But such changes should 
not be made without due consideration, planning 
and drawings, to work from. Women are among 
our constant buyers and the sense of quality will be 
enhanced by agreeable surroundings. Such consid- 
erations if they do not get directly into the cash reg 
ister, do have, in the aggregate, a great influence on 
the reputation of your store. 

We do not have the department store volume and 
movement but we can very well adopt within reason 
some of their methods. Within reasonable limits, 
this seems to be what is before us, a refinement of 
competitive methods in set up. The old day of rent 
ing a store and filling it with goods is past, or surely 
will be 


Two CODES RECENTLY APPROVED 


Code of Fair Competition for the Office Equipment 
Manufacturers Industry 


Purpose ing 

1. To eff ctuate the policy of Title L of iffiliated corporation 
National Industrial Recovery Act during the tion and/or distribution 
period of the emergency, with the purposes of Industry outside the 
relieving unemployment. establishing fair am excepting the 
wlequate wages, regulating hours of work, im within the United States 
proving standards of labor, and promoting an thon 
nsuring fair trade practices. beneficial alike to » The term 


employer, employee, and consumer, the follow defined to mean any 
established as a Code 


Office 


ing provisions are 
Fair Competition for the 
Manufacturers Industry 


Equipment 
the Office Equipment 


Definitions G. Operators of 

The tern Office Equipment Manuta 
turers Industry as used herein is defined to 
mean the manufacture, or the manufactur: 


ind distribution, of machines, equipment ap 


however, any producer or subsidiary ot 
engaged in the 
of the Products of the 
United States, but not 


production 


UOperato 
person employed to oper 
ite machines, equipment 
ifactured and distributed by the members of 
Manufacturers Industry 
machines 
ippliances manufactured 
members of the Office Equipment Manufacturers 


Industry shall be classed 


Effective Date of Code 


vining, organizing, or assisting a labor organ 
ization of his own choosing. 

Employers shall comply with the maximum 
minimum rates of pay, and 
approved or 


produc 


hours of labor 
other conditions of employment 
prescribed by the President 
Child Labor 

%. Employers shall not employ any person 
under the age of 16 years provided that in the 
case of factory machine operators this mini 
mum age requirement shall be increased to 15 


unlor distribution 


of any such corpora 


as used herein is 


ind appliances man 


vears 
equipment, and 


Wages 
and distributed by the 9 


10. Minimum rates of wage for any class 
of employees in the industry described in para 
graph 12 shall be 40c per hour for men, 35« 
per hour for women 

Provided that, if the 


as office employees 


hourly rate of wage 


pliances, attachments, systems, and/or supplies r The effective date of this Code shall be 

incident thereto (other than business furniture the second Monday following the date on which for the same class of work on July 15, 19°29 
equipment and supplies defined in the Code the Code shall have been approved by the was less than 40c¢ per hour, then no producer 
f Fair Competition for the Business Furniture President of the United States pursuant to the shall pay less than the hourly rate in effect 
Storage Equipment and Filing Supply Indus National Industrial Recovery Act, except that on July 15, 19°29, and in no event less than 
try), primarily for use in offices and/or stores the provisions in regard to labor, wages, and 35e per hour. 

such as manufactured and distributed by the hours shall be effective on the date of the The above mentioned minimum wages are 
present members of the Office Equipment Mar ipproval of this Code the President not to be construed as different by reason of 
ufacturers Institute. 8. Employees shall have the right to or sex, and when women do substantially the same 


3. The term “Industry” as used herein means 


ganize and bargain collectively through repre- 


work or perform substantially the same duties 


the Office Equipment Manufacturers Industry sentatives of their own choosing, and shall be as men, they shall receive the same wages 
4. The term “Producer” is synonymous with free from the interference, restraint, or coer- as men. 

the term “Manufacturer or manufacturer and cion of employers of labor. or their agents, in It is agreed that the provisions of paragraph 

distributor” and includes anyone, firm, asso the designation of such representatives or in 10 establish a guaranteed minimum rate of 

ciation, or corporation engaged in the produc self-organization or in other concerted activi pay, regardless of whether the employee is 


tion, or production and distribution of prod 


icts of the Industry. The term shall includ ther mutual aid or 


ny corporation which is a subsidiary of o 
is affiliated with such Producer, directly or ir 
directly, through ownership or control, except to join any company 


ties for the purpose of collective bargaining or 
protection a piecework performance. 

No employee and no one seeking employment 
shall be required as a condition of employment 
union or to refrain from 


compensated on the basis of a time rate or on 


The foregoing provisions shall not apply to 
learners or apprentices without previous ex- 
perience during the actual period of apprentice- 
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rhip not to exceed six months The minimum 
rate of pay for learners and apprentices shall 
not be less than 80 of the minimum set forth 
above. and the maximum number of learners 
and apprentices shall not be more than 5 
of the total number of employees described in 
paragraph 12 

11. Minimum wage for any 
of employee in the Industry described in para 
graph 13 (except 
as follows In any 
tion, or in the immediate trade area of 
city, at the rate of $15.00 per week: in any 
city of 250.000 and 500,000 popula 
tion, or in the immediate trade area of 
city, at the rate of $14.50 per week: in any 
city or town of less than 750,000 population 
or in the immediate trade 
town, at the rate of $14.00 per week: in any 
town of less than 2,500 population, or in the 


class 


rates of 
outside saleamen) shall be 
city of 500.000 popula 


such 


between 


such 


urea of such city or 


immediate trade area of such town, at the 
of $12.00 per week Provided 
office 


ployees may be 


rate 
however, that 


boys or girls, learners. and casual em 
paid not less than 80% of such 
minimum wage, but the total number of office 
boys or girls, learners, or casual employees 
calendar month 5 


employees covered by 


shall not exceed in any 
of the total 
the provisions of this 


number of 


paragraph 


Hours 
12. No factory or mechanical worker or 
artisan shall be employed more than a maxi 
mum of 40 hours per week averaged over a 


ten weeks however, that dur 
ing any concentrated ce 
mand upon any division of the industry 


place an 


period: provided 


period in which a 
shall 
unusual and temporary burden for 
production upon ite facilities 


such 


ny employee of 
may be permitted to work not 
more than 48 hours per week in not more than 


division 


8S weeks of any six months’ period, except in 
the case of time clerks, firemen, and repair 
crews, where there shall be a 10 tolerance 
on any 40-hour week The limitations of this 
paragraph shall not apply to service men en 
gaged in outside work away from the manu 
facturing plant department foreman, and 


watchmen. 

13. Employees not covered by 
(except outside salesmen) 
$35.00 per week 


paragraph 12 
receiving less than 


shall not be employed more 


than a maximum of forty hours per week 
provided, however. that any such employee 
may be permitted to work not more than 48 
hours per week in not more than six weeks 
of any six months’ period 








14. No employee 
more 


shall knowingly be engaged 


by any two or employers for a longer 


period than the maximum number of hours 
permitted for day, week, or month. 
15. The rate of compensation for employ 


ment in effect on July 1, 1933, in excess of 
the minimum wages hereby 


(notwithstanding 


iazreed to shall not 
that the 
hereby re 


be reduced hours 
worked in such employment may be 
duced) and the rate of pay for such employ 
ment will be increased by an equitable read 
jJustment of all pay 

16. Employers shall not reclassify employees 
occupations performed by em 


defeat the 


schedules 


or duties of 
ployees 80 as to purposes of the 
Act 

17. Within 
any laws of 
more stringent requirements regulating the age 


shall not 
imposing 


State Code 


State 


each this 


supersede such 
of employees, wages, hours of work, or health 
fire. or general working conditions than under 
this Code 
Administration 

18. To further effectuate the policy of the 
Administration and to facilitate the 
tering of this Code s Code Administrative 
joard shall be established 
officer or employee designated by each member 
of the Industry. This Board by a majority 
vote shall select a Code Executive Committee 
of five members to administer the Code 

The President may 
three) nonvoting members who will 
the Government on both the Code Administra- 
tive Board and the Code Executive Committee 
Such Governmental representatives are to be 
appointed for terms of from six months to one 


adminis 


consisting of one 


appoint (from one to 


represent 


year In case more than one such representa 
terms of appointment 
they do not expire 


tive is appointed, the 


are to be so arranged that 
at the same time 

The Executive Committee shall 
the power to call for such information as it 
may deem necessary for the 
provisions of this Code only, not including any 
which may 


Code have 


enforcement of the 
supplemental or additional codes 
be hereafter submitted All information col 
lected shall be open for inspection by the Ad 
ministrator but otherwise kept confidential ex 
cept for enforcement of this Code. 


Each member of the Industry shall be en 
titled to participate in and share the benefits 
of the activities of the Code Administrative 


Board and the Code Executive Committee by 


assenting to and complying with the require 
this Code and sustaining his reason 


vdimi 


ments of 


able share of the expences of its istra 
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tion. The reasonable share of the expenses 
of administration shall be determined by the 
Code Executive Committee, subject to review 
by the Administrator. 


In addition to information required to be 


submitted to the Code Executive Committee 
there shall be furnished to Government agen 
cies such statistical information as the Ad 


ministration may deem necessary for the pur 
pose recited in Section 3 (a) of the National 
Industrial Recovery Act. The Administrator 
on review, may disapprove or modify any a« 


tion taken by the Code Executive Committee 
Supplemental or Additional Codes 
19. In view of the diversity of products 


represented within the Office Equipment Manu 
facturers Industry, it may be considered ad 
visable or necessary to have supplemental 


Codes to deal with such matters as unfair 
competition in price and other unfair and de 
structive competitive practices within some 


subdivision of this Industry and such supple 
mental Codes may be submitted and become a 
part of this Code approval of the 
President Organizations or groups of em 
ployers representing a substantial part of any 
branch or Industry will be 
excepted from the provisions of this Code upon 
the approval of a specific Code filed by such 
organizations or groups, insofar as the provi 
sions of the specific Code may be applicable. 
Modification 

20. This Code and all the provisions thereof 

right of the 


upon the 


subdivision of the 


are expressly made subject to the 
President, in accordance with the provision of 
sub-Section (b) of Section 10 of the National 
Industrial Recovery Act time to time to 
eancel or modify any order, 
rule, or regulation issued under Title 1 of said 
Act, and specifically, but without limitation 
to the right of the President to eancel or 
modify his approval of this Code, or any con 
by him his approval 


from 


approval, license 


ditions imposed 
thereof 

This Code 
by the Act, 
experience or changes in circumstances, 
modification to be upon application to 
the Administrator and such notice and hearing 
as he shall effective 
on approval of the President. 

The Code of Fair Competition approved for 
the Office Equipment Manufacturers Industry 
has also been granted to the National Associa- 
tion of Typewriter and Office Machine Dealers 
Report of this page 49 of 
the prerent issue 


upon 
except as to provisions required 
may be modified on the basis of 
such 
based 


specify. and to become 


action appears on 


Code of Fair Competition for the Business Furniture, Storage 
Equipment, and Filing Supply Industry 


Article 1—Purpose 

To effectuate the policies of Title I of the 
National Industrial Recovery Act, the follow 
Ing provisions are submitted as a Code of Fair 
Competition for the Business Furniture, Stor 
ige Equipment aud Filing Supply Industry 
and upon approval by the President shall be 
the standard of fair competition for such in 
dustry and shall be binding 
ber thereof. 


upon every met 


Article 1|—Definitions 
Wherever used in this code and/or its divi 


sional supplemental codes, the following defini 


tions shall apply 

The terms “President “Act”, and “Admin 
istrator’’ shall mean respectively the President 
of the United States, the National Industrial 
Recovery Act. and the Administrator of said 
Act. 

The term Industry means and includes 
the business of producing and selling in the 
United States any or all industry products 

The terme Member and/or “Member of 
the Industry"’ means and includes any person 
firm, association, or corporation engaged in 
the business of the Industry as defined herein 

The term “Employer means and includes 


anyone engaged in the industry in any capacity 


receiving compensation for his services, irre 


spective of the nature or method of payment 
of such compensation 
The term 


anyone by 


“Employer means and 


such 


includes 
whom any employee is com 
pensated or employed 
The term Apprentice 
usually a minor, who a 
ployer for a certain state 
predetermined 


means ‘1 person 








rees to serve an em 
period of time at 
wages for the period in order 
to learn the trade 


The 
without 


“Learner employee 
mechanical 
competent on one or 


but who shall not be so 


term means an 


previous experience en 


gaged to become more 
machine 
classified 


The term 


operations 
after ninety days’ experience 
Industry Products 
includes all products as 
ated and defined under Divisions’ and 
other products as may be enumerated and de 
fined in divisional supplemental which 
are oor attached to and made a part 
of this code as provided in Art. XII hereof 
The term means and 
the several 


means and 
hereinafter enumer 


such 


codes 
may be 
Divisions includes 


parts of the Industry which are 


(or may be) established. and are (or may be) 
defined in the divisional supplemental codes. 
The Divisions hereby established are as fol 


lows 


Steel Office 
Vertical 


Horizontal sections and half-sections, and 


Furniture Division 


filing cabinets 


book cases. 


Hi-line and book-shelf units 

Card index cases. 

Transfer units 

Desks. 

Tables 

Storage cabinets and wardrobes 
Steel Shelving Division 


Industrial and general-purpose steel shelv 


ing. miscellaneous fittings, attachments, 
and accessories 
Steel 
Box 
Single-tier 


Locker Division 
Lockers. 
Lockers 
Double-tier Lockers 
Two-person and 


Compartment Lockers 


Miscellaneous Fittings as used in schools 
clubs, gymnasiums, commercial and in 
establishments. 
Equipment Division 
pockets and other 
inserts, signalling and other devices for 
visible filing 
Article 1!1l—Administration 
The Industry shall, with the approval of the 
President, establish and empower a suitable 
agency herein referred to as the National Emer- 
gency Committee. to Administrator 
in administering the provisions of the Act as 
set forth in This Committee shall 
consist of one representative of Division 
of the Industry, to be elected by the members 


dustrial 
Visible Filing 
Cabinets, 


panels cards 


assist the 


this code 
each 


of such Division, each member having one 
vote. The Government may be represented on 
said Committee by — (from one to three) 


members, without vote, to be appointed by the 
President. Such governmental representatives 
will be appointed for terms of from six months 
to one year. In case more than one such rep 
resentative is appointed, the terms of appoint 
ment will be so arranged that they do not 
expire at the same time. 

Each trade or industrial association directly 
or indirectly participating in the selection or 
activities of the National Emergency Committee 
shall: (1) Impose no inequitable restrictions 
on membership, and (2) submit to the Admin 
istrator two articles of 
tion regulations, and any amendments 
when with such other 
information as to membership. organization 
and activities as the Administrator may deem 
effectuate the purposes of the 


copies of its associa- 
bylaws 


made thereto, together 


necessary to 
Act. 

In order that the National Emergency Com 
mittee or Divisional Code Committees shall at 
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all times be truly representative of the in 
dustry and in other respects comply with the 
provisions of the Act, the Administrator may 
provide such hearings as he may deem proper 
and thereafter if he shall find that any such 
Committee is not truly representative or does 
not in other respects comply with the provi- 
sions of the Act, may require an appropriate 
modification in the method of selection of any 
such Committee. 

Subject to the approval of the Administra- 
tor, the Committee may approve the establish 
ment of additional Divisions: shall delegate to 
all Divisions all necessary power and authority 
for the administration of this code within the 
Divisions: but shall reserve and retain the 
power and duty to enforce the provisions of 
this code. 

Subject to the approval of the Administra 
tor, this Committee shall issue and enforce 
such rules, regulations, and interpretations, of- 
fer such amendments hereto, and designate 
such agents and delegate such authority to 
them as may be necessary to effectuate the 
purposes and to enforce the provisions of this 
code. 

Any action taken by the National Emer 
gency Committee, or by any divisional code 
committee, or by any divisional planning and 
classification board may be reviewed by the 
Administrator, at his option, and modified or 
disapproved. 


Article 1V—Code Reports and Fees 

Members shall make periodically to the Na 
tional Emergency Committee, through their re- 
spective Divisions, such reports on wages, 
hours of labor, conditions of employment, 
number of employees, production, shipments, 
sales, stocks, prices, and other data pertinent 
to the purposes of this code as may be re- 
quired by the Administrator or the National 
Emergency Committee in assisting the Admin 
istrator in administering the provisions of the 
Act. 

In addition to the information required to 
be submitted to the National Emergency Com 
mittee, there shall be furnished to Government 
agencies such statistical information as the 
Administrator may deem necessary for the pur- 
poses recited in Section 3A of the Act. 

Except as otherwise provided in the Act, 
all statistical data filed with the National 
Emergency Committee in accordance with the 
provisions of this Article shall be confidential 
and the data of one member shall not be re- 
vealed to any other member, except that for 
the purpose of administering or enforcing the 
provisions of this code, the said Committee 
and the Administrator, by their duly author- 
ized representatives, shall have access to any 
and all statistical data that may be furnished 
in accordance with the provisions of this code. 

Members shall be entitled to participate in 
and share the benefits of the activities of the 
National Emergency Committee and to par- 
ticipate in the selection of the members thereof 
by assenting to and complying with the re- 
quirements of this code and sustaining their 
reasonable share of the expenses of its admin- 
istration, and by permitting, for the purposes 
of the code, inspection of pertinent records by 
an impartial agency, to be approved by the 
National Emergency Committee and the Ad 
ministrator. The reasonable share of the ex- 
penses of administration shall be determined 
by the National Emergency Committee on such 
basis as may be deemed equitable. 


Article V—Labor Provisions 

(A) Employees shall have the right to or 
ganize and bargain collectively through repre- 
sentatives of their own choosing, and shall be 
free from the interference, restraint, or coer- 
cion of employers of labor, or their agents, in 
the designation of such representatives or in 
self-organization or in other concerted activi- 
ties for the purpose of collective bargaining 
or other mutual aid or protection. 

(B) No employee and no one seeking em- 
ployment shall be required as a condition of 
employment to join any company union or to 
refrain from joining, organizing, or assisting 
a labor organization of his own choosing. 

(C) Employers shall comply with the maxi- 
mum hours of labor. minimum rates of pay, 
and other conditions of employment, approved 
or prescribed by the President. 


Article Vi—Hours of Labor and Minimum Wages 

The maximum hours of labor of employees 
of members, and the minimum wages which 
shall be paid by members shall be as shown 


in the attached Exhibit A, which is specifically 
made a part of this code. 
Article Vil—Child Labor 

No person under 16 years of age shall be 
employed in the Industry nor anyone under 
18 years of age at operations or occupations 
hazardous in nature or detrimental to health. 
The National Emergency Committee shall sub- 
mit to the Administrator for approval a list 
of such hazardous occupations, within 60 days 
after the effective date of this code. 

An employer shall be deemed to have com- 
plied with this provision, if he shall have on 
file a certificate duly issued by the authority 
empowered to issue employment certificates un- 
der the state law showing that the minor is 
of the required age. 

Article Vill—Planning and Development 

In order that economies in manufacture and 
distribution, standardization, and simplification 
of industry products, and more efficient meth- 
ods of conducting the business of the Industry 
may be developed, the National Emergency 
Committee shall cause to be established in each 
Division a Planning and Classification Board, 
which shall from time to time make studies 
and recommendations to their respective Divi- 
sions on any phase of the business of the In- 
dustry. including stabilization and regulariza- 
tion of employment, included in said Division. 
If approved by said Division and referred to 
the National Emergency Committee, the Com- 
mittee shall make, modify, or rescind rules and 
regulations, as may be necessary and proper 
to effectuate the purposes of such recommen- 
dations. 

Nothing herein contained shall be applied to 
restrict development or advancement of the 
Industry, or to prevent any member from man- 
ufacturing any industry product, or perfecting 
developments. or making changes or additions. 

Article 1X—Unfair Practices 

For all purposes of this code the practices 
described in Exhibit B hereto annexed, and all 
other practices which shall be declared to be 
unfair practices by any amendment to this code, 
duly approved by the President, are hereby 
declared to be unfair methods of competition 
in commerce, and knowingly using or employ- 
ing any of them by any member of the In- 
dustry directly or indirectly through any officer. 
employee, agent. or representative shall be 
deemed to be a violation of this code. 

Article X—Violation 

Any violation by any member of any pro- 
vision of this code, or of any provision of 
any divisional supplemental code to which he 
is subject, shall constitute a violation of the 
code by such member. The offender shall be 
subject to the penalties imposed by the Act. 

A procedure for investigation of violations 
shall be adopted by each Division, subject to 
the approval of the National Emergency Com- 
mittee. 

Article Xi—Cancellation or Modification 

This code and all the provisions thereof are 
expressiy made subject to the right of the 
President, in accordance with the provisiens 
of subsection (b) of Section 10 of the Na- 
tional Industrial Recovery Act, from time to 
time to cancel or modify any order, approval. 
license, rule, or regulation issued under Title 
I of said Act: and specifically, but without 
limitation, to the right of the President to can- 
cel or modify his approval of this code or any 
conditions imposed by him upon his approval 
thereof. 

This code is intended to be a basic code, 
and study of the trade practices of the In- 
dustry will be continued by the National Emer- 
gency Committee with the duty of submitting 
from time to time recommendations to the Ad- 
ministrator respecting amendments, revisions, 
and/or supplementary provisions to this code, 
which, upon his approval after such hearing 
as he may prescribe, shall become a part of 
this basic code, and shall have full force and 
effect as provisions hereof. 

Such recommendations shall first be approved 
by the members of the Division affected there- 
by. and, if so approved, must be submitted 
to the Administrator. 

Article Xil—Supplementary Codes 

Supplemental code provisions affecting or 
pertaining to Divisions of the Industry are con- 
tained in Exhibit C attached hereto, which is 
specifically made a part of this code. Addi- 
tional supplements affecting or pertaining to 
Divisions may be filed with the Committee and 
if not inconsistent with the provisions of this 
code may be recommended by it to the Ad- 
ministrator. When approved by the Admin- 
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istrator such supplements shall have the same 
force and effect as any other provisions of the 
code. 

Article Xiil—Monopolies 

(A) This code is not designed to promote 
monopolies and shall not be availed of for 
that purpose. 

(B) The provisions of this code shall not 
be so interpreted or administered as to elim- 
inate or oppress small enterprises or to dis- 
criminate against them, 

Article XIV—Price Increases 

Whereas the policy of the Act to increase 
real purchasing power will be made impossible 
of consummation if prices of goods and serv- 
ices increase as rapidly as wages, it is recog- 
nized that price increases should be delayed 
and that, when made, the same should, so far 
as reasonably possible, be limited to actual in- 
creases in the seller's costs. 

Article XV—Effective Date 

This code and amendments thereto shall be 
in effect beginning ten days after their approval 
by the President. 


Exhibits and Schedules Included in 
Code 

Exhibits A, B and C, and four explanatory 
schedules are appended to the code. Section 
1 of Exhibit A provides primarily, that on and 
after the effective date, the minimum wages 
shall be at the following hourly rates: To 
male factory employes, 40 cents. To female 
factory employes, 40 cents for Steel Office 
Furniture, Steel Shelving and Steel Locker 
Divisions; 35 cents for Visible Filing Equip- 
ment Division. Section 2 of Exhibit A pro- 
vides that Section 1 establishes a guaranteed 
minimum rate of pay for employes compen- 
sated on a piecework or any other basis. Sec- 
tion 3 of Exhibit A designates the maximum 
hours of work as follows: Not more than 40 
hours in any one week nor more than 8 hours 
in any one day, except that to meet peak de- 
mands such employes may work not more than 
48 hours in any one week nor more than 10 
hours in any one day for not more than six 
weeks in any six months’ period. Section 4 
of Exhibit A provides that office and salaried 
employes (except outside salesmen and those 
employed in a managerial or executive capac- 
ity and earning more than $35.00 a week) 
may work not more than 40 hours in any one 
week, except that to meet peak demands such 
employes may work not more than 48 hours 
in any one week for not more than six weeks 
in any six months’ period. The minimum 
wages of office and salaried employes shall not 
be less than the following weekly rates: In 
cities having 500,000 population or over, or 
in the immediate trading area of such a city. 
$15.00 per week. In cities having less than 
500,000 population and more than 250,000 
population, or in the immediate trading area 
of such a city, $14.50 per week. In cities 
having less than 250,000 population, $14.00 
per week. Section 5 of Exhibit A states that 
within each state the code shall not supersede 
any law of such state imposing more stringent 
requirements as to maximum hours of labor 
or minimum wages than are imposed under 
the provisions of the code. 

Exhibit B deals with unfair practices and 
lists them, with definitions, as follows: A. 
Rebates; B. Bribery; C. Breach of Contract; 
D. Enticement of Employes; E. Misrepresenta- 
tion: F. Defamation of Competitor; G. Guar- 
antee Against Decline; H. False Record, and 
I. Concealed Bidding. 

An Exhibit C is provided for each of the 
following divisions of the industry: Steel Office 
Furniture, Visible Filing Equipment, Steel 
Locker, and Steel Shelving. Each Exhibit C 
includes the following articles: 1. Purpose. 
2. Definition of Industry. 3. Code Authority. 
4. Planning and Classification. 5. Discrimi- 
nation. 6. Price Publication. 7. Selling Be- 
low Cost. 8&8. Extras and Reductions. 9. Spe- 
cials. 10. Modification or Cancellation of 
Code. 

Following each Exhibit C is a Schedule A 
which lists the base products, defines custom- 
ers and refers to discounts and terms of sale 
for each of the four divisions of the industry. 

Complete wording of the exhibits and sched- 
ules may be obtained from the Superintendent 
of Documents, Washington, D. C., by applying 
for a copy of the Code of Fair Competition 
for the Business Furniture, Storage Equip- 
ment, and Filing Supply Industry, Registry 
No. 1137-1-01. The cost per copy is five 
cents. 
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OLD WIE IX NEW BOTTLES 
Being Some Suggestions on the Ever-Interesting Topic, 
Selling Office Furniture —By P. A. Bowen, 

Heinze, Bowen ©& Harrington, Inc.; 

Phoenix, Ariz. 





5 L\SVIUCI s every man is a salesman and ts 
constant ngaged in selling himself or his 
ds which 1 es selling himself, it 1s of course, 


i! ssible Say vthing new about the art 
salesn nshi | he Preacher nN Iecclesiastes said, 
‘There is no new thing under the sun,”—a remark 
which that unknown author may have originated, 
but probably didn’t. But the observation applies to 
selling as well as everything else, for Truth, in the 

I ( Ss never be new of itselt \We 
ISK er 1 Ve t create it 

\ large number of sales of office furniture have 
| he st the cold can iss, that 1s to say 
ust yulling Phis method is hon 
re ( experience, but it is a hard school, 
well ( sap the courage of the beginner 
Sales s ‘ i sense business created Not 

successtul calls result in sales the first time try 


tt usually had on 


the first call. In fact, the majority of calls do not 

esul I t W ( tl st vhich eventually 

f e resul ifter the salesman makes the 

riginal tis up to hin think and to do 
his tl ing tal letters 

Ihe Itruistic 1 te in a sales talk can be over 

Lhe spect 1s qui sense any insin 

s that the sales nis talking tor 

s ov eres rst, al it is worse than useless 

to suggest anything except that the two interests 

es 

S etter for e salesman 1f his trait 

y enables him to make quick survey of every 

tion s that he mav ki \\ vhat to Suyvest 11 

later cal Hie must fi wav to meet and cul 

ti ( S e business concerns 

he appt hes rder to get permission to mak 

s ( e should assure each prospect that 

g s being incurred to accept his sug 

yestio (it man leave to sav no inferen 





tially clears the atmosphere of a certain instinctive 


and paves the way to getting him in a 
mind. 

salesmen make the mistake 
much, which is not a compliment to the customer, 
and implies that if the latter is given a chance to 


Furthermore, too much 


MOSITION 
“ves” trame oft 


Some if talking too 


think he will retuse to buy 
talk is confusing when discussing a proposition new 
to the customer 

lf the prospective customer ts using 
fle, for instance, of vital importance, housed in a 
it is the problem of the 


a very a tive 
blind card box, salesman 
tacttully to 
neatly, house it in a 
properly 


secure one of these cards, 
visible pocket or 
present it, together 


proposal, showing much 


revamp it 
contaimnel 
signalled and with a 


neatly typed how more 


ethcient it can be when worked visibly instead of 
blindly 

lt the desks are warped, worn or out of date, the 
salesman should make a layout with cuts and blue 
prints, showing the rearrangement of the 
thee modernized 


with 


propel 
Some manutacturers supply dia 


grams pieces of cardboard files, 


representing 


desks, et which can be moved around on the 
diagram until the proper layout is achieved 

lf the salesman finds that the upright files are 
ot properly indexed, he should submit a neat pro 


by way oft 


posal together with samples, showing by 
comparison the present method as against the one 
\fter these written pro 
the of 


recom 


the salesman 


have been delivered and explained to 


Suggests 
posals 
heials who have the powel and authority to 
personal call 


must be made in 
days betore the salesman’s ideas either 


mend a change, a 
very Ttew 
’ peddled to competition, who 
will profit by the first man’s labors 

In the e\ 
other 


mo 


die by neglect or are 
ent that the prospect insists on getting 
prices and examining other lines, the sales 

k him in all fairness to both if he 


should ask 
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will refrain from showing salesman’s proposal to 
competition, but will insist that competition make 
i similar survey and then let the best man win. 


(other things being equal, better knowledge than 
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the other fellow has will always win, Neat appear 
knowledge of one’s products and of those of 
competitors, together with a lot of canvassing are 
factors that win sales in the long run. 


ance, 


HANDLING DETAILS OF OFFICE 
FURNITURE DEPARTMENT 


Some Suggestions by W. C. Jacquin, Peoria, 
Illinois, as Told to a Staff Member 
of Office Appliances 


Jacquin to the questions 


(;fhce \pphances bring 
management of an othice 
from being a 


HE responses of Mr. 

of a representative of 
home the thought that the 
furniture department is a long way 
hap-hazard affair. Everyone connected with such a 
department must think, and do his thinking inten 
sively, which means with concentration, Thinking 
must begin before the goods are bought. One must 
plan the size, shape and general details of the de 
partment. One must think out a logical plan for 
the arrangement of the department, consulting the 
experience of others with relation to his own prob- 
lems. One must determine the amount and char 
acter of the One must examine and select 
the lines he intends to carry, having in mind the 
requirements of the trade he will contact. One must 
decide for steel or for wood office furniture, or 
select a judicious amount of both. One must plan 
a campaign of careful publicity so that the people 

| his community may not be in ignorance of the 
service he is prepared to render, for nothing is more 
certain than that people who don’t know of the 
goods won't buy them. One must plan his window 
displays, first with relation to certain general prin 
ciples and then as to the particulars of successive 


stock. 


displays, always with the determination to learn 
from experience 

The dealer in office furniture must realize that 
he is not selling a staple commodity, but a highly 


developed specialty for which he is asking his cus 
tomers to spend quite appreciable sums of money. 
lle must steel himself to certain disappointments, 
at the time trying, by introspection and an- 
alysis, to profit by his failures. 


same 


He should immediately establish a visible index 
of prospective customers. As they emerge from 
the nebulous prospective stage into the world of 
reality, let their transferred to another 
index. Let the dealer neglect no scrap of informa 
tion concerning any customer or prospect, but enter 
it in brief terms upon the cards. “Two purposes will 
be accomplished—first: One will have a list which 
grows in value month by month; and second: One 
will have in actual use a visible index which can 
be demonstrated to those who are in the market 
for such a convenience. Proving one’s belief in the 
using them in his own store is 
as sound an argument as that of the restaurateur 
who dines in his own establishment. 

The names of prospective customers 
in a variety of Our men 
outside always on the lookout for new 

They get valuable leads ofttimes from 
people upon whom they call. These boys 


cards be 


goods one sells by 


are secured 
ways. who are on the 
selling are 
prospects. 
the office 


are good listeners and keen observers, and they keep 
their eyes and ears open every moment. Leads, of 
course, develop in many other ways—from news 
paper items, real estate offices, personal tips, etc. 
etc. But the bulk of the new business is developed 
by the salsemen in the course of their daily calls. 

\We do not find it profitable to send men out on 
cold canvass. The leads they get and those with 
which we provide them are sufficient to keep them 
busy without using time in too often unproductive 
calls, 

Our outside men do not always carry portable 
material with them. ‘They develop the prospect 
first; size up the situation in the prospect’s office; 
make a careful analysis of what is required and 
what should be done, and then go back upon the 
second call with photographs, diagrams, sugges 
tions, etc. 

In selling steel files, two things under normal 
conditions receive emphasis—first, the construction, 
and second, the utility and efficiency of the item 
proposed. If the salesman can’t sell the prospect 
on the utility point, there is no use in dragging in 
the other factors. Utility is always the paramount 
consideration. 

Heretofore the most common objection to steel 
furniture has been the price, but this objection is 
losing force, because, with better methods of pro 
duction, the manufacturers have been able to reduce 
prices without cutting into quality—in fact, quality 
has been improved in recent years. There is, we 
consider, no possib le objection to steel furniture 
except its cost, save in such instances as where one 
has a full equipment of wood in his office and wishes 
the wood idea carried out. The price objection is 
overcome by pointing out the efficiency and lower 
ultimate cost of the steel file, desk, safe, etc., on 
account of its durability. Whether it be wood 
steel, good value can always be given. The circum- 
stances surrounding the prospect often alter the 
salesman’s ap proach in meeting objections. 

In arranging window displays of steel furniture, 
the two factors to be brought out are the human 
interest side and the element of contrast in arrange- 
ment and selection of goods. Each of these factors 
when properly employed result in successful dis 
plays, creating productive interest. 


Note—The firm of Jacquin & Company is reck- 
oned as one of the leading stationery houses in 
Illinois. It handles many of the best known ac- 
counts in the office equipment field. The many 
friends of Mr. Jacquin will be glad to read the ex- 
pression of his views. 
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OFFICE APPLIANCES 








BUFFALO, N. Y WAS ARRANGED AS A 
Lines included in the displays were those of The 


WHEN THE HOELSCHER STATIONERY STORE IN 
BUSINESS SHOW OCTOBER 18, 19 AND 20 


General Firepr ng Company Acco Products, Inc Victor Safe & Equipment Company; Prefixt 
Forms Company; Eberhard Faber Pencil Company, and the Parker Pen Company. A news report 
f th how appeared in the November issue of Office Appliances on page 19 








MESSAGES TO AND FROM THE CIVILIZED WORLD FOR MEMBERS OF THE BYRD EXPEDITION 

IN THE ANTARCTIC WILL BE TRANSCRIBED ON AN UNDERWOOD TYPEWRITER In the pi 

ture are y and Guy Hutcheson in the radio room of the “Jacob Ruppert now 
bound for Little America 


perators Clay Baile 


NEW OFFICE ACCESSORIES DEPART 
MENT IN THE POMERANTZ STORE AT 
PHILADELPHIA INCREASES VOLUME OF 
PURCHASES BY CUSTOMERS OF THE OF 
FICE FURNITURE DEPARTMENT 
Office Furniture Accessories 
Department 

C. R. Thomas, manager of the 
department of A 
Philadelphia, 


more 


oftice turniture 


Pomerantz & Co., 


sponsors the idea that many 


office equipment accessory items 


can be sold if they are displayed in 


one place. His idea is that after a 


customer has selected his office fur- 


niture outfit, he becomes an imme- 


diate prospect for many acces- 
sories, such as desk pads, desk sets, 
letter baskets, 


cuspidors, ink 


trays, waste chair 


pads or cushions, 
Thomas 


half sold 


stands, lamps, etc Mr 


claims that such items ars 


at the time the furniture order is 


decided upon, and it remains only 


to show the customer what styles, 


grades, sezes.. Ctc.. of accessories 


are available and in keeping with 


the furniture selected 
Such profitable business has 
never been overlooked, all the 


salespeople being well-trained 


[These accessories were, and still 
are, fully displayed in their proper 
place on the office furniture floor; 
but the ease with which sales are 


made when the customer is ushered 


into an exclusive department with 
all such items arranged systemati 
cally proves the efficacy of the sys 


tem Grouping the items in the 


illustrated is much more 
than to take the 


sales floor to 


manner 
effective customer 
here and there on the 


make his 


The department was installed at 


selections. 


practically no expenss A tew 


moved to 


pieces of furniture wer: 
make room, and the accessories 
were then gotten together and ar 


ranged in a practical manner, 
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Empire Stationers Open New Store 
\ new, colorful and 
Springfield, Mass., 


pire Stationers, located at 305 


attractive stationery store was 


pened recently in known as the Em 
street. The name, 
that 
the items in the line of the Yawman and Erbe Manufac- 


Rochester, N \ , Carrey this 


Bridge 


Empire, was selected because of the fact many ot 


turing Company ot trade 
nate 
new business, R. A. Furlong, recently 


with the Y and E 


The owner of the 


severed home office connections after 


ten years’ service in Rochester, preceded by four years as 


Yand E Louis, Mo., five 


city salesman branch in Chicago, and 


branch manager at St 
with the Y and E 


traveler. 


years as 


one year as Y and E 
Although the 
direct connection with the filing equipment industry, Mr 


greater part of his experience has been in 
Furlong is nevertheless not entirely new to the commercial 
began his career in 1904 with 
house of M. S. & D. A 
and later worked seven years for 
New 


invention and development of the Y 


stationery business He 
the old stationery 
Byck at Savannah, Ga., 


a lares 


established 


stationery organization in Orleans. He was 
responsible for the 
and E 
1930 and has 

[The Empire Stationers was organized to take 
Erbe local 
The entire Springfield stock of Y and E mer 
and also the local Y and E 
August 14 of 
objectives in mind 


f Y and E pr 


visible index which was placed on the market in 


achieved notable success 
over and 


succeed the Yawman and factory branch in 


Springfield 


chandise organization were 


absorbed on this vear with the following 


First: to continue pushing the sales 


ducts to an established trade of fifteen 
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EXTERIOR AND INTERIOR VIEWS OF THE 
NEW STORE OF EMPIRE STATIONERS IN 
SPRINGFIELD, MASS.—-The store is now in full 
operation. The personnel is as follows: R. A 
Furlong, sole owner, twenty years with Y and E, 
plus nine years commercial stationery expe 
rience; Mrs. R. A. Furlong, six years with Y 
and E as assistant in systems service depart 
ment; R. T. O'Neill, former Springfield Y and E 
branch manager; A. J. Martin, ten years with 
local Y and E branch; E. P. Oleson, outside 
salesman, fifteen years commercial stationery 
experience in Springfield and environs, and Mrs 
Helen Ainsworth, outside city selling. Mrs. Ains 
worth is the only member of the organization 
who is new to the stationery business 





Aiken, 

Minister of Defense for the Irish Free State, and Major Mulcahy of the 

Free State army, watch the operation of this veteran Royal typewriter, 

which is still in fine condition after many years use by different Irish 
armies 


A ROYAL TYPEWRITER WITH A MILITARY RECORD.—-Mr 


vears’ duration in this community. Second: to broaden 
sales outlets by adding a complete line of commercial sta 
tionery and office furniture in a field not locally crowded. 
Third: 
E and commercial stationery lines. 
good retail store location where a profitable drop-in busi- 
Fifth: to add social stationery lines, 
popular 


to organize territories for closer coverage in Y and 
Fourth: to secure a 


ness can be built up 


engraving, bridge accessories, greeting cards, 


priced gifts and a circulating library to attract and draw a 


substantial store trade. 












he 











Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


St. and Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 
LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 
United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, ts the 
authorized representative of Office Appliances in the 
British Isles. 
| \ embe 10, 1933 Numb« t St kes 
e ‘ nth’s lette the Offic: Net Words 
\y , \s I isual post-exhibi Gros Err Net Per Minute 
! ur l hat « ! é i id a hecti ‘ime. ( t-Piat 18,101 135 16,751 93.06 
rtnigl i sine I iency Exhibition and a littl \liss \ ell 1/7, 828 lle 16,068 92 60 
elaxati sa ‘ ind needfu ni It gets the va Melle G. Gabriel 17,028 134 15,088 87.15 
us stafts l exhibitors are able to reward som« During Mr. Willia H. Foster Lirman 
t the é | ibling hen enjoy themselves Che General Fire ing iny, called in t i‘ on 
Whart tte el Great Central, was the venue as \ndrew street, London—primarily to see my father, an old 
‘ Mr. G. V. Spek Le acting as end I tunately, I came in while Mr. Foster was 
M { i is i \1 cx ( dance vood fi I cre ind had a sl rt ha with hi Mr | St¢ seemed 
d band ds th kinds nd a jolly company esse y the steady progress being made by trade nu 
( t Mr. Speke and gramme mn s He wa ptimis i bette d ns pre 
( uli he United States tore ng, although as he 
Sx { ed to the Address <plained,. vour prosperity was beine “forced” by legisla 
iph-M1 grap! I had n to go there again tion, whilst over here the re ery is n e natural 
this 1 ind Mr. | er, the manag director, was full One ot ‘ vy events his month was the annual mee 
f the ew “bal e Multilitl | was taken to see a ng and dinner of the Office Appliance Trades Associatior 
umbe " é eing enlightened on this fine machin Che new chairman is Mr. W. Desborough, O.B.! general 
ind “ \ t < rse now of it without ar inanage Powers-Samas Accounting Macl Ltd 
les as o1 erested in printing | Che remainds | Executive committee were elected 
va erta ed by tl jualit f the work pr Here we have rather unusual results. Mr. Desboroug! 
ed by tl Mult () ‘ $ going t t s only beet he ide for a vea bu ne might 
t the int future, as M sav he has bee he trade ucl nue Che new chat 
Porter’s se , ‘ e t ‘ e! Mavbe she wa in was AS re rted here some while ag 1 treasury 
rvi ew ‘ | ll ¢ n se ficial in H. M. Governme and responsiblk ull it 
lt bed illations é nical and otherwis¢ n government of 
Early this Paris held a number of typewriting fices. So you w see that he has been known to us all for 
np ! he auspice the several Frencl any years. One thing, he has the advantage new ideas 
ide ass it The results i e International Type ind outlook and sees us “as hers see us \gain, it is 
‘ iT { 5 ft interes you, insofar as the not usual f the executive be re-el d “en bloc 
ur ere are the first three in the vithout any new faces There will be vho see ll 
test—typing for thirty minutes from ut the return of the “old gang” a retrograde ste] Whilst | 
‘ ‘ e language chosen by competitors ersonallv feel (without usting anv reflections on thoss 
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friends of mine just elected) that a change here and there 
has its advantages, no criticism can or should be made by 
members of the association, seeing that they themselves 
elected the executive! However, vou folk will, I am sure, 


wish the best to the chairman, Mr. Desborough, and the 








executives—Mess! Beddoe (Rone: Gledhill (Gledhill 
rT kk Time Re rders), Adams Keene (National Loose 
lLLeat Kyvlands ada), Speke Acco), and Thomas 
Roval Typewriters 

\t the dinner that followed, the toast of “The Associa 
tior was proposed by Sir Charles Higham, the advertis 
ng consultant who handled the publicity for the Business 
Efficiency Exl tion In the course of an extremely in 
izorating and witty speech, Sir Charles remarked that 
never before had he been the guest of a client. Generally, 
t was the ther wav ‘round Continuing, the speaker 
irged that now was the time to put one’s back into busi 
ness and not take things easy just because business is get 
ne bette The new chairman, Mr. Desborough, spoke 

W. DESBOROUGH 

the excellent work of the retiring chairman, Mr. N. W 
R. Mawle, and from the support forthcoming from those 
present, Mr. Mawle’s work was obviously sincerely appre 

ited 

Che next ite1 eht be reported as tributes to two “old 
stawers” but as now both of them well (and one of them 
intimately) it w neither be safe nor correct to stress this 


Mawle offered on behalf of the 
association, congratulations to Mr. W. J. 


Richardson, J. P 


ind to my fath Mr. E. Jackson, on completion of fifty 
ears in the dust Mr. Richardson enjoys the distin« 
tion f being the first man to make typewriters and rib 

ns in this country He was one of the original founders 
with Mr. J. Halsby and my tather) of the present trade 


association, having been chairman and for some years on 


the executive His name is, of course, associated with the 


Barlock typewriter and today (although he sold out his 


SPECIAL EVERSHARP-REED & 
REED STAND AT THIS YEAR'S 
FERIA INTERNACIONAL DE MUES 
rRAS IN GUAYAQUIL, ECUADOR 

The people in the photograph are a 
part of the sales force of Reed & 
Reed Left to right Juan L. Gor 
rell, assistant manager of the main 
fice at Guayaguil and former y 
vith the Wilson-Jones Company of 


Chicago Humbert Beltran, Senorita 
Piedad Mosquera, Teofilo Florez, F 
Kruger Ribadeneira, Jose A. Lopez 
y A Diogenes Fernandez Galindo 
ind Rafael Castro Coello, manager of 
Reed & Reed's branch office at Amato 

Mr. J. M. Reed of the firm of Reed 
& Reed informs Office Appliances that 
the fair was attended by approx- 
mately 50,000 persons who paid ad- 
missions The company’s stand at- 
tracted a great deal of interest, and 
resulted in many sales of Wahl-Ever 
sharp products. The booth was deco 
rated with especially painted pictures 
mphasizing the elegance of Doric 
pens and pencils The exhibit was 

colorful and interesting 


Barlock interests) Mr. Richardson and his sons carry on 
the manufacture of typewriter ribbons and carbons. To 
my father, Mr. Mawle expressed the thanks of all for his 
many years of assistance in the building up of the associa- 
tion and congratulated him on his career with Kenrick & 
Jefferson, Ltd. To both these “pioneers” the trade owes 
much for its present position. 

Mr. Joseph Halsby 
Mawle’s resolution, remarking that he 


grate‘ul to Mr. 


seconded Mr. 


has always been 


(Protectograph) 
Richardson because he gave him his first 
advice and encourazement when he came to England with 
Both Mr 
Richardson and Mr. Jackson replied with obvious feeling 


the Protectograph in the dim and distant past 
of surprise at the tribute paid them. Interesting anecdotes 
of past sales (and otherwise) made their speeches very in- 
“old 
seems possible that 


May they 


teresting to all of us. To return to that expression 


stagers’’—well, to see them it hardly 

they had lived, let alone worked for fifty years 

live long and keep that school boy complexion! 
The evening ended with a toast to the visitors, proposed 


by Mr. S. D 


and 


Remington 
Barrell (of Ports 
mouth), a good friend of the office appliance trade. 


Parker, managing director of 
typewriters, replied to by Col 
You may remember previous news of the retirement of 
Mr. Herbert R. Marsh from the secretaryship of The Sta 
I called 
in to see his successor, Mr. Herbert W. Holt, previously 
Mr. Holt was telling me of some of the 
rendered by the 


tioners Association of Great Britain and Ireland. 


assistant secretary. 


services association to its members 


\mongst the many curious enquiries, the limit was the re- 
quest from a stationer as to the best source from which to 
! 


buy baby carriages! I hear a movement is on foot to make 


a presentation to Mr. Marsh in recognition of his many 


valued years’ service to the stationery trade. 


I must finish on a note of cheerfulness. Not many 


months past “business” was spoken of with bated breath 


and sombre mien as of the dead. Today folk are more 


cheerful. Unemployment is decreasing (1 be 
little over 10% in 


figures are better than both a month and a year ago 


alert and 
Trade 
The 


commented on, the natural 


lieve it is very London now) 


healthy sign is, as previously 


recovery of most trades. This must re-act on the office 


appliance industry Increasing business demands more 


output in the same number of hours, greater control, and 
that this steady 


speedier methods. Let us see progress 


continues—both sides of the water.—VE]J 
— -———~<—__—_ 
O. A. T. A. Annual Statement 


rhe fourteenth annual report of the Office Appliance 


Trades Association of Great Britain and Ireland indicates 
that some progressive steps have been taken during the 
past vear. The report refers briefly to the many affairs 


sponsored by the association, including executive and gen 
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eral meetings, luncheon talks, education lectures, the Lon- 


don Business Efficiency Exhibition, and others \ finan- 


cial statement as of May 31, 1933, inclosed with the annual 


report, indicates the strong position of the association 


-— —+>_>- 


Eighth Annual Meeting of International Body 


The International Export Review reported the eighth 


annual meeting of the International Union of Office Ap 


pliance Trades Associations, which was held at the Inter 


national Union offices, London, September 27. Repre 
sented at the meeting were the associations of Great 
Britain, Austria, England and Ireland, France, United 
states (The Offce Equipment Manufacturers Institute, 
Warren L. Hoagland, delegate and John Nichols), Italy, 
Mr. J. Halsby, honorary member, and Mr. J. Gustav 
Hemes, honorary secretary. Mr. J. Adams Keene was re 


elected president 
Che delegates were entertained at dinners by the Office 


| rade ‘ 


also by the 


Appliance: Associations of Great Britain and Ire 


land, and Cypewriter Trades Federation of 


Great Britain and Ireland 
> 


New Javanese Pictorial Periodical 
“De Mooie Wereld” (The Beautiful World) is the name 
f a pictorial monthly \. W. Lauw Zecha, son 
of L. Zecha, Soekaboemi, Java, for circulation throughout 
the Dutch East Indies 
Che new publication, printed in colors by the offset prox 
1] 


started by 


ess, presents we chosen illustrations with explanatory 


text in the English, Dutch, Chinese and Malay languages 


he periodical, exclusively pictorial, with contents which 
entertain and instruct by the easiest possible course, and 
also with a page of cartoons and a department of fashions 


thing, 


in women’s « starts as a monthly Later, as con 
ditions warrant, it will be issued semi-monthly and finally, 
it is expected, as a weekly. 

Mr. A. W. L. Zecha is editor 
is published by the Asiatic 


press of Soekaboemische 


f the new periodical which 
Publishing Company and comes 
from the Snelpersdrukkerij, the 
printing establishment headed by Mr. L. Zecha, whose in 
Islands of Dutch East Indies, 


1m the importation 


terests are as wide as the 


embracing activities in many lines, fre 


f office machines and devices, 


the raising and exportation of tea 


The first number of the publication opens with an in 


troduction and a statement of policy by 


lowed by pictures, many of which were 


Zecha's recent second trip around the world 


APPLIANCE SALES STAFF OF 
BLACKWOOD BLACKWOOD & COMPANY 
CALCUTTA, INDIA, REPRESENTATIVES OF 
THE UNDERWOOD ELLIOTT FISHER COM 
PANY In the center of the front row is George 
McMurdo, It E. F. district manager for the 
Far East At his left is Mr. G. V. Raman, mar 


ager of Blackwood's typewriter department 


THE OFFICE 


heavier machines, etc., to 


the editor, fol- 
taken on Mr. 
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of miscellaneous 
Nether- 


vernor’s 


Che second number opens with a page 


views, followed by a portrait of the Queen of the 
lands, pictures of the Botanical Gardens and the g& 
sSuitenzorg, and a likeness of the Governor Gen- 

Dutch East Indies, the Hon. B. C. de 


occupy the first four pages, and are fol 


palace at 

eral of the Jonge 
These pictures 
lowed by text announcements describing future plans and 
another picture of the Botanical Gardens, succeeding pages 
\ Century 


being devoted to views of of Progress Exposi 


tion at Chicago, with a brief, but interesting review of 
the great exposition, finishing with miscellaneous illustra- 
tions of general interest. 

The front cover is of attractive design and carries in 
mutual suc- 


English the line—“Codéperation is the road to 


cess 
Office A. W 


upon an attractive and useful publication, which dissemi- 


Appliances congratulates Mr Lauw Zecha 


nates interesting information in a pleasing way 


Note—While The Beautiful World, because it is pub- 
lished in Java, has a background of the Orient, it has an 
appeal to Occidentals as well. Its illustrations accompanied 
by condensed and carefully written text in four languages 
are entertaining and of educational value to young and old, 
and are calculated to appeal especially to those in this and 
other lands who have interests abroad 

Che subscription rates of The Beautiful World for else- 
where than the Dutch East Indies, is Florins 2.50 for thir 
teen issues, payable in advance. The equivalent in dollars 


for thirteen issues was $80 on November 22. 


— 
Additional Smith-Corona Representation in Africa 

Increased representation has been established for the 
Smith-¢ 
International Export 
(Pty.), Johannesburg, South Africa, South African factory 


Smith & Corona 


ording to the 


orona typewriters in South Africa, a 


Review. Paxton’s Import Export 


representative of the L. (¢ [ypewriters 
Inc., has established sales outlets with the East 
Daily Dispatch, Ltd., East London, for the border terri 
tory; Art Printing Works, Ltd., Salisbury, for Mashona 
land and Southern Rhodesia; Philpott & Collins, Bulawayo, 
for Matabeleland and Northern Rhodesia 
~~ 
Australia Enjoys Prosperity Return 

Word comes from R. Vernon, general manager of N 

Limited of Redfern, N. S. W., Australia, to 


people are enjoying the 


London 


LeRoy-Tracy 
the effect that in that continent 
return to something like the days of real prosperity. Mr. 
Vernon expresses the hope that the great experiment b« 


ine tried by the United States government will bring back 


a return of better days 
i 


to our country 
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CONTROLLI €E 


Limportanza delle ispezioni ¢ troppe rilevante perche non se ne parli anche al grosse pubblice Pere le complessita e | in- 
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REDUCED REPRODUCTION OF ONE OF THE STRIKING 
PAGES OF THE SOUVENIR BOOK PUBLISHED BY 
ING. C. OLIVETTI & C. 8. A., IN COMMEMORATION OF 
THE TWENTY-FIFTH ANNIVERSARY OF THE FOUND- 
ING OF THE OLIVETTI WORKS.-—The illustrations on this 
page graphically portray the use of precision measuring 
instruments to assure accuracy and mechanical efficiency 
in Olivetti products. The pictures are excellent examples 
of the type of illustration used throughout the book 
Through the use of color, other pages present an even 
more striking and impressive appearance. The presence of 
color prevented effective reproduction. 


Cc OLLAUO I 


tensite dei mezsi di controlle « di colleude usati nella moderne laverazione in serie, sone igneti ai non specializzeti 


Nelle officine Olivetti | controll: si estendone dalle materie prime (controlie chimico « metallegratice) alle perti in le- 


verezione si process: di montaggic di gruppo e] montaggic finale 


Tutte le parti d importansza vitele sone provate nelle di « nelle r t 





2 al cente per cente In al- 


cuni reperti il contrelle dei pezzi precede ogni operazione senza di quello | epersic nen pué iniziare ls sus leverezione 


Tutte le molle « spirale vengone provete alle tensione nel montaggic infine i controlli raggiungene une estremes se- 
verita, gli ispetteri « collaudatori - i! 30°, degli addetti el montaggic - verificene ogni fase del processes di mentaggic 


Di ogni macchine prodottea rimane treccig ecritte di chi ebbe ad eseguire le singole eperezioni « di chi le vwerificé, le 


responsebilita vengone cosi immedistamente individuate 


Olivetti Works Celebrate Twenty-fifth Anniversary 

\t Ivrea, Italy, on Sunday, October 29, about a thousand 
persons gathered around Mr. Camillo Olivetti, president of 
Ing. C. Olivetti & C.S 
the twenty-fifth anniversary of the 


A., to greet him on the occasion of 
founding of the type- 
writer manufacturing industry in Italy. The concourse in- 
cluded all members of the company’s staff and the work- 
men from the Olivetti factories, and, although the celebra- 
tion was to have been unofficial in character, several per- 
Ivrea and in Italian in- 


sons prominent in the town of 


dustry were also present. 

Mr. Camillo Olivetti addressed his assistants, reviewing 
his life in the industry, and emphasizing the progress of 
His remarks, 


simple but effective manner usual to 


the factory in the quarter century just past. 
pronounced in the 
him, deeply touched his auditors, who cheered him warmly. 

Mr. Ruys, sole agent for the Olivetti typewriters in the 
Netherlands since 1921, was in the audience, and at the 
conclusion of Mr. Olivetti’s address, rose and expressed to 
the head of the Olivetti works sentiments of personal re- 
gard, and of profound interest in the industry as repre- 
sented by the Olivetti works, whose products, he said, are 
today well distributed in the Netherlands market. 

At this point one of the senior workmen on behalf of his 
colleagues and himself, presented Mr. Olivetti with a per- 
gamena (parchment) signed by the workmen and other 
employees, expressing their affectionate esteem. 

Che ceremony ended with refreshments, and a toast to 
the future 

Also to 


founding of the Olivetti works the company caused to be 


prosperity of the firm. 
commemorate the quarter-centenary of the 
printed a souvenir book in spiral binding, containing thirty- 
four pages including the covers. Pages and covers are of 
identical heavy stock highly finished and replete with in- 
teresting text and illustrations. The front cover presents 
two vertical panels in contrasting colors, the first showing 
a striking picture of a crowd of workpeople issuing from 
the factory. The right hand panel is a black background 
overlaid with blue pictures of machinery, with the figures 
Anni Olivetti,” white. 


Succeeding pages present in word and picture the devel- 


and words, “25 etched thereon in 
opment of the Olivetti works from the beginning to the 
present time. Striking illustrations of the factory by day 
and by night adorn some of the earlier pages, followed by 
illustrations of precision machinery, factory scenes, ete. 
Maps and diagrams show the distribution of Olivetti ma- 


chines. There is a remarkable diagram of the course of 


the work in the factory offices, and a fine portrait of Mr 
Camillo Olivetti, president of the company and founder of 
the business. Domenico Burzio, who collaborated with the 
founder and became technical director of manufacture, is 
remembered with a portrait. Biographical sketches attend 
each portrait. 
—_— <> —— 
Distribution Arrangements by Marchant 

The Marchant Calculating Machine Company, Oakland, 
Calif., through E. J. Bunting, export manager, reports sev- 
eral new appointments to handle sales of Marchant cal- 
culators overseas. 

L. C. Smith & Corona Typewriters, Ltd., London is now 
acting as exclusive distributor for the United Kingdom 
and the Irish Free State. A separate department has been 
organized to handle Marchant sales, which is under the 
direction of Mr. R. Franklin, who had with the 
former distributors, Messrs. J. C. Burnham & Company, 
Ltd., London. The Smith-Corona 
Marchant calculators at the recent London Office Appli- 
ance Trades Exhibition. 

Mr. Felipe Mendez Martin, of Santa Cruz de Tenerife, 
Canary Islands, has been appointed exclusive Marchant 


been 


organization showed 


distributor. 
Arrangements with 
Ltd., to handle Marchant machines in Madeira and the 


have been made Leonel G. Luis, 
Azores. 

An indication that business conditions in Paraguay are 
relatively good is revealed in the fact that Messrs. Artaza 
Hnos., Asuncion, Paraguay, sent in a good order, despite 
the war between Bolivia and Paraguay. The sale of office 
appliances is on the increase. 

Fabrique Nationale d’armes de Guerre, 6 Place de la 
Justice, Brussels, Belgium, have been appointed exclusive 
distributors for Marchant calculating machines for Bel- 
gium, Luxemburg and the Belgian Congo. 

—_—_<g— 
Good News from Abroad 

Remington Rand, Inc., has announced to its Remington 
representatives abroad the fact that the sales volume of 
Remington offices in October exceeded that of any month 
Dealers’ orders in that month were 


There 


since the boom days. 
far in advance of those of any October since 1929. 
is positive assurance that November figures will picture 
a record month during the past three years. 





(More Other Lands News on Page 89) 
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NEW MA 


U. E. F. Company Announces New Noiseless 
Typewriter 


Phe Under I tt Fisher Company last month ar 
nounced tl ntroduction of a new Underwood Noiseless 
vp te | new beau f design, a number of 
; vy tLnd \ features, and nu 





rYPEWRITER 


NOLSELESS 


NEW UNDERWOOD 
erous erating and mechanical improvements 
{) tand ea es t the new ichine ar¢ 
( I t t m every perating position Phe 
nt i l ichine has beer wered three quarters 

a 
\l ( css ‘ ind ator 18 ¢ mventiently located 
I S a ( the Ila hine Phere isa positive 
| ! i 1 ns 
\r t ‘ tabulat npletely controlled 
trom tl ird \ tabular bar four inches long, in 
ste id is erie i lial ke ite l directly aly ve the 
numeral ke s instant tabulation with any finger 
f eithe an \ny tabular stop ma e set by simply de 
ressit fab St Set Key Any set stop may lb 
ide I < it depressing the “Tab Stop ¢ lear Key 
Che ne e spa er has beet wered three quarters 
ft an incl su res easier and more precise spacing, 
t laimed 
\ tilting pape ible tilts forward to permit quick adjust 
nt I i ’ 
| e late i ip guide is rid t be larger and bette: 
han or é u dels, insuring rapid insertion of paper 
ind n re a irate irginal alignment 
Che teed ise lever is now located in a more co! 
eniet veratil sitior n the ght side of the carriage 
Lhe tt ent i re if t irriaws releast levers have 
cel iY ed ! des I 
| irvet \ nae I os ike easier to}. the iperator I 
rit t I hin [he iTriawe ends have been 


} 
feed paper 


ede signed at d impro ed in appeafral ‘ 
Lhe nstruct ! f the center-tie and the carriage as a 


( Tis 








unit give the machine added rigidity, in wi 
ing 
This latest product from the Underwood factory i 
Hartford, Connecticut, is declared to be even quieter thar 
previous Noiseless models, produ ing W distinct ely 
ne quality 
\ttractive promotion material, including a poster, broad 
side and consumer folders, have been pre i ‘ he U1 
derwood Elliott Fisher publicity divisior 
—_ 
Bates Telephone Index Redesigned for Homes 
Che Bates Manufacturing Company's telephone index 
enerally used f many vears for keeping telephone nun 
rs readily available, has beet redesigned f 1S n the 
me and is now offered in colors Phe f designing 
the new case for the index was done by N ur el Geddes 
he well knowt industrial designer and ait rl 
ase 1s made of molded plastic composition inst neta 
Another change its that there is a knob a sides in 
stead of at the right nly. Che new ist s de in raven 
black, willow ereen, alabaster white r st wn witl 
the side knobs in harmonizing colo lr} ex has a 
capacity for over seven hundred names and te ne nun 
bers, which the user writes in in ink in alphabetical order 
yn the roll of paper within the cas« The a ibet appears 
na strip above the opel spa which ex scs view 
a small portion of the paper roll. A green lin ns thi 
length of the paper roll and is so placed that when the 
user wishes to find a particular number spins 
THE REDESIGNED BATES TELEPHONE INDEX 
ne of the side knobs until the green line appears directly 
below the first letter of the name wanted 
rhe attractive color and pleasing design of the new in 
(rr use in any room where thx 


make it 


is connected. 


dex appropriate t 
té lepl one Che de vice 18s compact and can be 


placed conveniently on table or desk beside the telephon« 
for instant availability. 
-— 
New German Moderate Priced Portable 
[The accustomed price for portable typewriters in Ger 
many is RM 260 To meet the demand for still lower 


manufacturers of the 
table on the market 
nearly all manufac- 
the market, 


the Wandererwerke, 
Continental typewriter, have put a por 
RM 175 that 

now put low priced portables on 


RM 160.—ERB 


priced machines, 


priced at It is stated 


turers have 


but none lower than 
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New Line of Stencils Announced by Heyer 
Corporation 


e Heve Corporation, 901-911 \\ Jackson Boulevard 
( caw 1] ‘ ly introduced a new, complete ling ol 
tencils said t ive all of the qualities necessary to turn 
ut d dup i work 
% eT r 
* 
Oeyd Blue 
Ss e 
» 
@nc* 
' oo sevosptmen? Oe 
} BER 
MAJESTY 
vee 


or am enice 


THe HETE® COnPoRATi ON 


CHICREO Mk wore, Oe 


* 





THE NEW ROYAL BLU! 
STENCIL PACKAGE 


The new line is composed of three distinctly different 


stencils, each having individual characteristics to suit the 
requirements of different customers The Royal Blue 
stencil has a soft, blue coating which produces broad, 
eavy copies similar to ordinary typed work produced 


with a heavily inked ribbon; the Royal Purple stencil has 


t fairly hard, purple coating which produces sharply de- 
ned copies similar to printing produced from typewriter 
tvpe and the Royal White has an opaque white coating 
which, when typed with the carbon paper furnished with 
each quire, gives a black on white typed effect on the 
stencil very similar in appearance to typing on ordinary 
paper. It is perfectly legible and easy to proof-read while 
being typed, and is said to be ideal for those people who 


roduce large quantities of typed work 


Kach quire of the new stencils is packaged im a disting 


ve newly designed box printed in pastel colors to tie in 
vi the different colored stencils The package design 
i ill three is similar to the Royal Blue Box shown in 
he illustration ese boxes with their attractive colors 
and design are very suitable for counter and window dis 
play purposes 

The Heyer Corporation offers to supply free samples 
f the new stencils for test purposes. Further descriptions 
ind price int ition is available lealers on request 


on > —_ 
New Transfile Has Original Features 
Che Guide System & Supply Company, 


New York, N. Y., has 


335 Canal street, 


announced the new 


“Super-Test 





NEW SUPER-TEST TRANSFILE 


lranstile,” which is a collapsible, corrugated board fil 
drawer transfer case reenforced by channel steel supporting 
all the weight and strain to which the drawer will be sub 
jected in use his file drawer has a roller-bearing suspen 


»- 
~/ 


sion giving ease of operation; rigidity and strength are 


obtained by improved reenforcement of front and back 
Side extensions on the drawer front prevent the entrance 
f dust and the interlocking stacking device produces a 
battery of strength and sturdiness, enabling the user, it is 
claimed, to stack the drawers to any height desired. <A 
new reenforced inset back slips on easily and no gummed 
tape is required. Insides of drawers are smooth and with- 
out projections. The drawers are easy to assemble or take 
down and fold together—no bolts nor screws to attach. 
The Super-Test Transfile is declared to be sightly, du 
rable and moderate in cost. Dealers are invited to writs 


for samples. 


> 
New All Transparent Rand Mak-ur-Own Index Tab 
\ new Rand Mak-ur-Own index tab that is all transpar- 
ent and can be placed on any kind of record has recently 
been announced by The Victor Safe & Equipment Com- 
pany of North Tonawanda, N. Y 


result of months of research and experiment. 


This new tab is the 
Patent al- 


lowances have been granted. The manufacturer claims 
that it possesses the following six essential points: 
1. All transparent, with clear celluloid skirts. Can be 


placed on pages having writing or printing close to the 
edge and will not hide or even “fog” any information tt 
mav cover. 2. Flexible skirts bend as easily as the page to 


which they are attached. 3. Automatic stop makes it eas) 








TABS The 
transparency 


NEW MAK-UR-OWN INDEX 
upper sketch illustrates the 
feature 


to attach all tabs uniformly. 4. Tasteless gumming: Im 
portant because most tabs are moistened with the tongue 
5. Positive sticking. Once attached, they will “stay put” 
indefinitely. 6. Changeable index labels, can be quickly and 
easily changed when necessary. 

All transparent Mak-ur-Own index tabs are made in the 
following styles—six inch strips, three sizes and seven col 
ors. Shield tabs, four lengths and six colors. Printed insert 
tabs, alphabetical, numerical, geographical, monthly and 
daily sets. 

These new all transparent Mak-ur-Own index tabs will 
assure the dealer the same attractive profit he has always 
enjoyed in the past on Rand Mak-ur-Own indexing prod 
ucts. 

While recommending the new all transparent Mak-ur- 
Own because of its superiority, the manufacturer will con 
tinue to make and sell the old style linen reinforced Mak 
ur-Own index tabs at a slightly reduced price. 


Samples, prices and catalogue information on the new 
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Mak-ur-Own all transparent index tabs will be sent to any 
Address requests to The Victor Safe & 
Equipment Company, North Tonowanda, N. Y 


dealer interested 


—_~»- 
New Gem Pencil Sharpener 


The Automatic Pencil Sharpener Company of Chicago 
has placed a new pencil sharpener on the market to retail 
at sixty cents Che machine weighs a trifle over a half 


pound and is a little smaller than the well known standard 
models put out by this manufacturer, although it presents 


the same familiar appearance as the older models 


The new sharpener consists of one upright and handle 
to operate the cutting mechanism and a shaving recep 
tacle fitted with celluloid container. The metal parts are 
finished in nile green enamel and the celluloid is a rich 


yellow, setting up a pleasing contrast. The cutting mech 


anism consists of a single milling cutter with twelve spiral 
cutting edges of the same durability as the cutter in the 
larger Apsco models which have won wide approval for 
the line 


The new Gem takes pencils of standard size only and 


it is intended primarily as a model for the home. The mar- 


ket represented by homes ts potentially as large and as 


important as the outlets offered by offices, stores and 
schools, but it is still much under-developed, probably 
owing to the fact that stationers have not realized the 


potentialities of the home on this class of merchandise 


\lso heretofore most machines have been built with a view 
to office use and proved to be too expensive for the average 


household. The Gem is created to overcome these ob 





SHARPENER, 


NEWEST 
UCT OF THE AUTOMATIC PENCIL SHARP 
ENER COMPANY 


THE GEM PROD 


chance to extend their 


the 


stacles and to give stationers a 


service into the homes as well as offices of their 


patrons 


Che pencil sharpener in the home makes it possible 


always to have sharp pencils about the house, on the writ 


ne desk, by the kitchen. 


can do their homework with ease and greater efficiency as 


telephone and in the Children 


well as a degree of enjoyment when their writing tools 


are sharp The pencil sharpener also means economy of 
and of pencil material because no waste is possible 
Finally, 


used with complete 


time 


a modern pencil sharpener like the Gem can be 


safety by small children 


——— . . 
Listo Develops New Pencil Mechanism 


The Listo Pencil Corporation of Alameda, Calif., has 
developed a new mechanical pencil mechanism which is 
used in their new pencil, whose primary feature is its 
mechanical action. This pencil has been named the Con 


iade with completely adjustable and inter 
that is little 


trolor It is 1 


is claimed there 


possi 


changeable units It 


bility of jamming, but should an accident happen to the 
pencil it is not necessary that the mechanism be returned 
to the factory for repair. All parts are assembled and the 


assembly is completed with a knurled brass nut which in 





OFFICE APPLIANCES 


addition to locking the unit together also serves as an 


adjustment for the action. Loose pencil cones are declared 


to be eliminated by this adjustable feature rhe new posi- 














tive adjustment of the spiral in and out lead feed is said 
CONE SPIRAL CONTROL NUT 
—————— es) © 
CONE & BODY LOCKWASHER 





NUT 


LEAD CARRIAGE 


DETAILS OF THE LISTO CONTROLOR PENCIL 


to prevent all possibility of the lead receding into the cone 
on pressure. 
double 


Special models 


Listo Controlor is available in either single or 


end type with thin, medium or large leads 

are being manufactured for checking purposes or regular 

models may be used with colored leads of standard type 
Another feature of the Listo Controlor is the supply unit. 


This package in reality consists of spare parts and con- 


tains a replacement traveling lead carriage, an extra lock 


washer and two erasers. A large eraser is found at the 


top end of the pencil covered with a cap to match the 
barrel. In this top compartment is a large sized storage 
space for extra leads. Due to the construction of the Con- 


trolor, practically the entire barrel of the pencil is avail- 
able for storage purposes. 

Manufactured in a number of color combinations and 
with gold plated cone and clip, the Listo Controlor re- 
tails for fifty cents and a dollar. 

The Listo Pencil Corporation is now placing representa- 
this Con 


tives throughout the eastern territory for new 


trolor pencil and other Listo pencil products, as well as 


leads. 
A New Bates Stamp Pad 
Che Bates Manufacturing Company of New York City 


announces a new deluxe Mun-Kee silent stamp pad which 
is richly finished and has beauty as well as practical fea- 
It is done in black and silver and has a cover that 
springs at the touch of The pad lists at 
$1.25, and is declared to have the following advantages: 
wrap- 


tures. 
open a finger. 
It will not sweat in humid weather; its cellophane 
ping insures freshness; permanent rubber base is silent and 
fillers make use of 


removable and reversibl 


scratchless: 





BATES MUN-KEE STAMP PAD DE LUXE WITH SPRING 
LOCK COVER 


this pad economical; Mun-Kee ink is non-corrosive and 
non-hardening, and it is declared it will not destroy stamps; 
V-slot in base permits quick and easy re-inking, and finally, 
the ink rises from the reservoir by capillary attraction, so 


that there is no over-inking. 
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Newest Development of Radio—The Radio 
Typewriter 
One of the machines which excited great interest at the 
National Business Show held in New York City in Octo- 
ber was a radio typewriter sponsored by the International 
Machines 


known as the 


Business Corporation rhe new machine is 
Radiotype, and it is now undergoing final 
refinements at the research laboratories of the corpora- 
tion. Crowds of people watched with keen interest as the 
machine suddenly sprang into operation, its keys clicking 
as 1f actuated by a phantom typist, and turning out United 
Press news bulletins with no human aid in evidence 

The radio messages were sent from the offices of the 
press association, about half a mile away, where a similar 


typewriter equipped with a small portable radio transmitter 


» 


udio transmits wriltaa bel!ct:n 
«( micro ratio Wea 


adcast from United / re 
fast 425 


ly tuped here 








Lemon, one of the inventors and 

head of the Radiotype division of the International Business Machines 

Corporation, is shown reading the latest news flashes typed by way of 
micro-radio waves 


THE I. B. M. RADIOTYPE.—W. 8 


was installed. An operator typed out the news bulletins, 


just as though he were operating an ordinary typewriter. 
Every time he pressed a key, however, a radio signal or 


impulse was sent out over the air on short “micro waves” 
with which Marconi has been experimenting, and for which 
he envisions important developments in radio. 

The radio impulses flashed among skyscrapers of mid- 
town New York, their 


massed steel frame-work and the disturbances of innumer- 


overcoming the interference of 
able electrical devices, and were picked up on the sensitive 
receiving radiotype and reproduced as sent 

Che only antennae necessary were two eight-foot alumi- 
num rods, one mounted on the roof of the building from 
other on that of 


which the messages were sent, and the 


the building at which they were received 
Plans for the development and manufacture of this radio 
made by International 


typewriter being 


Business Machines Corporation, which recently 


equipment are 
acquired 
all rights to the Radiotype. As the machine can be oper- 
ated just as readily by wire as by radio, the company ex- 


immediate market in the wired interior 


pects to find ar 
communications systems that are already installed in many 
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business and industrial organizations. The radio feature 
of the equipment will find numerous practical applications, 
the makers believe, as radio transmission becomes further 
developed, especially in the shorter wave bands. 

The wave length used in recent tests of the radiotype 
was about four meters, which is well within the “micro- 
wave” field. Its operation, however, is entirely independent 
of the wave-length of the transmitter. It has been operated 
on wave lengths ranging from 4 meters to 2,000 meters. 

Messages sent on the radiotype are secret. The impulses 
which actuate the receiving keyboard sound like a jumble 
of meaningless clicks, and they can be interpreted only 
by means of a specially adjusted selector in the receiving 
radiotype. 

The receiving radiotype apparatus is very compact, oc- 
cupying the space of a small desk. The space required 
for the sending radio typewriter depends on the size of the 
transmitter used. In recent local tests, a small portable 
transmitter was attached to the sending typewriter, and 
the space needed was only slightly greater than that of 
the receiving end. 

The radiotype 
transmission and automatic reproduction of police mes- 
sages at various points, an application which some police 
suburban 


has been successfully tested for radio 


authorities believe would be feasible in many 
and outlying communities. 

Its greatest field is expected by its inventors and makers 
to be found in business. Its compactness, flexibility and 
ability to operate through wires or over the air, make it 
particularly adaptable for communication between depart- 
ments, nearby plants, and offices, where messages have to 
be transmitted instantly or up-to-the-minute records pre- 
served. 


——_< 
“Spotseald” Adding Machine Rolls 


A new adding machine roll (on which patent is pending) 
now being marketed by Rockwell-Barnes Company of Chi- 
cago, is called “Spotseald.” By virtue of “spotsealing,” the 
end of the paper roll, instead of being firmly pasted across 
the entire width, is readily available on either side of the 
is accomplished simply by tearing 


roll. Easy opening 


across a printed line from either side 





@ SPOTSEALD @ 
For easy opening—Tee: slong thes line trom erther tide 





ROCKWELL-BARNES “‘SPOTSEALD’’ ADDING MACHINE ROLL 
“Spotseald” adding machine rolls are manufactured in a 
complete range of grades and all standard sizes. 
Sample rolls and prices may be obtained from Rockwell- 
Barnes Company, 1511 West Thirty-eighth street, Chicago. 
ee 


Three Little Pigs Immortalized in Desk Blotter 

The Stationers Specialty Corporation, 151 Lafayette 
street, New York, N. Y., has gotten out a series of desk 
blotters on the popular subject of the Three Little Pigs 
and the Big Bad Wolf. These desk blotters when sold 
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vithout «de ids are packed fifty ylotters in assorted 

lors to the counter display Chey are 12x19 in size and 
come in brow reen, blue and ros These blotters may 
iis be had n genuine leather lesk pads packed SIX as 








COUNTER DISPLAY OF THE THREE LITTLE PIGS DESK 
BLOTTER 
Ly se are in brown, greet 
é , 
rt , tle P desk set which includes 
lesk id é pen " dar and inkstand, one 
set my t ' t box in either brown, green, blue or 
St 
Phe Station Specialty Corporation will be happy t 
; t 1 i ~ 


hicago 


| his de 


Compat 190 North LaSalle street, ¢ 





drawer and it ts said t be priced ata 
\lread ts makers state this 
e is d It 1 ! s cards, letters, ruled 
PRUITT'S NEW LOW PRICED DUPLICATOR 
ri tvpewritit et printing in red, green, purple, and 
vellow, at one peration on a sheet &'« bv 14 inches or as 
, 1] 
> i is ‘ ‘ 
oe 


New Adding Attachment for Typewriters 


\ new a unting machine is announced by the Bill-O 
Cyvpe Corporation f St. Louis, M attachable to any 
standard typewrite! Upon the pressure of a button, the 
ittachment adds or subtracts as desired, the operator using 
the numera vs the typewriter for the mathematical 

The nve! t the ichine s Ferdinand J rill 
ma wl ent een years s development 

i inisn t e Bill-O Type is said t 
! \ \ nstruction found in heavy duty adding 

, 5 ited that a new principle of adding 
nec! . l ! been f wed, resulting in unusual 

struct I ind \ manutacturing cost, 


hich is reflected in the selling price [t 1s 


the Bill-O-Type will add or subtract in either one, two 


three accumulators simultaneously Subt nis di 
rect in all accumulators, and is controlled either i key 
r by an automatic stop selected by column position 


Similarly the selection of accumulators is controlled 
Che 


ontally or vertically in 


add 


matically machine will add amounts up to millions, 


either hori any of the columns as 


desired, or it will simultaneously ‘orizontal cross 


footings and vertical totals. An amount mav be added in 
ne or more accumulators and subtracted in another 
Totals are identified and their correctness proved through 
separate proof keys for each accumulator 

Che Bill-O-Type attachment does not limit the use of 


the typewriter for ordinary typing \ single button con 


nects or disconnects the computing tunctions The regu 
lar touch of the typewriter is not interfered with 

It is feasible to replace either unit when desired Phe 
makers state that the Bill-O-Type has been designed t 
utlast several standard typewriters It will also be pos 
sible to take advantage of improvements in either the type 


vritet r the Bill-O attachment as 


Pvp 


future n 





~9 
leveloped, without being under the necessity of replacin 
both units 
Che machine will be built in several models, varying 
principally in the number of accumulators necessary for 
specif tasks It is declared that the sin pli itv of the 
attachment, and its low original and up-keep cost should 
encourage many concerns to apply it to problems now 
done by hand. 
Bill-O-Type is declared to be suited to a wide variety 


f work, including order and invoice writing, accounts re 
ceivable, ledger and statement posting, writing cash and 
purchase journals, posting accounts payable, ledger and 
remittance advice, writing cl t post 


hecks and check rewister.:r, 
h 


ing general accounts, while in the banking field and among 


government ofhces it will also find many uses 


that the attachment has so simple an opera 


It is stated 


tion that a novice can learn it with no more than a few 


preliminary instructions The operating features are said 


to prevent such hazards as selecting the wrong accumu- 


lator, or selecting 


3 adding instead of subtracting position 
All results im the 


accumulators are visible in large, dis 


tinct figures, and errors are corrected through a single cor 

rection key 
The Bill-O 

ready tor the 


1934 


lave machines 


half of 


Type Corporation expects 


market sometime during the first 
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A New Monroe Calculator 
lhe Monroe Cak 
ee 


automatic 


ulating Maching ( 


machine which gives completely 


mpany of Orange, 


announces a new 


multiplication combined with the full automatic 
his 


nis simply a matter 


LA 6 


f setting up the 


division machine is known as the 


model 


feature 
Multiplicati 





NEW MONROE MODEL LA-6 


two factors of the problem and pressing the multiply lever 
\ll the rest of the work is done automatically At the 


completion of the calculation, all factors of the problem 
machine, giving the 


\W he ré 
locked in the 


are visible in the operator a perfect 


check on accuracy a constant multiplier is used, 


it may be machine to avoid resetting the 


amount for each operation. 


The new machine is declared to be fast and quiet in 


and appearance to other 


the spot-proof keyboard 


operation and is similar in size 


models of the LA series, having 
with shadow ring keys and fully enclosed Universal motor 
Che machine weighs less than sixteen and one-half pounds 


It is made with ten columns of kevs on the keyboard and 


twenty places in the results dials, full carry-over capac 


itv being provided in the lower dials 


_— . 
New Polar Stick-Strip 
Company of Philadelphia, 


a new strip- 


Manufacturing 


Penna., is now able to supply the trade with 


ping having a linen covered adhesive back and intended to 


be placed under glass tops on office desks. This new strip- 


ping is furnished in walnut brown, mahogany or green and 





STICK 
UNDER THE GLASS TOP OF A DESK 


POLAR STRIP’’ IN| POSITION 


is made of a new cushion cork and rubber composition, 


which prevents the glass from slipping out of position once 
it is attached. of an inch in thickness, 
1 inch wide and is supplied in 100 foot rolls 


This be sold 


The stripping is Boo 


new Stick-Strip may directly over the 
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counter because any person can attach it in a few minutes, 
its attachment requiring no special tools. 

Che company is also ready to supply furniture top pro 
both 
cushion composition material with the adhesive linen coy 


tector corners and also discs, made of this new 


ered back in the colors mentioned, 
The Polar Manufacturing Company, 401 North 
street, Philadelphia, will be happy to furnish samples and 


Broad 


prices on request, 
= —~— 
A Desk Lamp for Christmas 

Che Marks Manufacturing Company, 521 West Monroc 
street, Chicago, are offering the trade an especially de 
signed desk This lamp 
marble base desk lamp No. 70—is of dignified and pleas- 
Atop the marble base is a metal column and 


lamp for pre-holiday buyers. 
ing design. 
shade, as shown in the cut, with a pull-chain and pendant 
The shade, it stated, is designed 
It is adjustable. Metal 
The base 


matching the ensemble 
to eliminate glare and eye-strain. 
parts are finished in duo-tone plated bronze 
is of genuine black and gold Italian marble 





MARKS MARBLE BASE DESK LAMP NO. 70 


Special prices in single lamps or lots of three or more 
are announced for the Christmas trade 

The company will be happy to supply full particulars 
to office equipment dealers who are interested. 

_— $< - = 

The Newest Development of the Rectigraph 

Che most recent achievement of George C. Beidler, who 
from the beginning pioneered the Rectigraph photo-copy- 
ing process, is the Super Rectigraph Daylight Duplex ma- 
New York 


This machine is operated in practically 


chine, which was demonstrated at the recent 
show. 


manner and with the several exclusive features 


business 
the same 
of other Rectigraph machines, combining electric opera- 
tion, developing and fixing mechanism, washing of prints, 
etc., but, contrary to other types of equipment, requiring 
no dark room, delivering prints to the operator developed, 
fixed, washed and dried, all in full daylight. Once the 
process is started, the operation is automatic from begin- 
ning to end. The machine is of all-metal construction, 
light-proof, with developing and fixing receptacles proof 
against chemical action, features which are common to 
other types of Rectigraph machines. 

The Super Rectigraph Daylight Duplex makes photo- 
graphic reproductions on both sides of the sensitized paper, 
the cylinder revolving after the first exposure, so that the 
unexposed side of the paper is brought into position for 
The operation of the shutter which con- 
motion the 


exposure in turn. 
trols the exposure at the same time sets in 
camera mechanism, which carries through to the dried and 
finished print. 

The machine will make prints as large as 14” x 18” or 


(Turn to page 94, please) 
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SARY On November 16 Clark & 
Gibby, Ine S58 Broadway, New 
York, passed the twenty-fifth mil 
stone in the history of the company 
Their announcement f the event 


printed in bold type on company let 
terheads was amusingly original Wwe 




















quote afew sentences 
We can tell you exactly what a 





























business cycle meal this last one 
took us for a ride But here we both 
are still in the ring-——right on the 
job Clark & Gibby smash an 
other record The ld saying is 
From shirtsleeves to shirtsleeves in 
three generatior Clark & Gibby 
did it in 25 year 

From 1908 t 1916, working hard 
to establish the busine 1917-1931 
spending the profits ! sports and 
leisure 1932-1933 back again to 
shirtsleeves triving to beat Old Man 











Depressior 


cme postures af the right Relped te ae 5 


nt to the announcement 
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Globe-Wernicke Shows Factory Film at play at the exposition, indicating that probably 750,000 

A Century of Progress persons viewed the Buckeye state exhibit. The Globe- 

Or, ei t interesting exhibits in the Ohio dis Wernicke film was of special interest to the great army of 
sy at A Century of Progress Exposition at Chicago. was Ohioans who attended the exposition, because the plants 

1 motion picture film prepared “a The Globe-Wernicke of The Globe-Wernicke Company, with their more than 
Comnany of Cincinnat rhe film presented many scenes thirty-five acres of floor space, rank as one of the major 


industrial concerns in Ohio, manufacturing more than four 


n the immense Globe-Wernicke plants, including pictures 
thousand items needed in offices 


productior , ties and of some of the methods used 
by this company in the manutacture of office equipment ie me 
and suppli ‘articular emphasis was laid on the modern Office Equipment Manufacturers Institute Meets 
equipment, efficient plant layout, and unusual care in manu Che official meeting for the purpose of holding the annual 
facturing practices to insure the very best workmanship election of officers of the Office Equipment Manufacturers 
ind finished merchandise Institute was held at the Harvard Club, New York City on 
J. S. Sprott, vice-president and general manager, has Tuesday, November 21. Portraits of the new officers ap 
received reports from officials in charge of the Ohio dis pear on the frontispiece of this issue 


if at 
¥ 





NEW BALTIMORE OF 
FICES OF THE ROYAL 
TYPEWRITER COM 

PANY Top, left: Office 
of Manager Jack Wells 
Top, right: The Lexington 
building, in the corner of 
which are the new Royal 
offices Bottom, left or 
fice of Cashier Downs and 
the Baltimore office staff 
Bottom, right: Sanctum of 
Service Foreman Strider 

and his expert crew 
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Underwood Elliott Fisher Goes on the Air 


Firing the first gun in a great advertising campaign, the 
Underwood Elliott Fisher Company presented the premiere 
America” over the basic net- 


performance of “The Voice of 


work of the Columbia Broadcasting System November 16 
he programs are scheduled to run for twenty-six weeks 

and will be broadcast through twenty-two stations in the 

United States and Canada every Thursday evening at 8:30, 

Eastern standard time. 

Nathaniel Shilkret 


and his orchestra, and William Lyons Phelps as master of 


The brilliant cast of artists features 


ceremonies in a half-hour program of diversified entertain- 


ment crowded with drama, music, comedy, and 


songs 
specialties 
“The Voice 


publicity manager of the 


Throughout runs a unique, but timely theme 
says A. E 
Elliott 


American 


of America,” Tongue, 
Underwood 
toast to 
drama the story of the 


of the 


Fisher Company, “was planned as a 


achievement. It tells in melody and 
victories won over great obstacles 
United States 


with a definite purpose 


in the history It seeks to express the 


American Spirit to build con- 


fidence, to re-establish faith in American institutions, to 





NATHANIEL SHILKRET 


AND HIS ORCHESTRA 


give people the right to hope, to remind them that they 


have a right to be proud.” 
Among the entertainers in the “Voice of America” cast 
are 


William Lyons Phelps, 


beloved protessors, 1s 


one of Yale’s most popular and 
a lecturer of national reputation, a 
distinguished contributor to many national magazines, and 
is possessed of a pleasing radio personality. 

Nathaniel Shilkret, known the 
recordings, is one of the best-liked orchestra conductors 
\side from his work with the RCA-Victor 
Company, he has directed some of radio’s outstanding pro- 
grams, including the Eveready Hour, Eastman Kodak and 
the Mobiloil Hour. 


Alexander Gray, star of the Desert Song, Ziegfeld 


world over for his Victor 


in the country 


Fol- 
lies and other stage successes, and featured in screen musi- 
cal productions such as Moonlight and Pretzels, fills an im- 
portant place in the weekly broadcasts 

Tinney comes from Oolagah, Okla., right 
Will 


wit and humor that carried Will to 


“Senator” Cal 


“next door” to Claremore, home town of Rogers 


Che same native dry 
fame is building radio popularity for this young comedian. 

Donald Burr and Patricia Dorn “bring the voice of musi 
‘Voice 


successes to their credit and their ap- 


cal comedy to the of America’.” Both have a num- 


ber of Broadway 
pealing voices and personalities mark them for new tri- 
umps on the 


Stations 


air waves. 

“Voice of America” may be 
WABC of New York, are 

Albany, WOKO,; Baltimore, 


which the 
heard, outside of key station 
Akron, WADC; 


over 


as follows 


WCAO: Joston, WNAC: Buffalo, WGR: Chicago, 
WBBM: Cincinnati, WKRC; Cleveland, WHK; Detroit, 
and Windsor, Canada, CKLW; Fort Wayne, WOWO; 
Hartford, WDRC; Indianapolis, WFBM; Kansas City, 
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KMBC; Louisville, WHAS; Philadelphia, WCAU; Pitts- 
burgh, WJAS; Providence, WEAN; St. Louis, KMOX; 
Syracuse, WFBL; Toledo, WSPD and Washington, D. C., 
WISV. 


Simultaneously with the start of its radio advertising 





THE CAST OF “THE VOICE OF AMERICA” 


the Underwood Elliott Fisher Company announces a maga- 
zines campaign calling for 106 advertisements over a period 
of months, to appear in national magazines such as the 
Saturday Evening Post, Collier's, Time, Nation’s Business 
and in leading trade journals. 


mxnaniiiinsiitinee 
Pencil Makers to Accept Simplified Practice 
Recommendations 

That more than ninety per cent of the wood cased lead 
pencil manufacturers of the United States will accept the 
simplified practice recommendations of the U. S. Bureau 
of Standards is the statement of Ne'son B. Gaskill, head of 
the Lead Pencil Institute, sent in response to an inquiry by 
Colonel Gaskill’s letter follows: 

“IT have your letter of November 11th. 
practice recommendation for wood cased lead pencils upon 


Office Appliances. 
The simplified 


which the Bureau of Standards is now inviting acceptances, 
represents four years intensive study by the Lead Pencil 
Institute. It will be accepted by better than ninety per cent 
of the domestic production and is in fact, an integral part 
of the economic planning for this industry which is con- 
templated by its code. 

“Possibly one of the most striking features of this simpli- 
fied practice recommendation from the point of view of the 
dealer and consumer, is the effort to establish a visual dif 
ferentiation between types and grades of pencils. This is 
easier, of course, in the tipped class where the nickel tip 
and the white rubber and the gilt tip and red rubber or 
fancy tip and red rubber, can be made identifying marks. 
Heretofore there has been no distinction of this sort. In 
addition, the schedule wil! limit the yellow and orange col- 
ors which were originally indicative of quality lines, strictly 
to the so-called five cent pencil. This will make it impossi- 
ble for unscrupulous dealers to foist off upon the consumer 
what should be two or three for five cent pencils as five 
cent pencils. 

“In this simplified practice recommendation as in its 
code, the members of the Lead Pencil Institute have en- 
to get at the root of their difficulties and the 
dealer and consumer problems. From this point of view, 


deavored 


it is believed that the simplified practice recommendation 
now under consideration, will be a long step in advance in 
relation to all three interests. 

“You may publish this letter or the substance of it if you 
“Sincerely yours, 


NELSON B. GASKILL.” 


desire. 
(Signed) 
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REPORT OF IMPORTANT EVENTS AND ACCOUNT OF NOTEWORTHY ACTIV- 





ITIES FOR THE MONTH IN EVERY DIVISION OF THE INDUSTRY 
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I. B. M. Corporation Makes Report 

Under date of October 31 the International 
Machines Corporation reported that it had more than cov- 
ered its six dollars a share annual dividend requirements 


Business 


in the first nine months of the present year. 

For the nine months ended September 30, the company 
reported net earnings, including those from foreign sub- 
sidiaries, of $4,378,148 after interest, reserves, depreciation, 
and estimated Federal taxes. This is equivalent to $6.22 
a share on 703,345 no par capital shares outstanding, and 
compares with $5,038,962, or $7.16 a share on the same 
capitalization reported for the first nine months of 1932. 

During the third quarter earnings of the company after 
Federal showed an increase of more’ than $75,000 
over those of the second quarter, and amounted to $1,476,- 
$2.10 a 
This compares with net earnings 

1932 of $1,496,845, equivalent to 
same number of shares. 


—EE— 


Remington Rand Reports Satisfactory Quarter 
Tke following is quoted from the New York Herald- 


taxes, 


136, equivalent to share on the present number 
of shares outstanding. 
for the third quarter of 


$2.12 a share on the 


Tribune of October 31 last: 

“Remington Rand and subsidiaries report for the quar- 
ter ended September 30 net profit of $203,656, after depre- 
ciation, interest, etc., equivalent to $1.30 a share on 156,950 
shares of seven per cent first preferred stock. This com- 
pares with net loss of $94,090, in the preceding quarter 
and net loss of $617,580 in the September quarter of 1932. 

For the first six months of the present fiscal year, net 
profit $109,566. After taxes and charges, equal to 
seventy cents a share on the first preferred stock, compar- 
ing with net loss of $1,301,829 in the first 


was 


six months of 
the previous fiscal year. 
a 
Addressograph-Multigraph Advances 

Reports of the Addressograph-Multigraph Corporation 
for the period ending September 30, according to a report 
in New York papers, show net operating profit of $143,171 
before depreciation and special charges for the third quar- 
ter of 1933, against $106,378 in the second quarter and $37,- 
227 in the third quarter last year. After interest, deprecia- 
tion, amortization, preferred dividends and other charge- 
offs, net loss for the third quarter amounted to $20,869, 
compared with net loss of $45,714 in the second quarter and 
$75,199 in the first quarter. 

—<j—— 


Art Metal Shows Progress 

On November 9 the New York 
lished the following: 

“Art Metal 


Postindex Company, Inc., 


Herald-Tribune pub- 


Construction Company and its subsidiary, 
report for the quarter ended Sep- 
tember 30 net loss of $152,356 after taxes, charges, etc. 
This compares with net loss of $61,133 in the preceding 
quarter and net loss of $110,416 in the September quarter 
of 1932 
was $264,074 after taxes and charges, comparing with net 
loss of $375,187 in the first nine months of 1932.” This re- 


For the nine months ended September 30 net loss 


port makes no reference to the interruption to production 
by the strike from June to November. 
——— 


Pronto File Doubles Manufacturing Facilities 

As additional evidence of the movement toward expan- 
sion and improvement of business, the Pronto File Corpora- 
tion, 336 Broadway, New York, N. Y., has announced an 
increase in its factory facilities whereby their former lay- 
out is doubled. With increased capacity for production 
and warehousing, they also announce features of interest 
to dealers in their Pronto line of collapsible corrugated 
board storage boxes with the all steel drawer front. 


3 


uw 


Tupper Heads Title and Mortgage Guaranty Co. 

The Board of Directors of the Watchung Title and Mort- 
gage Guaranty Company recently elected Frank E. Tupper, 
president of the National Business Show Company, to the 
position of president of the title and mortgage guaranty 





FRANK E. TUPPER 


company, succeeding the late Thomas W. Stephens. Mr. 
Tupper has been a member of the Board of Directors of 
the Watchung Company for several years, and for the last 
twenty-three years he has resided at Montclair, N. J. 

In accepting the position of president of the Watchung 
Title and Mortgage Guaranty Company Mr. Tupper as- 
sured the directors that he appreciates the responsibilities 
which the company has undertaken in this period of recov- 
ery. He stressed the necessity for the cooperation of the 
entire Board in carrying out the program agreed upon. 

——_@——— 
U. E. F. Company Advances Dividend Basis 

An Associated Press item in New York papers, dated 
November 9, stated that on the date named the Underwood 
Elliott Fisher Company declared a dividend of 25 cents 
as compared with 12% cents previously, placing the stock 
on a $1 annual basis. The disbursement is payable Decem- 
ber 30 to holdings of record December 12. 








EXCUSS U3 Pheer 


An Embarrassing Omission 

On page 126 of the November issue of this journal a 
short item under “Typewriter News” stated that S. S. 
Baker has succeeded D. J. Crowley as manager of the Un- 
Elliott Fisher Company's branch office at Min- 
The statement presents a wrong impression of 
the facts. Mr. Baker, to be sure, is manager of the office 
and has been manager for some months. Mr. Crowley is 
assistant manager in charge of the bookkeeping and add- 
Both gentlemen have been with 
one or the other of the principal component companies for 
many years. Mr. Baker has held several managerial posi- 
tions with the Underwood Typewriter Company. He came 
to Minneapolis from the Underwood office at Omaha, which 
he had successfully managed for some years. 

Mr. Crowley has been with the Elliott-Fisher Company, 
the General Office Equipment Corporation and the Under- 
wood Elliott Fisher Company for twenty-three years, and 
is regarded as one of the ablest men in the adding and 
bookkeeping machine department of the company. 

Office Appliances tenders its apologies for the wrong 
impression wrought by the previous item. 

The item referred to above noted that the office and 
salesrooms had been moved from Second avenue South, 
to quarters twice as large at 811 Marquette avenue. This 
removal, which took place in October, indicates entire con- 
fidence that business will continue on the upgrade. 





derwood 
neapolis. 


ing machine divisions. 
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Special Wheeldex Exhibit in Chicago 
On the afternoon and evening of November 14 a sp¢ 
cial showing of the Wheeldex system of card filing and 
nducted by W. K. Wunsch of the home office 
96 Front street, New York, N 


Wheeldex equipment. The exhibit 


finding was cé 
ot Scholheld Service, Inc., 
Y., manufacturers of 
was set up in a display room in the Bismarck Hotel for the 


benefit of prospects in Chicago and the middle west who 


desired to inspect the equipment 


Included in the display were Wheeldex units in many 


sizes from the small ready reference style with cards at 


tached to a wheel about six inches in diameter to large 
* 
wheels carrying as many as five thousand cards [o vis 


itors Mr. Wunscl 


onstrated its easy 


explained the Wheeldex system, dem 
operation and pointed out its myriad 
applications. Because the wheel is turned to bring any de 
sired card into reference position, the correct position for 


easy reading is always maintained. As Mr. Wunsch ex 
pre ssed it there is only one place to look and one distances 
to reach. 

This exhibit was the first showing of Wheeldex equip 
ment in the middle west. 

— 

Calculator Sales and Service at Columbus 
Sales & Service is 


Calculator a new enterprise at 203 


North Front street, Columbus, Ohio, managed by Fred 
Hegler. Used and rebuilt calculating machines are han 
dled. Mr. Hegler was formerly connected with the Mar 


chant Calculating Machine Company in sales and service 
capacities—five years at Columbus, and the last two years 
at Youngstown, Ohio. 

W. H. Frank has space with Mr. Hegler, the former in 
charge of adding machine and typewriter business. Mr 
Frank had been connected with the former Wales Adding 
Machine Company twenty-four years; later with the Allen 


Wales ¢ 


\ ground floor location houses this business. 


ompany seven years 
It is Mr 


Hegler’s intention to expand gradually into all lines ot 


used and rebuilt office machines 
_ 


Henry Simler Recovers from Illness 
Henry Simler, vice-president of the American Writing 
Machine New York, N. Y., is back on the job 


after a three weeks’ illness, much to the satisfaction of him 


Company, 


friends. 
—— = _ 


Col. Pelouze in Real Estate Transaction 

Col. William Nelson Pelouze, 
Manufacturing Company, has had plans drawn by Archi- 
Maher for a two story building 


selt and his many 


president of the Pelouz« 


tect Philip B ‘taxpayer” 
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THIS ATTRACTIVE LOS ANGELES WIN- 

DOW DISPLAY WAS ARRANGED IN CO- 

OPERATION WITH THE GRACE SHIPPING 

LINES, A PROMINENT UNDERWOOD 

USER A fine example of double barreled 

publicity—one barrel for Underwood and one 
for the Underwood customer 


northeast corner of Michigan avenue and 
The new structure will take the 


erected at the 
Ontario street, Chicago 
place of the four story apartment building erected in 1877. 
The new building is to be of Indiana limestone with black 
Con- 


marble trim and plate glass windows throughout. 


struction will be started as soon as rental contracts are 
secured for the five or six first floor stores. 
Another real estate transaction in which Col. Pelouze is 


a principal concerns the Pelouze office building The en- 
tire seventh floor of this building has been rented by the 


Liberty Mutual Insurance Company. 


eee 


Furniture Makers Name Code Administrators 

On November 22 at Chicago the annual convention of 
the National 
elected twelve of its members to administer the code under 
the NRA. 
Greenwood of Gardner, Embury Palmer, 
York, N. Y.; Robert W. The Macey 
Grand Rapids, Mich.; Nathan Anderson, Jamestown, N. 
Y.; Gilbert Bosse, Imperial Desk Company, 
Ind.; C. M. Ehalt, York, Pa.; P. E 
Miller, Sheboygan, Wis.; Dr. A. P. Haake, Chicago; James 
A. Ward, Fort Smith, Ark.; H. F. 
Fred Shoemaker, Tacoma, Wash. 


The Southern Furniture Association, which collaborated 


Association of Furniture Manufacturers 
Those selected as administrators are Richard 


Mass.; New 
Irwin, Company, 


Evansville, 
Kroehler, Chicago; Roy 


Gillespie, Los Angeles; 


in the lumber code, will elect seven more directors, and 
two will be named by the National Recovery Administra- 
tion. 


a 


Rogers Returns from Extended Trip 


Charles J. Rogers, vice-president and executive sales 


manager of L. C. Smith & Corona Typewriters, Inc., re- 
turned to his desk November 15 after being absent since 
late in September on an extended business trip 

Mr. Rogers visited dealers and company offices in Balti- 
more and Washington; Toronto, Ont.; Winnipeg, Manito- 
ba; Moose Jaw and Regina, Saskatchewan; Calgary, Al- 
berta: Vancouver, B. C.: Victoria, Vancouver Island, Seattle 
and Portland, Ore 
Milwaukee, Chicago, 


In his journey, which covered a wide area and afforded 


San Francisco, Spokane, Minneapolis, 


Philadelphia, and Ottawa, Canada. 
him an exceptional opportunity of looking into business 
conditions, Mr. Rogers was impressed with the widely ex- 
pressed optimism both as to general business and as to the 
typewriter industry in particular. 

Mr. Rogers reports that the business of the company 
continues to show a substantial increase over the past sev- 


eral years, both monthly and cumulative. 
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St. Louis’ Business Show of Progress 

From the time the doors opened at 10 a. m. Monday, No- 
vember 6, until they closed on Saturday, November 11, at 
5:30 p. m. the Business Show of Progress received the en- 
thusiastic approval of the business people of St. Louis and 
surrounding territory, as evidenced by the number and 
enthusiasm of these who thronged the big room in which 
the show was held. 

Attendance at the show was estimated at between ten 
thousand and fifteen thousand people. In addition to St. 
Louisans who visited the show, groups came from Alton, 
East St. Louis, and Granite City, Illinois; Mexico, Missouri, 
and other industrial centers. Commerce and finance classes 
from St. Louis University, Washington University, and 
all business schools and high schools were among the visi- 
tors to the show. The many business executives in attend- 
ance joined in enthusiastic praise of the event, 

The show was sponsored by the Hub Club, a group of 
St. Louis representatives of nationally known office equip- 
ment manufacturers. The club has been in existence more 
than fifteen years. Each and every member co-operated 
in making the show a success. 

A feature of the show was the daily edition of the “Busi- 
ness Show News,” published by the Ditto Sales and Service 
Company. This “scandai sheet,” as it was humorously 
dubbed, was of interest to many. It was used primarily 
to announce the visits of prominent people and to present 
other news. Among the visitors whose names were thus 
recorded were Bert E. Hill, Carbondale, Illinois; R. T. 
Bates, divisional manager, The National Cash Register 
Company; R. W. Reich, direct manager, Postage Meter 
Company of Stamford, Connecticut; Charles J. Sigloch, 
treasurer's department, the Royal Typewriter Company, 
Inc.. New York, N. Y.;: W. L. Paulton, manager, account- 
ing division, The National Cash Register Company, Day- 
ton, O.; R. L. Peet, general superintendent of service, the 
Postage Meter Company; Ed. Deel, factory representative, 
The Addressograph-Multigraph Corporation, Cleveland, 
Ohio; J. D. Pahlman, manager, Chicago office of Thomas 
A. Edison, Inc., the Ediphone; W. F. Barklage, division 
manager, Monroe Calculating Machine Company of 
Orange, N. J.; R. W. LeMoyne, manager, national accounts 
division, Ditto, Inc., Chicago, Illinois; G. Muelle, who rep- 
resents the Kee Lox Company at Evansville, Illinois, and 
J. H. Daniel, United Autographic Register Company, Chi- 
cago, Illinois. 

Following is a list of the exhibitors: 

ADDRESSOGRAPH SALES AGENCY, with L. P. Rossiter in 
charge. A feature of their display was the first public showing of their 
latest selective addressing equipment 

DITTO MACHINE COMPANY, with H. T. Gates in charge. Car 
ried on continuous demonstrations of duplicating by “Ditto” and at 


tracted large gatherings 
EDIPHONE COMPANY, with M. Bass in charge. Their new Pro 
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technic executive model attracted much favorable comment as a result 
of its fine reproducing qualities. 

INTERNATIONAL TIME SYSTEMS of the INTERNATIONAL 
BUSINESS MACHINE CORP., with G. A. Scobell in charge, set up 
a continuous demonstration of their entirely automatic signal control 
system in addition to many other products. 

KEE LOX MANUFACTURING COMPANY, with T. W. Adkin in 
charge, exhibited the complete line of carbons, ribbons, etc., and dem- 
onstrated by actual tests the durability of their product. 

LAMMERTS FURNITURE COMPANY, with J. H. Smith in 
charge, offered a splendid showing of Lammerts’ office furniture. 

MONROE CALCULATING MACHINE COMPANY, with R. A. 
Walters in charge, demonstrated their newest entirely automatic calcu- 
lator about the size of a hat box. 

MULTIGRAPH SALES COMPANY, with J. C. Toy in charge. 
The show marked the first public demonstration of their latest machine 
called ““Multilith.” This instrument, capable of running off 5,000 copies 
in an hour, attracted much attention. 

NATIONAL CASH REGISTER COMPANY ACCOUNTING 
DIVISION, with A. Ferris in charge, drew many people to their booth. 
An interesting feature of their display was the electric accounting ma- 
chine tester, similar to the one on view at the Century of Progress Ex- 
position in Chicago. 

POSTAGE METER COMPANY, with Geo. A. Hynes in charge, 
demonstrated the “metered mail’ system of mailing—exhibiting their 
latest equipment in this line. 

ROYAL TYPEWRITER COMPANY, with J. W. White in charge. 
Royal exhibited an interesting display of typewriters—showing actual 
models from their first to their present 1933 model. 

SAN-DEL PRINTING COMPANY, with Geo. Sanftleben in charge, 
exhibited many different types of embossing, lithographing and printing 
jobs. 

TELAUTOGRAPH CORPORATION with R. J. Keller in charge, 
demonstrated the Telautograph’s ability to transmit a person’s own 
handwriting and reproduce it electrically over wires from one point to 
another—at the same time pointing out the many interesting applica- 
tions for it in all classes of business. 

THE UARCO-MANIFOLD, division of the UNITED AUTO- 
GRAPHIC REGISTERS SYSTEMS, represented by L. Ebert and 
B. Eldridge, exhibited a continuous forms machine to make out series of 
memoranda in a single operation. 

ee 
Fergus Makes New Connection 

W. Lee Fergus, who has been with the Marshall-Jackson 
Company in Chicago for seventeen years and for short 
periods with Koch Bros. of Des Moines and the Wilson- 
Jones Company, has become affiliated with The Globe Fur- 
niture & Stationery Company, Chicago, where he has 
charge of the office, including the buying. 

Mr. Fergus is an expert in loose leaf and other systems 
work. 

a 
John McCormick Promoted 

John J. McCormick, who for many years has been iden- 
tified with the Corona and L. C. Smith typewriters, has 
been appointed assistant sales manager of the Portable 
Division of L. C. Smith & Corona Typewriters, Inc. 

Mr. McCormick joined the Corona forces in 1910 when 
the company was known as The Standard Typewriter 
Company. His first position was that of field representa- 
tive, assisting in the appointment of distributors. Early in 
1912 he went to the New York office and in November of 
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that year moved to Chicago to take charge of sales for 


the Corona distributor there 


In November, 1913, Mr. McCormick secured the Corona 
franchise for Illinois and organized the Corona Type 
writer Sales Company, sole distributors of Corona for Illi- 
nois, part of Indiana and part of Iowa. He operated this 


merger of Corona and L. C. Smith, later 


Smith & Corona 


company until the 


the forces of L. ¢ [ypewriters, 


joining 
In 
> 
“Hot Dog” Stand Now Typewriter Store 

In April, 1933, Eugene J. Hart, known in the typewriter 
ndustry as “Gene,” expressed to some of his associates in 
Le -_ Angeles ( lif an idea that he had developed col 
cerning the establishment and operation of a retail typ 
writer st The attitude of | friends was negative 

Nevertheless, Mr. Hart persisted The basic principk 
tt plan was t keep “Old Man Overhead” down The 

st ste was tft nd a place ill to itsell on one of the 
ain ft roug fares of Los Angeles \ searcl resulted in 
t é " ition at the corner of Pico and West 

ulevards I trie neighborh« rd I nve schools, on a 
rect i ne and a block from a bus station 

(jt t ~ rner was a shack that at one time had beet 
perated a i t dog” stand \fter considerable work, 
ind e expense, it was transformed into a typewriter 
tore mplete in all respects iles, service, supplies and 
tT i 

Che store ! up like a light house in a tog Chere 
ire no parku worries tor customers 

During the first three months of its existence, a-period 
that in we into the normally slow summer time, Mr 
Hart's busine made expenses. Subsequently the busi 
ness is earned a Satisfactory profit, of which the net 


gure is increasing every mont! 


Mr. Hart's experience in the typewriter industry is an 


influential factor in the success of his business Since 
February, 1920, when he joined the metropolitan sales 
department of the Underwood Typewriter Company as 
fice bov. he has been continuously in the field His 
activities ive been particularly related to the sale of por 
table typewriters 

In 1928 e went t the Li s Angeles office ot the Under 
wood Typewriter Company and was placed in charge ot 
W lesaling portables to dealers in Southern California 
ind Arizona Che following February he was made assist 
ant manager f the Underwood branch in Los Angeles 
\ year lat e took the managership of the San Bernar 
lit sub-brar In September, 1930, he went back on 
the road as field representative for Southern California and 
\ na following July he was appointed field rep 
esentatin the Pacific district, which includes all the 
terri y west of Denver, from Canada to Mexico About 
i yea at e severed his connections with Underwood 
ind began the search which eventuated in the typewriter 
store at 4497 West Pico boulevard, Los Angeles 


— 
Cardinell Corporation Buys Kanart Company 
I l Montclair, N. J., has pur 
chased the stock, supplies and equipment of the Kanart 
Naser, former 


Che Cardinell Corporation of 


Manutacturing Company of Chicas I E 


Kanart sales manager, has been appointed western sales 


manager for the Cardinell Corporation to cover the states 


t the Middl West. 
purpose of distributing patented Ink-Out in attractive 


This arrangement was made for the 
new 
desk sets and fountain pen styles, with re 


Naser for the 


units, including 


lls, as created and introduced by Mr 


Kanart ( 


Mr. Naser will si 


ympany 


yn call on the trade representing Card 


OFFICE APPLIANCES 


clean- 
His 


Chicago; 


nell’s several products, such as ink eradicators, typ« 


ers, private brand merchandise, drawing materials, etc. 


offices for the present are at 64 East Lake Street, 
telephone, Central 1939 
The Cardinell 
’ 


crease in sales this vear 


Corporation announces a substantial in- 
over 1932 

~-_> | 
Interesting Bit of Typewriter History 
Detroit Free Press 


\ discussion in the mn the subject of 


ld typewriters has brought a man widely know in the com- 


mercial stationery field to the front \ reader of the Free 
Press—Andrew Stoecklin—had been shown in the Free- 
Press, and readers endeavored to set the date of manufac- 
ture of his typewriter which he was shown using \long 


comes R. H. Sprague, secretary of The Weis Manufacturing 


Company, Monroe, Mich., with the following, which ap- 
peared in the Free-Press. 

‘To the Editor: In today’s issue of your paper I saw a 
picture of Andrew Stoecklin and his typewriter, and note 


comment that the machine is at least twenty-five vears old 
‘In 1896 I operated a small printing plant at Elyria, Ohio. 
Wanted a typewriter, but did not want to spend the cash 
“Wrote The Broadway, 
New York, offering to 


their writing machine 


“Made the deal; printed 20,000 four-page circulars and for 


American Typewriter Company, 


print some circulars to advertise 


new in exchange for one of them. 


the job received typewriter like the one in the illustration 
referred to 
“As | 


and when lever was pressed down to 


remember the machine it had a white metal base; 


print the letter se- 


lected, it made a very hard impression on the sheet; in fact, 


so hard it punched through the sheet 

“Also know that about a vear later the company made 
several improvements in their machine, the new one not 
resembling the old in any way. 


“Am therefore quite sure that the Stoecklin machine is 
to thirty-seven years old.” 

cceaiiaiomane 
Alert Michigan Dealers Win Smith Corona Prizes 


The 


thirty-five 


gentlemen whose likenesses are pictured here are 


first and second prize winners respectively, in a contest 
recently conducted among the Corona dealers in the De- 
troit branch territory This was not a sales contest, but 
was decided on the merits of the replies received to the 
question, Why I Like to Sell the Corona Line Each one 
f the dealers was asked to submit five answers to that 
question The first prize—a combination overnight bag 


and brief case—was won by Edward N. Calhoun of Benton 











A.W EDWARD N. CALHOUN 


PETERS 


Harbor, Mich., and the second prize went to A. W. Peters 


of Battle Creek—a Neon Smith Corona sign 


For the information concerning this interesting contest 
we are indebted to A. H. Foxcroft, manager of the Detroit 
fice of the L. C. Smith and Corona Typewriters, Inc 
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Ed Dodge Has His Picture Drawn 

Shortly before the close of A Century of Progress, Poli, 
official cartoonist for the Fair, visited the Johnson Chair 
Company exhibit. Ed Dodge of the Johnson organization 
was on duty. So impressed was Poli with the new Pos- 
chair for men that he volunteered to draw a cartoon of Mr. 
Dodge, expressing in the cartoon, some of his impressions 
of Mr. Dodge and his salesmanship 

The original cartoon has been framed and added as a 
prize souvenir of Mr. Dodge's experiences at A Century 
of Progress. 

The Johnson exhibit at the Fair attracted the attention of 
many people in many walks of life. One morning the at- 
tention was not all focused on chairs because a celebrated 


ventriloquist had a good time himself and amused a large 





medi Fhe; tm al 


eae DODGE own) &- 
? Se _ 
Prey = ™ 


ED DODGE 
(as pictured by Cartoonist Poli) 


audience through the use of the public announcement sys- 
tem which was installed in the Johnson exhibit. 
eS eae 

New Haven House Takes Browne-Morse Lines 

The Tuttle, Morehouse & Taylor Company have taken 
on the office furniture line of the Browne-Morse Com- 
pany of Muskegon, Mich., for New Haven, Conn 

The Tuttle, Morehouse & Taylor Company is one of 
New Haven’s oldest established houses and has recently 
reorganized its office furniture department under the man- 
agement of D. C. Lewis as department head. The com- 
pany will have exclusive distribution of the complete line 
of Browne-Morse steel desks and file lines in and about 
New Haven 

—~>— 
Eylar Comments on Conditions Abroad 

\fter concluding a three-month tour of European coun- 
tries, M. S. Eylar, vice-president of the Underwood Elliott 
Fisher Company, returned to New York early in October. 
Mr. Eylar has visited Europe forty-seven times so that his 
return to the United States on the S. S. Bremen was his 
ninety-fourth crossing of the Atlantic ocean 

Commenting on his trip, Mr. Eylar said, “Business con- 
ditions in most of the European countries are improving 
This is particularly true in England. 

“In France, business continues to be good, as it has been 


3x ) 


for many years. In Spain, notwithstanding the disturbed 
political conditions, business is going on and economic 
conditions undoubtedly will be better as soon as the politi- 
cal situation is more quiet. 

“Ttaly has developed very much in the last few years and 
is today one of the good countries of Europe. Switzer- 
land is and always has been an unusually good territory for 
office equipment, and the same may be said of Belgium and 
Holland. 

“In Germany, political and economic conditions make it 
difficult for any exporter, but the outlook is not without 
hope. Norway, Sweden and Denmark continue to be active 
markets with general conditions improving. 

“Russia is a chapter by itself. Conditions are such that 
it is impossible to do any large volume of business at the 
present time unless very long credits are extended. It may 
be that it will be a more active market when diplomatic 
relations are established. 

“Tt was interesting to see in Russia thousands of Under- 
wood typewriters which had been in use for thirty years or 
more and which were still giving good service.” 

— ee 
Canadian Business Show On 

The Business Equipment Show of Toronto opened on 
November 24 on the seventh floor foyer, including the 
auditorium space, in Eaton’s College Street Store, and will 
close on December 2. The show was open during the 
hours from 12 o’clock noon to 10 o’clock in the evening 
daily. It is held under the auspices of the Canadian Busi- 
ness Equipment Manufacturers Association of which T. R. 
Crayston of the Dictaphone Sales Corporation, Ltd., is 
president. The exhibitors are as follows: 

Addressograph Multigraph of Canada, Ltd.; Burroughs 
Adding Machine Company, Ltd.; Burt Business Forms, 
Ltd.; Dictaphone Sales Corporation, Ltd.; Felt & Tarrant, 
Ltd. (Comptometer); D. Gestetner (Canada), Ltd.; Inter- 
national Business Machines Company, Ltd.; National Cash 
Register Company of Canada, Ltd.; Postage Meter Com- 
pany; Remington Typewriter Company, Ltd.; and Under- 
wood Elliott Fisher, Ltd. 

At a meeting of the Canadian Business Equipment Asso- 
ciation held a few weeks before the show all spaces were 
sold within one hour. 

ies macaiillaly cine 
Hanson Exhibits at Informashow 


The Hanson Business Machines of Cleveland, O., pre- 
sented an exhibit at the Informashow of the Cleveland 
Purchasing Agents’ Association on November 15 and 16 
at the Carter hotel. The company’s service was described 
and the products they represent were demonstrated. 

Exhibitors pronounced the show a success. 


——_.———— 


Oregon News Co. Sells Stationery Department 

The Pacific Stationery and Printing Company of Port- 
land, Ore., recently purchased a substantial part of the sta- 
tionery stock of the Oregon News Company and will add it 
to their wholesale department. It is stated that the Oregon 
News Company, a branch of the American News Company 
of New York, has withdrawn from the wholesale stationery 
business in the territory they formerly served, and will de- 
vote themselves to the sale of books and magazines. 

Sam Bullock, former manager of the wholesale depart- 
ment of the Oregon News Company, and his present staff, 
will have charge of Pacific Company’s enlarged wholesale 
department. 

The Pacific Stationery and Printing Company was estab- 
lished in 1889 and for forty-four years they have served 
their present territory. During the past year they pur- 
chased one other stationery stock. 
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Meetings--Conventions--Dinners 


Los Angeles Office Machine Mechanics Meet 
[The Los Office Machine Me 
chanics held its regular monthly meeting on November 7 


Angeles Association of 
The association embraces a membership of one hundred 
cent of the 


The 


hity, 


omee 


representing approximately ninety per 


machine mechanics in the Los Angeles area 
meeting was largely attended. 

\t the meeting to be held in January of next year, new 
officers will be elected in accordance with the constitution 


already adopted, to hold office for one year or until the 
election of their successors. 

rhe association is in receipt of telegraphic advice from 
Washington 
foremen of shops as coming under the forty-hours per 


week This 
president's blanket code and is in effect until December 31 


Specifying typewriter repairmen excepting 


restrictions classification comes under the 
of this year, unless or until a code of wider scope may be 
accepted by the government. 

The Los 


to cooperate in every possible way in the organization of 


Angeles Association announces its willingness 
other units in all the large cities. Copies of the constitu- 
tion and by-laws and of the code of ethics will be supplied 
Further information may be obtained from 
secretary, 626 South St. Paul street, Los 


on request, 
Alan R. Mack, 


(Ange le s, ( alif,. 


ee 
Seattle Typewriter Men Discuss Codes 

Following unanimous adoption of a revised constitution 
and by-laws by members of the Typewriter Dealers’ Asso- 
ciation of Seattle, which provides for one evening meeting 
a month, commencing Nov. 7 at 7:30 o’clock in the Seattle 
Chamber of Commerce building, the initial night gather- 
ing was well attended. The entire meeting was devoted 
to an explanation of the National Retail Code by members 
staff of the District Compliance Director of the 
NRA. Lyle Goss was appointed as the association’s rep- 
resentative on the Seattle District Advisory 

At the October 17 meeting, W. Haines was named as 
composed of Roper, 


of the 
Soard. 


committee Messrs. 
Harvey, Chase and Don Johnson to redraft all existing 


charges and trade-in schedules used by the asso- 


chairman of a 


Service 
clation 

It was also decided at this meeting that no members 
would take more than a 2%” one-column advertisement 
in the new issue of the telephone directory and that “irre- 
spective of how many free listings were given, they would 
confine their listing to one, under the heading of ‘Type- 


writer Business’.” It was further agreed that they would 
confine themselves to this policy irrespective of any action 
taken by any typewriter dealer not yet a member of the 
organization.—]JCJM 

—_—~~— 

Joint Meeting at San Francisco 
Che Typewriter and Office Machine Dealers and Repair 
of Northern California gathered with the Typewriter 


Francisco October 19 to dis- 


men 


Dealers’ 


Association of San 
Among the visiting 
‘oote, representing the Nielson Sales 
Company, of Manila, P I.: E. W. Pease, of Redwood City; 
west; President Art Young 
Dealers Association; George 


cuss the Code of Fair Competition 


uests were | J ( 


one of the old-timers of the 
of the Oakland 
M. Hammond and R 
Sacramento 


president of the San Jose 


[Typewriter 
M. Rowland, president and vice presi- 
dent of the [Typewriter Dealers’ Association; 
“Pop” Ahlers, 
Dealers’ Assi 
Other scattering visitors came from all over Northern Cali- 
in all. Raymond A. Stone, 


order at the St. Germaine Hotel, and 


Typewriter 


ciation, together with four of their members 


fornia, some eighty president, 


called the meeting t« 





turned the code discussions over to Lestor Secor, chairman 
of the 
semblyman Ray Williamson, attorney for the organization. 
eS 
Cleveland Typewriter & A. M. Dealers Meet 
The Cleveland Typewriter & Adding Machine Dealers’ 
Association held their monthly meeting Friday, November 
17th, at the Daisy Cafe, East Fourth street. Walter “Doc” 


There was a general dis- 


code committee. The code was drawn up by As- 


Hanson presided at the meeting. 
cussion of department stores advertising brand new type- 
writers for less than list price. The association took action 
to formulate a plan to stop advertising of this nature. 

The association has received from many of the associa- 
tions in other cities throughout the United States requests 
for the Cleveland Plan. These requests have always been 
cheerfully granted. Letters received from other associa- 
tions were read. The association received during the meet- 
ing a telegram from Ed. H. Jones, L. C. Smith & Corona 
Typewriters Inc., Milwaukee, Wisconsin, complimenting 
the local association for the good work done for the in- 
dustry, and thanking the association for the help given 
their organization. One new dealer was accepted for mem- 
bership 

The Cleveland Association is always willing to give full 
details of the Cleveland Plan to any association if they 
will write direct to Walter “Doc” Hanson, 500-05 Buckeye 
building, Cleveland, Ohio. 

en 
Canadian Stationers Discuss Maintenance of Prices 

At a luncheon Stationers 
Association of Toronto, held on November 9 at the King 
Edward hotel, Thomas Wotherspoon of the Canada Cycle 
& Motor Company spoke to the members on the subject 
His views were received with much 


meeting of the Commercial 


of price maintenance. 
interest 

At the previous meeting, the membership listened to a 
fine talk by Mr. Bartol, president of the C. Howard Hunt 
Pen Company, who outlined to the members the workings 
of the NRA. 


—__<g>———_ 
Springfield Cost Accounts Show Office Machines 


In connection with its Hotel 
Highland meeting the Springfield chapter of the National 
Association of Cost Accountants, Springfeld, Mass., pre- 


November monthly at 


sented a display and demonstration of modern business 
machines. The business show was directed by John Alex- 


ander, Springfield manager of the International Business 


Machines Corporation. 
The business machine display and demonstration is 
staged annually by the Springfield chapter as a part of its 
program to educate business men on better and sounder 
methods of cost finding. Recent years have contributed 
many perfected mechanical devices for the purpose. 
Among the exhibitors at the demonstration were the 
Addressograph-Multigraph Corporation, 
Company, Conklin Office & School Supply 
Company, Felt & Company 
(“Comptometer”), International Business Machines Corpo- 
ration, Marchant Calculating Machine Company, Monroe 
Calculating Machine Company, National Blank Book Com- 
pany, Remington Rand, Office Supply 


Company and Underwood Elliott Fisher Company. 


Burroughs Add- 
ing Machine 


Tarrant Manufacturing 


Inc., Springfield 


—_—__<>—— 

Connecticut Valleys Discuss Stationers Code 
On November 22 the Connecticut Valley Stationers’ As- 
sociation held the last meeting of the year at Quinnipiack 


Club in New Haven. The stationers code was the principal 


topic of discussion. 
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Chicago Typewriter Dealers Make Progress 


[The Typewriter and Adding Machine Dealers Associa- 
tion of Chicago held its regular monthly meeting on Tues 
day evening, November 14, at the Press Club, where there 
was a good turn out. 

The meeting was attended by a considerable majority 
of the accredited typewriter dealers of Chicago and one 
or two from near-by cities. The following Chicago man- 
leading manufac- 


Manager H. L. 


agers and other executives of the five 
turers of typewriters were also present 
Tindall, and J 


partment, Remington Typewriter Company; 


Henry Schroeder, wholesale portable de- 
Manager Paul 
W. Jones and J. L. McDonough, wholesale portable man- 
ager for Chicago, the Royal Typewriter Company; W. H 
H. Olson, Chi- 


cago manager, G. S. Foxcroft, assistant manager, and L. J 


Haun, general auditor from Syracuse, L 


Buchholz, manager wholesale portable department, The L. 
C. Smith & Corona Typewriters, Inc.; Chicago Manager 
F. C. Snow, Assistant Manager Fred Schuelke, and Maurice 
Ockers, in charge of the local wholesale division, Under- 
Elliott 


manager of the 


Fisher Company; G. C. Morley, wholesale 


dealers division, Woodstock Typewriter 


wood 


Company 

Following a substantial dinner, the matter of rental rates, 
repair charges, etc., was taken up and discussed. 

After calling the meeting to order, President Arthur B. 
Froehlich introduced W. F president of the Na- 
tional Typewriter & Office Machine 
Mr. Clausing spoke briefly and emphasized the point that 


Clausing, 
Dealers Association. 


the National Association cannot carry the whole load, but 
that reforms must start with local organizations and once 
locals have shown a desire to get into line so that all may 
make some money, the National can help. He referred to 
the code, stating that there had been some slight delay 
owing to a desire on the part of the committee to see what 
types of codes received the sanction of the government be- 
fore submitting the typewriter code. In this way it was 
and labor would be saved and experimenta- 


He said that the Code of 


felt that time 
tion reduced to the minimum 
Ethics would be filed within a few days. 

Following Mr 


gave a lucid and vigorous presentation of the purposes of 


Clausing’s remarks, President Froelich 
the meeting. 


presence of a num- 
manufacturers 


He expressed gratification over the 
ber of well known representatives of the 
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President Froehlich said he considered their presence an 
expression of good will toward the association and himself. 
The president went on to say that there are three types of 
dealers who are unable to make headway. The first is he 
who does not know the cost of doing business. He thinks 
he is making money, but forgets to consider the many 
items that enter into cost or overhead. Next month it is 
hoped to submit information on how other industries 
through their associations have arrived at true cost figures. 

In making an estimate for repairing a typewriter, said 
President Froehlich, the dealer should figure the value of 
his own time and he should realize that every job, no mat- 
ter how small, must absorb a certain percentage of the in- 
visible overhead. Many manufacturers base their retail 
price on a five-times manufacturing cost. This perhaps ex- 
plains why they are comparatively safe from the attentions 
of the sheriff. 

Dealer No. 2 is he who tries to get business on the basis 
of his competitor’s price and more frequently at less. He 
lacks the courage to lose an order occasionally and to sell 
his merchandise on a basis of better quality and better 
service. By injecting one’s personality into every trans- 
action and really selling one’s self and his product, price 
alone is by no means the all-important factor. 

“If it is your pleasure this evening to agree upon mini- 
mum rental, repair rates, etc., it will be just so much 
easier for you to break down sales resistance. You can tell 
your customer that you are working under the NRA code 
and that your association insists on the minimum scale as 
shown on your printed schedule. 

“Now we come to Dealer No. 3. He is the deliberate 
chiseler type—the cut price artist. He is the most dan- 
gerous to those who are endeavoring to obtain legitimate 
prices and you, being willing, he can easily be curbed under 
the present set-up. All we need is concerted action. Chis- 
elers are no longer in good repute, either in our own or in 
other industries.” 

President Froehlich went on to suggest that the manu- 
facturer friends present might perhaps organize an infor- 
mal association and exchange credit experiences as applied 
to dealers. 

President Froelich proceeded to discuss other topics. He 
said that department stores are a menace because they 
have good credit and their business is therefore desirable, 
and because they do not sell below a minimum write-up. 
“We, too,” the president said, “can improve our credit 
standing and thereby often lower our costs. If each mem- 
ber of our organization had the money to put up or if the 
credit of every member had been as good as that of the 
department store so that he could borrow money from the 
bank, certain machines now advertised as factory rebuilt 
for as low as $27.50, could have been bought by our asso- 
ciation and redistributed among our members for approxi- 
mately $16.00. Incidentally, these $27.50 machines are 
leaders only and sales persons are instructed to sell higher 
priced machines if possible. If the department stores did 
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business as loosely as we do, they would have 
be a serious competitor long ago 
improved,” thi 


testinal tk 


said, “if the dealers had the in 
stick to their own prices and not be 


president 
rtitude t 


argued into a lower price by chiseling purchasers. The 
government wants business to get a legitimate return on 
its investment 

“As Mr. Clausing very aptly has said, reforms, changes 
for the good of the industry, must come from the bottom, 
trom the local organizations Then only can the national 
body help in keeping existing evils corrected 

President Froehlich asked the local managers to ascet 
tain trom their me ofhces whether they are agreeable t 
cooperating with the dealers in bringing about a better 
condition through united action. He said that the associa 
tion would be able to submit concrete proof that it repre 
sents ninety per cent of the local industry, not including 


the manufacturers 


Mr. Froehlich at tl 


11 


s point called former President Beut 


ler to the chair and retired to a seat in the 


audience from 

which he participated in the ensuing discussion on rental 
and repair rates, 

Che purpose of the meeting was to decide upon uniform 


rental rates, service charges, overhauling and rebuilding. 
repair calls, inspections and guarantees These subjects 
were taken and rates that were considered fair wer« 
idopted, not without lively discussion all in the best of 

od naturt Che subject of parts and platens was held 
ver tor tutur mnsideration 


and the 


results 


hour 
ed with the 


adjourned at a reasonable 


Uhe meeting 
member lett tor their | 


1 the 


omes well satis 
session 
code of fair 


Information concerning adoption of the 


competition appears on page 49 of this issuc 


> 
San Francisco Consistently Maintains Stationers 
Association 


Che San Francisco Stationers Association has remained 


intact throughout the vears, there havine been no with 


drawals All the members feel that great good that comes 
ut t as ciation membersl ip Owing to unethical com 
petitive conditions, all has not been easy sailing. Th 
dealers, however, are hoping for great things when the 
NRA gets to working satisfactorily and when the National 
code for the stationery industry is adopted 

In the opinion of Harry J. Stratford of Neal, Stratford 
& Kerr, San Francisco, the stationery industry will be 
obliged to face changed conditions, and the old methods of 


desperate selling by manufacturers and job 


bers to the 


competition, 


consumer trade, wrong basis of prices, etc., must 


ve eliminated It eacl 


branch of the industry will perform 
keep 


nditions will rapidly 


its proper function and within the proper class t 


which it belong improve. 


\ law has been enacted in California called the Califor 
nia Recovery Act or the CRA, which is practically the same 
as the NRA, and industries under this act are permitted to 


odes for their industry 


I he code ror the 


file « overning intra-state business 


“ 


stationery industry in California was 


DINNER TO WAL 
TER HAUSMAN 
SALES MAN 
AGER VARI 
TYPER, ING AT 
CHICAGO Type 
writer Service « 
Exchange, In 16 
North Wells street, 
was accorded the 
dealership for 
Varityper in Cook 


DuPage, Lake 
Kane and Will 
Counties in Till 
nois and Lake 


County in Indiana 





ceased to 
Our situation would be 
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issued on Ne When tl 
cepted the California code will be automatically superseded 
eneiiltiacenniei 
California Marking Device Men Meet 
The Marking 
interesting meeting in 
ber 12. J. R 


Manutacturers’ 


vember & national code is ac- 


had an 
Novem- 


Stamp 


Associates ot Calit 
Los 


Swiit, president of the 


Device mia 


Angeles on Sunday, 
International 


\ssociation, was present and explained the 


new marking device code to the satisfaction ot everyone 
More than sixty members of the industry were present 

Sessions were held from 10:00 A. M. to 5:00 P. M., Presi- 
dent Al. C. Davidson presiding 

Among the guests attending the meeting were tormer 
President Willard of the International Stamp Manufa 
turers’ Association; B. A. Stewart, a national director, and 
J. M. Patrick, president of the Northern California Asso 
lation 


> 


Indianapolis Stationers Active 


The Stationers Club of Indianapolis, organized last 


April with eight members, now includes every Indianapo 
lis-owned stationery store doing a retail business, says 
Secretary H. J. Hampton. A dinner is held every Tues 


assemble at the 
problems \l 


meeting Che asso 


day evening, after which the members 


William B 


most every store 1s represented at each 


Burford store to discuss trad 


ciation is against unethical practices, and gives unanimous 


support to manufacturers who protect dealers in Indian 


apolis and elsewhere. 
tf credits, 


Che association is now starting on the subject 


lack of an united policy having cost the stationers a great 


deal in past years. Information is desired from other sta 


tioners organizations on handling credit information. The 


} 


association also desires to hear trom manutacturers who 


publish 11 by 8% 


sale prices on popular items 


price-book sheets with recommended re 


Secretary Hampton (Indian 
apolis Office Supply Company) asks for twelve copies each 
members 


of such sheets for distribution among 


Varityper Dealership in Chicago 


North Wells 
dealership for the 


Cypewriter Service & Exchange, Inc., 16 


Chicago, IIl., 


Varityper by Walter Hausman, sales manager of the Vari 


street, was awarded the 
The new 
frank Marin 


Chicago distribu 


typer division, Ralph C. Coxhead Corporation 


distributor has already shown results and 


Wesley 


tion organization, 


Buetler are the principals in the 


Che new dealership was initiated by a dinner at the Mid 
Athletic Mr. 


and the Exchange, In 


club, Chicago, at which 


staff of 


west were present 


[yvpewriter & 


Hausman, 
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TAKE IT ABOARD 


Every man wants to win. Therefore he must equip 









for the winning. Have you taken aboard a new idea 






today? Here’s one. The Mimeograph is not a machine. 









It is something much bigger than that. And no matter 






what your position, it may be the means of personal 






advancement for you. A personal thing! A factor in 


personal efficiency! Its ability to duplicate all kinds of 











forms, letters, bulletins, graphs, charts, ete., by thousands 


in every working hour, has made it a world economy and a 






real factor in human betterment. Is your star in the ascend- 





ency? The Mimeograph may be needed personal equipment for 







you. Why not let us show you how it has won for others? No 






obligation. » » For full particulars write today to A. B. Dick Com- 


pany, Chicago, or see classified telephone directory for local address. 


MIMEOGRAPH 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Stationers Association 








OFFICERS: 


Harry A. Morgan, Stationers Corporation, Los Angeles, Calif., president; H. T. Griswold, Sanford Manufacturing Company, 
Chicago, Ill., vice-president, manufacturers’ division; Harry G. Horder, Horder’s Inc., Chicago, Ill., vice-president, wholesalers’ 
division; Lou H. Hoelscher, Hoelscher Stationery Company, Buffalo, N. Y., vice-president, commercial furniture division; W. 
E. Hough, Victor Safe & Equipment Company, North Tonawanda, N. Y., vice-president, field division; Percy Grand, Grand 
& Toy, Toronto, vice-president, Canadian retailers’ division; R. Norman Brown, Brown Brothers Ltd., Toronto, vice-president, 
Canadian manufacturers’ and wholesalers’ division; Charles A. Lent, Brown, Lent & Pett, New York, N. Y., predic’ bank 
and commercial stationers division; William E. Stockett, ]r., Stockett-Fiske Company, Inc., Washington, D. C., treasurer; Wood- 
son P. Waddy, Everett Waddey Company, Richmond, Va., auditor; C. P. Garvin. Washington, D. C., secretary and general 


manager. 


Regional Governors 


No. 1. Frank H. pany, Birmingham, Ala. 


Bridgeport, Conn. 


Fargo, 


No. 5. Jack Fecho, Bur- 

Ne. 2. 2. oan, Se rows Brothers, Cleveland, 
town, We : Ohio. 

No. 3. William H. Brooks, No. 6. G. O. Stevens, Ste- 


vens-Maloney Company, 


r. William Murphy’s Chicago, II. 


ons Company, Philadel- 

phia, Penna. 

No. 7. B. J. Bristoll, Koch 
Brothers, Des Moines, 
Iowa. 


No. 4. William J. Douglas, 
Zac Smith Stationery Com- 





Herman Cast, West- No. 11. J. H. Gonyea, The 


No. 8. 
Stationers, Tacoma, Wash. 


ern Lithographing Com- 

pany, Wichita, Kans. 
No. 12. Harr 
Neal, Strattord 


J. Stratford, 
& Kerr, 


No. 9. William C. Clegg, San Francisco, Calif. 

The Clegg Company, San 

Antonio, Tex. No. 13. T. V. Bell, Thos. 
V. Bell, Ltd., Montreal, 
Canada. 

No. 10. William Mason, 

Jr., Out West Printing & No. 14. John J. O’Brien, 


Stationery Company, Colo- . J. O’Brien & Sons, New 
rado Springs, Colo. ork, N. Y. 


General Offices and Information Bureau—525 Investment Building, Washington, D. C. 


Place of next annual convention: 


Stationers Code Hearing Started November 28 

\ public hearing on the commercial stationery and office 
outfitting code proposed by the National Stationers Asso- 
ciation was conducted by the administration beginning at 
10:00 A. M. Tuesday, November 28, in the ballroom of the 
Harrington hotel, Washington, D. C., and will continue 
until completed. 

Many interested representatives of the trade were pres- 
ent at this hearing. 

———>-—- 


Clegg Reports Tenth District in Good Shape 


Progress, both in the working out of the Stationers’ 
Code, and in general business improvement, is reported by 
William C. Clegg, governor of the Tenth District of the 
National Association During the 
weeks Mr. Clegg has had communications from Houston, 
Dallas and Fort Worth, and in each instance the reports 
Houston, Mr. Clegg reports, has an excel 
Dal- 
las reports that the local association is getting along well, 
and in Fort Worth, the association has shown quite a littl 
Austin and Waco 
do not have local associations, and word has not yet been 
received from Oklahoma City and Tulsa, which are within 
Mr. Clege’s jurisdiction. 

The San Antonio association has been holding regular 
meetings and is working harmoniously together. The pro- 


Stationers past few 


are favorable 
lent association which is functioning in good shape. 


improvement during the past few weeks. 


visions set out in the Retailers’ Code governing hours have 
been adopted by the San Antonio body pending adoption 
of the Stationers’ Code. This makes a change in the num- 
ber of working hours, and stores will now be open until 
4:30 p. m., on Saturdays. 

Preliminary plans have been discussed for the annual 
convention of the Tenth District which was to have been 
held in Houston last March but which was postponed on 
account of unfavorable business conditions. The delegates 
will go to Houston again next year. Tentative dates have 
been arranged, but final adoption has not been made, pend- 
Present indications are that 


-BCR 


ing approval of all concerned. 
the convention will be important. 


Buffalo, N. Y. 


Philadelphia Association and Penn-Mar-Va 
Travelers Meet 
The Philadelphia Stationers Association and members of 
the Penn-Mar-Va Travelers Club enjoyed a dinner and 
meeting at the Bellevue Stratford hotel, Philadelphia, on 
Thursday, October 19. The dinner was attended, 
seventy-nine persons being present. Following the meal 


well 


there was a short routine business meeting conducted by 
President Charles A. Connell. 

After the business meeting, the assembly adjourned to 
an adjoining room where they were joined by approxi- 
mately fifty more members and guests and all settled down 
to an enjoyable evening. Addresses were made by Presi- 
dent Connell, Regional Governor William Henry Brooks, 
Jr., Charles P. Garvin, general manager, National Station- 
ers Association; William Stockett and E. W. Bryan, both 
of Washington, D.C. Besides the Philadelphia stationers 
present, the following out of town visitors were also on 
hand: Harry M. Kennedy, Palmyra, N. J.; Robert J. Wag- 
ner, York, Penna.; S. Ralph Horn, York, Penna.; Henry 
E. Wheatley and Alvin B. Robinson, representing the Wil- 
mington, Del., stationers, and Herbert M. Paul, Bethlehem, 
Penna. 

The Penn-Mar-Va Travelers Club was well represented 
These, with other manufac- 
turers’ representatives included the following: Alvah and 
Nelson Bushnell, Alvah Bushnell Company; W. D. Milnor, 
Rand McNally Company; Earl H. Prenzel, Jaclin Station- 
ery Company; Edward L. Snyder, C. Howard Hunt Pen 
Company; George E. Harscheid and Paul Butckwalter, 
National Blank Book Company; H. B. Van Dorn, M. H. 
Jackson and Walter G. Stringer of the Joseph Dixon Cru- 
cible Company; W. H. Cravens, Walcott-Taylor Com- 
pany; W. H. Hasbrouck, Jr., Stationer; E. L. 
Rosenberg, Mohican Pencil Company; -T. Keon, 
Mohican Pencil Company; George B. Bush, Scriptex Ink 
& Paste Company; N. B. Slater, Ernest Wallace and A. 
Weber of the Moore Push Pin Company; J. S. Pollock, 
S. J. Goulpie, Jr.. George Leonard and J. Watson, L. E. 
Waterman Company; S. M. Woodruff, Acco Products Inc.; 
J. Benson, Dennison Manufacturing Company; R. T. Gim- 


by about twenty members. 


Geyer’s 
Harris 
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mell, Binney & Smith Company; Bill Vogel and Henry 
Riegel, Sengbusch Self-Closing Inkstand Company; J. J. 
Kerns, Stationers Loose Leaf Company; Harry M. Hall, 
\. G. Frost and William M. Ridgeway, Esterbrook Pen 
Company Albert B Abrams, Modern Stationer: Ben 
Wachtel and R. Franz, Parker Pen Company; George Pur 
vis, Wilson-Jones Company; M. R. Landes, Polar Manu- 
facturing Company; David Price, Eagle Pencil Company, 


and Henry L. Guth. 
_ 


Northern California Stationers Protest Fountain 
Pen Discount 


Che Station (Association of N hern California, at a 
recent specia eet assembled on November 8 for the 
purpose f nsideration to the then newly an 
nounced plar t the fountain pen manutacturers, went on 
record as protesting against the proposed reduction in dis 
counts is was declared to be in effect raising prices 

the dealer without raising prices to the consumers 

The stationery industry has encountered tremendously 
decreasing volume, with increasing overhead and greatet 

mpetitior Che association avers that the average over 
head of mmercial stationers exceeds the proposed dis 

unt, plus the extreme quantity rebate allowance, which 
it is impossible for any but a few to achieve 

The plan, the association said, would force dealers to 
eliminate some of the lines now carried, resulting in more 
r less price cutting confusion The long existing policy 
f the manufacturers of free flowing exchange resulted in 


display and investments beyond merchandising need. The 


sudden withdrawal of the customary well established pol 
icy is declared to be a blow to the stationery trade 
Note The extra quantity commissions over reduced 


discount first tentatively fixed upon by the fountain pen 


manufacturers have since been materially increased to the 
advantage of the dealers [his action was taken at about 
the time of, or shortly after, the meeting of protest held 
by the Statiomers Association of Northern California 

The observation about “price cutting confusion” refers, 
no doubt, to the clearing of stocks in preparation for han 


dling more restricted lines. 


$<» 
Remington Rand Holds Meeting at Cleveland 
\ regional 


at the Hotel 


convention of Remington Rand Inc. was held 


Cleveland November 20 and 21 In addition 


to the managers from branches in this region there were 
als Cis } ty sale smen present, 
Che meeting was enthusiastic and talks were given, in 


cluding one on new markets and another on new products 


The new Remington Noiseless typewriter was shown for 
in Cleveland and created enthusiastic interest 


attended the 


the first time 


Executives wl convention in addition to 


those of the Cleveland branch were William H. Mat 
thews, general manager; John Zellers, Jr.. manager of 
the supply division; I. Miller, assistant manager of the 


supply division; William H. Stepaneck, manager of the 
service division, and the following branch managers: Ray 
Rand, Detroit: ¢ \. Shaw, Syracuse; F. L. Waldert, 


Rochester: | M 
Buffalo; W. H 


Utica, wl rece 


Pittsburgh; W E 
and J. B 


yn his record of fifty 


Durango, 
Corbett, 


Hughes, Jr 
Me Aw he r, 


ived felicitations « 


Binghamton; 
years 
continuous service with the company 

Mr. Matthews pointed out that business was improving 
as shown by the fact that the factory was behind on orders 
night and brought 


\ED 


Che annual banquet took place Tuesday 


a succ¢ essful close 
> 

Mear! Corporation Opens New York Office and Lab. 

Che Mearl Corporation, manufacturers of Pearl Essence, 


New York 


the convention t 


have opened their ifhee and laboratory at 127 
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New York City. The 


the company’s chemical director, H. E. 


West 


is in 


[wentieth street, laboratory 
charge of 
Mattin 

The factory 


Park, N. J., 


manuiacture 


has been removed to Roselle 
where ample facilities are provided for the 
ft Pearl 
use of those desiring to work with this product. 
caithlitilaces 
Smith-Corona Executives Send Thanksgiving 
Message To Dealers 

Hurlburt W 


and a 


Essence, and laboratories are arranged for the 


President Smith of L. C. Smith & Corona 


Typewriters, In¢ number of executives who have 


been identified with the Corona portable organization for 
I 


many years, sent to all Corona dealers a Thanksgiving mes 
sage in the form of a beautiful 4-page folder 8x11” printed 
in black, silver and maroon 

On the 


the fol 


Smith and 


large photo of Mr 


him 


first page was a 


lowing message signed by 


“Thanksgiving this vear holds greater siemficance for 


me than ever before. I want to express my gratitude to the 


Corona Dealers who have contributed so much to the cur- 


rent uptrend in our business 


“IT am sure you will enjoy recognizing in the tollowing 


pages men familiar with the traditions of Corona who are 


joining me in this message [These are the men who are 


now giving me their aid and counsel in reviving the policies 
which marked its success and merited your loyalty in the 
past.” 

On the inside were photos, brief service records and sig 
natures of ten executives who are Corona “old-timers.” 
These men with their present positions and the date upon 
orona organization ar« 


which they joined the ¢ 


Carleton F. Brown, vice-president in charge of produc- 


1909: Robert Bastow, sales manager, portable division, 


tion, 

1909: Ward Miller, head of the order department, 1909; A. 
B. Ely, manager of the experimental department, Groton 
plant, 1910: James B. McCormick, branch sales manager, 
1919; John J. McCormick, assistant sales manager, porta- 


ble division, 1910; V. V. Ayer, manager exchange machine 
department, 1914; J 
tive, Groton plant, 1916; C. D 
Groton plant, 1916; Ernie West, works manager, 


plant, 1917 


R. Coburn, factory service representa- 


Corwin, works manager, 


ortland 


> 
Mr. Larson Notes Improved Conditions in Chicago 
Algot J. E Metal Con 


ompany, Jamestown, N. Y., spent several days 


Larson, vice president of the Art 
struction ( 
Chicago district last month. It was his first visit to 


that “A 


had made a decided change in the 


in the 


that territory since spring Mr. Larson noted 


Century of Progress” 


business sentiment of the Chicago district Before the 


there was more or less stagnation. This has 
since the 


While Mr. Larson's immediate 


world’s fair 


vanished fair stimulated trade in Chicago and 


vicinity interests have not 
been affected to a great degree, the sentiment among busi- 
ness men promises to bring an uplift in the office equipment 
future 

— 

Mr. Colclough Recovers from Accident 

H. G. Colclough of the Underwood Elliott 

in Lansing, Mich., serious automobile accident 


in the fall 


and machine trade in the 


Fisher office 
suffered a 
prove that 


early His recovery was rapid. To 


it was complete, he went out after business with such vim 
and vigor that he closed the 
hicher record than for any month since 1929 
me 
Monroe Calculators in Demand in Lansing Territory 
E. E 
Machine Company with headquarters at 123 South Grand 


Mich., 


month of October with a 


Jones, district manager of the Monroe Calculating 


avenue, Lansing, reports unusually good business in 


his territory 
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lacked in VP vidual (dete 25) 


¥ 


To meet the growing demand for Car- 

* ter’s famous “Jewel” inks in a larger . 
2-oz.) package. In stunning gold foil x 
box, with permanent base, Cellophane 

Each color identified by its 


wrapped. 
** Jewel” label. 1 doz. in display carton FINE S T F Oo R F Oo UN TAIN Pp E N S 


with sign showing actual writings. 
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TALKING POINTS—A-PLENTY 







and 
With reduced office 
personnel, more and better work 
is demanded of those who remain 
on duty. Good seating and physical 
comfort contribute directly to 
mental alertness which inspires ac- 


FIRST—Fills a Positive 


Acute Need. 


curacy and volume. The Good- 
form Chair banishes the evils of 
incorrect posture and contributes 
measurably to the personal effi- 


ciency of the user. 


SECOND — A Self-Liquidating In- 
vestment. Goodform Chair quickly 
pays for itself in increased pro- 
duction and the elimination of 
costly errors which are the prod- 
uct of fatigue. Money is now being 
spent on this basis. 


THIRD— Definitely Qualifies on 
Every Point. With five-point ad- 
justment, correctly shaped pres- 
sure areas, ventilated seat and 
adjustable, hinged back pad and 


and 


non-splinter aluminum construc- 
tion, all the basic requirements for 
correct posture and comfort are 
achieved. 

FOURTH—Attractive Appear- 
ance—The Goodform Chair pos- 
sesses the grace and beauty that 
creates first-sight favor. There are 
no handicaps of appearance for 
the salesman to hurdle. 


FIFTH—Possesses the Essentials 
of Dramatic Demonstration. A 
carefully prepared sales presenta- 
tion, wherein the details of dra- 
matic demonstration are presented, 
provides a guide for the successful 
selling of the Goodform Chair. 


SIXTH—Priced Right. There 
are cheaper chairs than Goodform, 
but none lower priced on the basis 


of Dollar Value. 


>. . > 
Here is a product that radiates en- 
thusiasm—a product that the GF 
Salesman can put into his car, roll 


convuineing too 


The Goodform Chair has 
all the essentials of a fast- 


selling, profitable specialty 


it into the prospect's office, demon- 
strate it and come out with an 
order. That is being done right 
now by GF Salesmen everywhere. 
If you are not selling the Good- 
form Chair and other items of the 
complete GF Line, write us. Some 
desirable territory still available. 


THE GENERAL FIREPROOFING 
COMPANY 


Youngstown, Ohio 





GF All-Metal Products 


Desks — Aluminum Chairs — Steel 
Shelving and Floor Display Fixtures— 
Storage Cabinets — Safes — Files — 


Filing Supplies, etc. — plus the new 
“SECRETAIRE,” the original one-man, 
one-piece office. 








GOODFORM 


ALUMINUM POSTURE CHAIRS 
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W. F. Clausing, President 
231 W. Monroe St., 
Chicago, Ill. 


H. T. Shilling, Treasurer 
642 Liberty Ave., 
Pittsburgh, Penna. 


Theodore Schafer, Vice-President 


116 Nassau St., 
New York, N. Y. 


James P. Ward, Jr., Secretary 


4401 Ravenswood Ave., 
Chicago, Ill. 





Board of Directors 


H. M. Halverson, Halverson's Type- 
writer Sales and Service, inc., Kalamazoo, 
Mich.; R. T. Armand, Canada Type- 
writer Exchange and Supply Company, 
Montreal, Can.; Elmer Young, American 
Typewriter Exchange, Chicago; Mrs. 
Jessie |. Taylor, Globe Typewriter Ex- 
change, New York, N. Y.; Walter 
C"Doc"') Hanson, Hanson Business 
Machines, Cleveland, O.; E. A. Glass- 
man, City Typewriter Exchange, 
Rochester, N. Y.; A. H. Kellstedt, Peoria 


Typewriter Company, Peoria, Ill.; R. H. 
Preston, Preston Typewriter Company, 
Knoxville, Tenn.; Deane S. Reynolds 
The Office Appliance Company, Boston, 


Mass.; H. J. Williams, The lowe Supply | 


Company, lowe City, la.; A. L. Young, 
The Fred Guy and Young Company, 
Oakland, California; C. D. Bills, Type- 
writer Sales and Service Company, 
Washington, D. C.; Charles Muenze, 
Muenze Typewriter Company, Passaic, 
N. J.; R. E. Huffman, Huffman Type- 
writer Company, Aberdeen, S. D. 
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Typewriter Ethics Code Filed November 29 

President W. F. Clausing of the National Association 
of Typewriter & Office Machine Dealers, in a recent an- 
nouncement to the trade says that letters have been pour- 


ing in from dealers located all over the United States and 
Canada, asking what has been done about the codes. “In 
reply to this,” he continues, “I want to state that there 
has not been one day lost in securing the earliest possible 


A line which has both 
quality and individuality, 
|i variety enough for every 
a requirement and manu- 
|  factured with the greatest 
care. 


solution of the hours and wage problem. 

“The code filed by the National Association covering 
these items is almost identical with that contained in the 
Office Equipment code, and there are a great many advan- 
tages in the present code which the dealers had not in- 
corporated in their own. The Office Equipment Manu- 
facturers code has been approved and the Typewriter and 
Office Machine Dealers Association has been notified that 
the same code will apply to them. 

“Now that the hours and wages are out of the way, I 
have just received a letter, dated November 23, 1933, from 


the National Recovery Administration in which they give 
us permission to file the National Typewriter Dealers’ Code 
of Ethics. This will be done not later than Wednesday, 
the 29th of November, but when it will be acted upon by 


Administration is something that I cannot 
tell, but you will be notified immediately upon any advice 
from the Recovery Administration.” 


the Recovery 


Copies of the Office Equipment Manufacturers Code of 
Fair Competition may be obtained from James P. Ward, 
Jr., secretary of the National Association of Typewriter 
and Office Machine Dealers. All members of this asso- 
ciation, however, will receive copies and full details of this 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN, N. Y., U. S. A. 


code as soon as it is printed. 
———— 
Royal Portable Sales Set Highs 


Sales of Royal portable typewriters are reaching high 








marks untouched within the past few years, according to 
W. J 


Typewriter Company, Inc. 


Montgomery, portable sales manager for the Royal 








October showed the largest Royal portable sales since 
October, 1929, and preliminary reports for November in- 
dicate that the upward trend is continuing with increased 
momentum. The new $45 Royal portable, known as the 
OT, or open top model, leads the procession in volume of 
the De Luxe $60-model 
position as a leader in the foremost class. 


sales, while retains its enviable (>>> 
ih; 
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BSohnson “s 
Improved 
Pos-Chair 








ss 
Pos Fak 
Patented 


No. 171OW 


LEADERSHIP 


Pos-chair made by Johnson Chair 
Co. was the first hinged, flexible back 
chair, either single or double post, on 
the market. Patents were applied for. 





Pos-chair is a success proven by 


thousands of users from coast to coast. 

Patents have now been granted on 
this method of fatigueless seating. 

Johnson dealers now have this pro- 
tection. 

The present models show many im- 
provements in design, adjustment, and 
non-marring features. 

Write for Doctors’ opinions, letters 
of recommendation and other details. 


Order now to take advantage of A 
Century of Progress advertising. 


JOHNSON CHAIR CO. 


1401 W. North Ave. 
Chicago, Ill. 


Canadian Representative 
Preston-Noelting Ltd., Stratford, Ont. 
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Burroughs Business Show Conducted at Chicago 


week of November 13 a special exhibit of 
Burroughs accounting machines and other Burroughs 
equipment was held at the Chicago offices of the Bur- 
Adding Machine Company, 208 West Washington 


Each visitor was taken on a personally conducted 


During the 


new 


roughs 
Street 
tour of the 
tions of the 


several exhibition rooms and given demonstra- 


Burroughs line 


many machines in the 





Ge, 


5 





Left to right: 


THREE ARDENT GOLFERS FACE THE CAMERA Fred 
Wright, general sales manager, Underwood Elliott Fisher Company ; 
George Crossan, manager of service department, Underwood Elliott Fisher 


Company, and George Button, general manager, Wholesale Typewriter 
Company 
Clip-On Corporation Expands 
The Clip-On Corporation of Oswego, N. Y., has just 


completed a program of expansion covering not only the 
production department, but also tripling their office space. 
They expect immediately to add a corps of stenographers 
to open their projected advertising and publicity campaign, 
which will cover not only the American continent, but also 
Asia and Africa 
— 
Ekvall Made Multipost Chicago Manager 

Effective December 1, 1933, R. W. Ekvall became man- 
ager office of The Multipost Company. Mr. 
Ekvall makes his headquarters in 330, 407 South 


the continents of Europe, 


of the Chicago 
Room 
Dearborn street. 


In 1924 Mr. Ekvall became affiliated with the Standard 








EKVALL 


ROBERT W 


Mailing Machines Company and remained with that organ- 
ization continuously until his recent appointment, with the 
exception of an interim of one year when he served with 
the Postage Meter Company in the Detroit territory. His 
broad experience with mailing machines and familiarity 
with the problems of users of the mails should stand him 


in good stead in his new work. 








The Right Answer? 


From Advertising Age, Chicago 





Although nobody disputes the sin- for food, are going to look more kind- 
erity of Henry Wallace, Secretary of ly on the proteins and the starches 
Agriculture, it is becoming jncreas- which they have eschewed hereto- 
ngly evident that as far as farm re fore, and are going to welcome the 
ief is concerned, h is distinctly extra poundage Which will elevate 
secondary in influence to Mae West them from flyweights to bantam- 

an : weights, from featherweights to light- 

Those who have seen th star of : 

s Weights, from welterweights to mid- 
Diamond Lil’, “She Done Him iu é 
a : : 6 dleweights. The stylish stout is com- 
Wrong ind “I’m No Angel” on stage 
4 ing back. 
or screen need no detailed descrip- 

. While ¢ : is ay av its 
ons to understané that the butem hile all of this may have it 
ven of Milas West. which bes abead humorous side, it is serious business 

in to influence the styles of to those who are interested in in- 

~ - “el . y oO s j j - i - 
omen’s garments, was not attained creasing food consumption, in stimu 
ough the medium of Hollywood o1 lating the intake of those staples of 
‘ , , . i, > buil ssue, a 
iny other kind ot Starvation diets diet whi h tend to U d ussue, nd 
: : whicl rovide » energy a fat 
On the other hand, she admits a fond- = _ de the CEES nd _ 
j with whic reserve streng is "e 
ness for peefsteak and plenty of what with which reserve strength is stored 
, . up. When Miss West announces that 
coes with it 
men like peppy women, and that pale, 
rhe public has taken to Miss West undernourished lilies can’t attract 
ind her healthy, vigorous fun as it virile males, every Woman _ stops, 
is selde cit t? j ece d ~ s 

seldom done in 1 me yea! A looks and maybe learns something 

esu is becoming Pashio ble : 
; ' it, it : ming fa Monabl new. At any rate she no longer hesi- 
» be s ell-ro dex ‘ as ven- - 

, well-rounded ind a “3 tates to take that piece of apple pie 
rously upholsteres as Miss "es 
, iphol red liss West or that double chocolate sundae, 
The fashion experts say, “Curves are = : 
os ; While Secretary Wallace has been 
coming back Women look at the : ' 
; , : bribing farmers to send their little 
voluptuous outlines of the well-fed 
pigs to market, to plow under the 
form of the current screen idol, and ; ; 
: ae ; : third row of cotton and to withdraw 
instead of feeling that she is old : ‘ é 
: - : their wheat lands from production, 
ioned, decide that she has set ; ; 3 
- Mae West is stepping out and solving 
new fashion ; ; 
the problem by the simple method of 

All of this is going to mean a lot inspired example. And while the De- 

to farmers and to the manufacturers partment of Agriculture is vainly try- 
ose food products are based on ing to control nature and reduce the 
the soil. Women, who not only buy supply, Miss West is calmly proceed- 
for themselves but for their families, ing to increase the demand, And every 
ind who are the chief controllers of advertiser knows that she has the 
tl part of the family budget spent right answer. 
This matter of suggestion often results in an order. When 
you see worn and ragged filing folders and indexes—-suggest 
new ones. And for transfer equipment show your prospect 
the All-Fibre Wizard. Tell ‘em and you can sell ’em. 


Sls of course 
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Ready 
Sellers 
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Made By 


The Weis Manufacturing Company 


New York: A. H. Denny, Inc., 356 Broadway 
Chicago: Associated Stationers Supply Co. 


Boston: Adams, Cushing & Foster, Ince. Monroe. Michigan 
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When you show your pros- 
pect a ie Duo-Top with 
twice as much wear as a 
single top filing folder and 
at only a fifth more cost, it 
is a selling argument that 
is hard for your customer 


to ignore - - - - 


Duo-Tops 


Are the last word in improved filing folders. 
Double thick where the wear is greatest. 
And when it comes to real. low cost transfer 


equipment. you can safely recommend 


Wizards 






There are hundreds of concerns 


(undoubtedly many in your own 






territory) that have never heard 
of 92a Wizards—how they can 


provide economical transfer 








space and still have the filed 






material as accessible as that 





im the regular correspondence 











filing drawers - - - ~ 














Your Salesmen 


Will find our demonstrating set of great assistance 
in selling this new line of Weis Metal Tabbed 
Pressboard Guides and Indexes. Contains samples of 
three widths of metal tabs—1*"’, 2” and 4”; samples 
of the heavy 25 point pearl grey pressboard and 
printed information about sizes and prices of all 
numbers —no extra price list required. Sample sets 
are yours for the asking. Also new, attractive eight 
page circulars in colors, which we furnish with 
your imprint; and a display card in colors to be used 
in window or on counter. Others have increased 
their Weis Metal Tabbed Guide and Index business. 
You've got to tell ‘em if you want to sell ‘em. 


New York: A.H.Denny, Inc., Chicago: Associated Stationers 
356 Broadway Supply Co. 


Boston: Adams, Cushing & Foster, Inc. 
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This page is a reproduction of 

the cover of a new catalog 

orepared especially for office furniture 
dealers - covering the complete 

Bassick line of office chair 

casters and floor protection equipment. 


Vrite today for your copies. 

There is a profitable volume of 
business awaiting the dealers actively 
selling these Bassick products. 


THE BASSICK COMPANY 
BRIDGEPORT, CONNECTICUT 
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LEADERSHIP... 


Based on Sound Analysis 
of the STORAGE FILING Problem 
and Storage Boxes BUILT for THEIR JOB 





TMHE leadership of LIBERTY Boxes in their field—which means leadership 

in sales and profits for distributors—is easy to understand. First, storage 
filing calls for safety, not reference. Records are rarely stored until reference 
is no longer needed. Second, LIBERTY Boxes are built around this idea—they 
keep records safe. At the same time, no tying or untying is necessary and 
reference, if needed, can be made instantly. Third, there are sizes to fit prac- 
tically all standard office and factory forms. Special sizes are made to order, 
When every factor in quick, safe, convenient, economical storage filing is 
taken into account, LIBERTY Boxes are invariably selected. 





Vow is the beginning of the peak selling season. It will pay you to see that 
the story of LIBERTY Boxes is put into the hands of every possible user. 


BANKERS BOX CO., INC. 


536-538 S. Clark Street CHICAGO, ILL. 
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Wichita Falls House Announces Reorganization 
Wichita Falls, Tex., 


a reorganization of the 


The Railey Printing Company of 
Blue Eagle Week by 


personnel of the company and a new policy in the sales 


celebrated 
department, namely, that of presenting to the public each 
week a special in office equipment. 

The stimulus of increasing business last summer caused 
open its stationery store at 810 Scott street, 
An upliit 


the company to 
retaining its printing plant at the old location. 
in fall buying is said to have made a reorganization of per- 
advisable. J. E. H. is president; Walter 
Railey, general manager; R. B. Parker, sales manager; 
Walter B 


Holloway as buyer; 


sonnel Railey 
Stromquist, superintendent of printing; L. C. 
Preston H. Brown and Earl Weller, 
salesmen; LaVern Frazer as bookkeeper and cashier. 

The Railey Printing Company was established in Wichita 
Falls in April, 1918. It was incorporated in 1920 as a com- 
mercial printing plant 
the Midwest Printing Company, increased its capital and 
\ few years later additional floor 


Two years later it merged with 


added office supplies 
space was secured and the company added office furniture, 
1930 the Western 
Office Supply Company was merged with Railey’s, further 


steel safes and filing equipment. In 


enlarging the business. The organization employs seven 
people in the stationery store and ten in the printing 
department. 

The Wichita Daily Times of Sunday, October 15, pre- 
sented a story of the Railey business and in an advertise- 
ment they showed pictures of the principals and a repro- 
duction of a photograph of the interior 

——— 


Corona’s Success Campaign Successful 
Public interest in portable typewriters is evidenced by 
the response to current Corona magazine advertising. 
Current returns, as shown by coupon responses, ran ahead 
even of the best of previous years. It has been the expe- 
rience of those in charge of Corona advertising that por- 
table 


which such machines have helped many people to success. 


typewriters are best sold by featuring the ways in 

The Corona success campaign has been effective with 
the public and with dealers, and has been of material aid 
to the 


dence on every hand. 


sales organization. Additional activity is in evi- 


(Advertisers in other fields have encountered a like ex- 
perience. The L. C. Smith & Corona Typewriters, Inc., 
has checked their returns with those of manufacturers of 
other products doing advertising of a kindred nature, and 
in almost every case the Corona type of advertising has 
shown returns not equalled since 1928-9. 

The Corona factories are busy, sales are increasing, and 
a fine Christmas business is definitely assured. 

Posters Form Pleasing Window Exhibit 

Windows of the J. K. Gill Company store, Portland, Ore., 
were devoted to a novel display last month, which featured 
the series of posters of Marguerite Gillespie, Portland 
artist, characters from children’s 


representing beloved 


books. The exhibition of posters, on gay cotton fabrics, 
served to illustrate many familiar characters from popular 
works for children—CML 


Lead Pencil Institute Complains of Imports 
The Lead Pencil six organizations 
which recently filed complaints against the alleged unfair 


Institute is one of 
competition of foreign merchandise. The complaint was on 
Nine manufacturers located in 
New Jersey, New York, Pennsylvania and Missouri were 


wood-cased lead pencils. 


represented. Low grade pencils come from Japan and high 


grades from Germany, it is stated. 
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Holiday 


Greetings 


u 
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y 

v 

u 

iY HE Good Will of our loyal 

ny customers and friends is 

one of our most valued assets. 

‘i The spirit of the holiday season 

ny brings to us renewed apprecia- 

nf tion of the world-wide confi- 

dence placed in our organiza- 

if tion. The New Year offers 

ny greater opportunity for service 

ny than ever before, and we there- 
fore again renew our pledge of 

if Quality, Service and Trade 

nf Protection. It is our most cor- 

ny dial wish that every one in the 
Stationery and Office Appliance 

if Industry, enjoy an old fash- 

ni ioned Merry Christmas and a 

ny Happy and Prosperous New 

v 

a 

i 

y 


Year. 


Mittag& Volger, Inc. 


Principal Office and Factory 


Park Ridge - New Jersey 
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WE DO OUR PaRT 








.--» BRING THEM BACK 


WITH THE aifomafic. 


ROTOSPEED 








Motor and 
hand-driven 
models. 


Asrihrmthic.... ye SIMPLE 


and INEXPENSIVE! 


This Rotospeed is a simplified automatic 
duplicator. It will do anything that 
more complicated makes will do. It is far 
swifter than average automatics. Yet it is 
easier to operate, easier to adjust and re- 
quires less service than any other auto- 
matic machine. At the same time, its 
price is low enough to appeal to the big 
bulk of today’s buyers . . . lower than the 
average price of other completely auto- 
matic duplicators. 


Consider these features: Automatic inking, 
Printing surface movable 2 inches, Accurate paper 
feed registration, Silent, A copy at each turn of the 
handle, Will not print on roller, Weighs only 28 
ibs., Motor enclosed within the machine, Finished 


in black morocco and nickle. Many more features. 


TERRITORY AVAILABLE! 


(,ood territory is available for active distributors. Write for 
descriptive literature on all Rotospeed models and supplies. 
Our reliability is guaranteed by almost a quarter century of 
fair dealing with our dealers. . 


THE ROTOSPEED COMPANY 


Manufacturer of a complete line of duplicating machines 


225 S. Wilkinson Street Dayton, Ohio 
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Turney Becomes Manager of Smith-Corona 
Calgary Branch 
Charles J. Rogers, vice-president and executive sales 
manager of L C Smith & Corona Typewriters, Inc., an 
nounces the promotion of Albert M. Turney, a salesman 
in the San Francisco branch, to the position of manager of 
the Calgary branch of L C Smith & Corona Typewriters, 


Ltd., of Canada 


Again, after twenty-three vears, Mr. Rowers and Mr. 
Curney are associated with the same company In 1910 
both were employed in the same department of the Amer 
ican Locomotive Company So long a time has elapsed 
since that date that now they are unable to determine who 


was the boss 

In 1910, Mr. Turney left to become identified with the 
Underwood Typewriter Company in its Albany Branch, 
and Mr. Rogers affiliated himself with L C Smith & Bros. 
['ypewriter Company as a salesman in the Washington 
Branch. 

Mr. Turney’s advancement with his choice of typewriter 
companies was rapid. He was Assistant Manager in Chi 
cago, Manager in Spokane, Washington, and San Fran- 
cisco, California. A few years ago he resigned his position 
with the Underwood Company and purchased a hotel in 
Southern California which he conducted until he decided 
that the typewriter industry held out better opportunities 
He then became associated with the San Francisco Branch 
f L C Smith & Corona Typewriters, Inc., working with 
Mr. Francis E. VanBuskirk, who was then manager of 
that branch 

Mr. Turney’s many friends will be pleased to learn of 


his well deserved promotion. 


- ae 
New Bates Junior Indexes 
The Bates, Jr., index, made by the Bates Manufacturing 
Company of Orange, N. J., comes before the trade all 


dressed up, the manufacturers tell us, because the product 





DISPLAY CARTON OF THE NEW BATES JR. TELEPHONE INDEX 


is now provided in three handsome new finishes—pearl 
vreen, pigskin tan and ebony. The manufacturers declare 
that these indexes stand out from ordinary merchandise 
and make a peculiarly attractive showing 
_ 

Chicago Concern Issues Instructive House Organ 

The Bankers Box Company of Chicago publishes under 
the name. Liberty Slants, a four-page house organ con- 
taining interesting items and much that is instructive con- 
cerning the company’s line. D. R. Pinney, director of 
sales and editor of the house organ, says in an editorial 


note in a recent issue that he wants to make Liberty Slants 











DECEMBER, 1933 


59 








The world’s largest maker 


of steel office furniture 


offers agencies these ad- 


vantages in 934%) 2 a 


Or 


HE advantage of complete lines of 
"T wekae . . « complete in price 
range, styles and sizes. This advantage 
which has always distinguished Art 
Metal merchandise, will be a still greater 
plus value in 1934. The time and money 
constantly invested in product research 
insures every dealer that his Art Metal 
equipment will continue to lead the in- 
dustry in quality . . . exclusive features 

. and value. 

The New Director Files are an ex- 
ample of this Art Metal policy. These 
highest quality cabinets, with advanced 
improvements, were brought out in the 
face of an industry price-conscious mar- 
ket. Now that the trend is again swing- 
ing to quality, Art Metal agents are in 
the most advantageous position to in- 
crease their filing cabinet business. 


The advantage of continuous comprehen- 


sive sales support. Art Metal will aggres- 
sively co-operate with dealers in promot- 
ing 1934 sales. Plans already under way 
assure an extensive campaign. This 
includes many new developments in 
sales helps that make the Art Metal 
agency franchise outstanding. It also 
includes another of those tested direct 
mail campaigns, which in this year of 
different selling, moved dealer’s mer- 
chandise. District agency service men 
as well as home office sales executives 
will again devote all of their time gear- 
ing Art Metal advertising into the 
dealer’s local situation. 


There remain only a few cities in 
which Art Metal agency contracts are 
still available. Correspondence is invited 
from those merchants who would like to 
use Art Metal advantages to make more 
money in 1934, 


AGENCY DIVISION 


ART METAL CONSTRUCTION COMPANY 


JAMESTOWN, 


NEW YORK 




















oO OFFICE APPLIANCES 






















































































—_— 
—_ 


‘sono 
i titi 


yyyynryrddyd? 





Courtesy of Doten-Dunton Desk Co., Boston, Mass 


Leather Upholstered Furniture for the Directors’ Room 







No furniture for business use is selected by so many Yet once the furniture has been installed, and 


individuals with so many conflicting tastes as is the s everyone has surreptitiously sat in the president’s 
Wt Se owe MaaT 


furniture destined for the Directors’ Room of any cor- chair, then each individual accepts that furniture as 


poration. The architect and decorator, the president, though he or she individually selected it. 

the vice-presidents, chief clerk, switchboard operator, Leather, and in most cases Eagle-Ottawa Leather, 
office boy, and their friends all speak their minds with is the invariable choice for the upholstery. There is 
complete candor and frankness. No great inven- something comforting, and natural, and friendly, 


tion was ever brooded over, cussed and discussed as and enduring about leather that makes it the 


is the selection of furniture for the directors’ room. universal choice for directors’ rooms. 





FAGLE-OTTAWA LEATHER CO., GRanob Haven, MICHIGAN 
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a real tool that will enable dealers to untie the hard knots 
one meets at the present time. 

The number before us for November, 1933, is Volume 
One, Number Four, and it comes out in a new form, easy 
convenient. The first entitled, 
About Liberty Box Sales. 


to read and article is 
Straight Thinking 

The editor says that profit comes from: one, pushing 
articles of practical use; two, worth-while margin; three, 
assured repeat business; four, articles with individuality 
which can be brought out in demonstration; five, advertis- 
ing with enough punch to create orders; six, selling plans 
which actually help to sell, and seven, whole-hearted co- 
operation from the 


On page two there are four questions which refer to the 


manufacturer. 
sale of Liberty boxes. There is a picture showing the con- 
dition in which storage shelves used to get, suggesting by 
way of contrast what those shelves could have looked like 
had they been equipped with Liberty boxes. 

1934 direct 


dealer folder and on the last page are some slants on the 


There is the announcement of a new mail 
news of the month and an analysis of reasons by a cus- 
tomer as to why Liberty boxes are superior. 
-_--—~<=—-- -- 
Art Steel Company Buys Tidy-Desk 


The Art Steel Company, Inc., 300 East 145th street, New 


York, N. Y., has announced the purchase of all patent | 


rights and copyrights on the Tidy-Desk, which was origi- 


nated by the Press Products Company of Derby, Conn. 
An adequate stock of these devices is now on hand ready 
for immediate shipment. 


The Tidy-Desk is a device made of stout steel base and 





SR., WITH BOTH HIGH AND 


TIDY-DESK 


LOW PARTITIONS The low partitions are 
for checks, memos, envelopes, etc., and the 
high ones for correspondence 


steel upright leaves forming compartments in which to file 
correspondence and other papers for immediate reference 


or for transfer to the principal files. The base is slotted for 


one-inch adjustments of partitions which are obtainable in | 


four-inch and eight-inch heights. There are rubber feet 


to prevent the device from marring desk tops. The device 
has baked enamel and lacquer finish in green, mahogany or 
walnut. It comes in two sizes, Tidy-Desk, Sr., and Tidy 
Desk, Jr. 

Tidy-Desk is declared to be ideal as a distributing file or 
as a place on the desk for temporarily or permanently keep- 
ing classified data. 

————— 

Canton Typewriter Business Changes Location 

The Stebbins Typewriter Company, conducted by W. T 
Stebbins, Canton, Ohio, has moved into a modern 
store at 120 Fifth street, N. W. Mr. Stebbins has operated 


a typewriter establishment in Canton since 1918, and has 


new, 


moved to the new location for the convenience of his many 
friends. The store is in the busy section of downtown 
Canton, but sixty feet from the busiest street in the city. 


The Stebbins Typewriter Company is distributor for the 
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These two new favor- 
ite desk sizes contain larger 
quantities of Best-Test—yet 
the price remains the same. 2 
Ounce Tubes sell for l5c each, 4 
Ounce Cans (brush-in-cap) 25c each. 
Attractive containers, folders and dis- 
play material supplied. Also, in % pint, 
pint, quart, and gallon containers. 

National advertising in leading maga- 
zines creates a demand in offices, homes, 
studios, stores and schools for Best-Test. 

Write for Prices and Circular ‘*O”’ and 
sell this high quality, fast moving adhesive 
with a wide margin of profit! 


UNION RUBBER & ASBESTOS CO 














PROFITABLE for the DEALER — 
ECONOMICAL for the USER 
Full 3 Oz. CAN—35e 


Non-Inflammable, Quick Dry- 

ing, Pleasant Odor. 

’acked in attractive melal cans 
no loss from breakage. 

Stem of brush (non-spattering) 








BESTEST 






ESPEEDY®! especially designed for easy ac- 
TYPE CLEANER || cess to typewriter type. 





Contents Jog 






Wrile for sample and 
Dealers Bulletin ““O”’ 


Union Rubber & Asbestos Co. 
Trenton, N. J. 
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PREMIER 


(FACTORY REBUILT) 


NOISELESS 


AND 


ROUGH 
NOISELESS 


U.S.A. ONLY 


The demand for these splendid 
machines is constantly increas- 
ing. Are you prepared to meet 


it? 


INVINCIBLE 
PLATENS 


Densities are set before grinding. 
They do not harden. 
Countersunk Pins. 


MADE RIGHT 
TO WRITE RIGHT 


Have You Our New Price List 


and Discount Sheet 





New Rubber Cover 
Price List 


Send for Your Copy 





American 
Writing Machine Co. 


374 Broadway 
New York, N. Y. 
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L. C. Smith and Corona typewriters. The company has 
great confidence in its city and in the typewriter business 
It is on the upgrade, and intends to push or pull, as the 
need requires, in order to do its part in the recovery pro- 
gram. 


— 
Watson Urges Continued Effort to Solve 
World Problems 


Underlying improvement in trade and financial condi 
tions in the principal European countries, which gives 
promise of definite progress during the coming year, was 
reported recently by Thomas J. Watson, chairman of the 
American Committee of the International Chamber of 
Commerce, on his return from Europe, November 4, on the 
Manhattan. Mr. Watson, who is president of International 
Business Machines Corporation, attended the forty-fourth 
meeting of the Council of the International Chamber of 
Commerce in Paris, assisted by Nelson Dean Jay of J. P 
Morgan & Co., Francis E. Powell, chairman of the Inter 
national Sugar Council, and James D. Mooney, president 
of General Motors Export Corporation 

At the meeting the Council again directed attention to 
the principles laid down in its report to the World Con- 
ference and referred particularly to its convictions con 
cerning monetary problems in the following statement 

“In view of the persistent character of the prevailing 
monetary and economic disorder, for remedying which the 
International Chamber of Commerce has so often made 
practical recommendations (notably in its report to the 
London Conference), the Council reasserts its belief that, 
by maintaining the various currencies in stable relation 
with one another, the nations will provide the basis on 
which alone world trade can be rapidly and permanently 
restored, and that the stabilization of the currency should 
be pursued urgently by every nation, the time of stabiliz- 
ing to be governed by the economic conditions of the coun 
try affected.” 

Mr. Watson emphasized the necessity for continued 
efforts of the part of business people of all countries to 
solve the problems of the present world economic disordet 
He stated that he was convinced of underlying improve- 
ment in trade and financial conditions in the principal 
European countries, which give promise of definite prog- 
ress during the coming year. 


—___<@— 
American Pencil Company in Rockefeller Center 


On November 23, the American Lead Pencil Company 
moved its New York showrooms from 212 Fifth avenue 
to 30 Rockefeller Plaza, Rockefeller Center. The company 
here occupies a suite of rooms on the seventeenth floor 
of the seventy-story RCA building, where its complete 
line of pencils and pencil products is shown for the con- 
venience of New York and out-of-town buyers 

The company is very well pleased with its new offices 
and invites dealers to visit them and at the same time in- 
spect the world-famous Center. 

To celebrate the opening of the new offices, the com- 
pany will hold a party, on December 6 at three o’clock in 
the afternoon. 

Rockefeller Center covers three city blocks and com- 
prises twelve commercial buildings in the heart of New 
York Among the attractions are the world’s fastest ele 
vators, traveling seventy stories up and return in ninety 
five seconds: an observation roof from which can be seen 
a wonderful view of New York, comprising a radius of 
fifty miles of skyscrapers, suburbs, rivers, ocean and coun- 
trvside: there are landscaped roof terraces and prome- 
nades: lobbies containing murals created by the greatest 
artists of America and other countries, and the world’s 
largest theatre, the Radio City Music Hall 
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SHaw-W<ALKER ‘TRANSFER SupPLiks 


Steel Transfer Cases (14 Sizes) 


LIFETIME all-welded steel 
transfer cases. Solid and 
rigid, because electrically 
welded. Stack toany height; 
they won't sag.  Inter- 
locking cases and stacks do 
away with weave. Dust- 
tight and vermin-proof con- 
struction. Drawer openings 
are squared and continuous, with deep-set 
gussets along the sides, greatly stiffening 
the cases. Feet can be had for the bottom 
case in a stack, also connectors for hold- 
ing stacks together. Fourteen sizes to 
take care of all sorts of material: 
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Letter 
Legal 
Document 
Invoice 
Ledger 
3x5 Cards 
4x6 Cards 
5x8 Cards 
Tabulating Cards 
Check 
8x5 Cards 
8x6 Cards 
974x974 Cards 
10x8 Cards 


with and_ without rollers. 


Available 


Corner Clip 
Folders 
Aninnovation in fast- 
ener folders. You see 








all the letter. The 

letters remain open 

like a book. Do not 
mutilate papers. Take up less filing 
space. Used everywhere for executive 
and other important papers. Available 
only from Shaw-Walker. 

& 
a. 

PressboardFolders 
“451 Practically permanent 

. ae eset . ° 
me = cs fine for amassing ma- 














terial on one subject 
over a period of time. Fine quality press- 
board. Strong linen hinges. Plain and 
metal tips in all popular arrangements. 


us 
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None Better! 


None Better Known! 


iy transfer supplies, as well as in steel equipment, Shaw-Walker 
dealers welcome the shift away from “‘price-tag’’ selling because 
they are equipped with not one, but iéwo better-than-price sales 


points: 


(1) a line of products with qualities obviously superior; (2) a 


name which has gained steadily in prestige for a third of a century and 
which is recognized by the business public from Coast to Coast. 
The one famous Jumping-Man trade-mark covers everything that is 


required to effect a complete transfer of filed material. 


Though the 


transfer season is in full swing, you are not too late to arm yourself 
with these weapons—a complete line of better products, a recognized 


name. 


For bigger profits during the next two months, order your 


Shaw-Walker transfer supplies NOW. 


Manila Folders 


Made of refined, bleach- 
ed Kraft—finest and 
strongest Manila folder 
stock available. These 
folders, stiff without be- 
ing brittle, stand smartly erect in the file 
even when holding loose, limp papers. Com- 
bine clear, smooth surface with great 
folding strength and durability. Medium, 
heavy, and extra heavy weights. Tab 
arrangements to fit any filing system. 


<< 





STATE Brand Folders 


For the buyer governed by low first cost. 
Single edge folders of clear Manila color 
and good writing surface. Furnished in 
medium and extra heavy weights, letter 
and legal sizes, ali popular tab arrange- 
ments. Exceptional values. 


— Gummed Folder Labels 


To give each folder a_ type- 
written label, easy to read, quick 
to find. Come in books of 250, 
plain colors or color striped for 
classification of filed material. 





Kraft Folders 


A complete line of rein- 
forced Kraft folders, ex- 
tremely popular because 
of their economy, stiff- 
ness, and long life. Let- 
ter and legal sizes. Three weights. All 
tab arrangements. Stock is made to 
Shaw-Walker specifications in a mill that 
has worked continuously to develop all 
folder qualifications demanded. Uniform 
color. Smooth, hard surface. Built-in, 
apparent quality. 








Applied Indexing Supplies 


a : = Shaw-Walker Ideal 
' : and Super Ideal In- 


dexing systems are 
famous for their 
simplicity, ease, and 
speed of operation. 
They bring continuous satisfaction to 
their users and year-after-year repeat 
business in Miscellaneous Folders, Indi- 
vidual Folders, Date Period Folders, 
Gummed Labels, etc. to Shaw-Walker 
dealers. Send for a copy of the new 
booklet, ““A Sensible Filing System.” 
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“Built Like « 





GHAW-WALKER 





MUSKEGON 


MICHIGAN 


IN THE WORLD 
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There IS A Difference 


There MUST Be 


A Reason 





America’s leading stationers are fea- 
turing PINNACLE as the outstand- 
ing ribbons and carbons. They know 
that in ribbons and carbons “There 
Is a Difference.” 


In PINNACLE Ribbons and Car- 
bons only the finest materials are 
used after most exacting selection. 
Manufacturing methods are followed 
that are definitely advanced—and in 
accordance with long experience and 
painstaking research and experiment. 
Greater profits — PINNACLE Prof- 
its—are due to continued consumer 


enthusiasm for this real PINNACLE 








WE DO OUR PART 


difference—and to unusual Columbia sales cooperation with 


the dealer. 





NASHVILLE NEW ORLEANS MINNEAPOLIS 


COLUMBIA RIBBON & CARBON MEBEG.CO., Inc. 
Main Office and Factory Glen Cove, L. 1., N. Y. 


NEW YORK PHILADELPHIA KANSASCITY PITTSBURGH CINCINNATI 
CHICAGO 


PINNACLE 


TRADE-MARK 


} 
iminacte 


as 


} 


Product of 
COLUMBIA 
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PASSED AWAY 


Tony Micco 





It was a goodly assemblage of mourners that accom- 
panied the remains of Tony Mico to their last resting place 
in the Holy Sepulchre Cemetery at Hayward, Calif., No- 
vember 18. High mass had been held at the Saint Louis 
Cathedral at 9:30, and the undertaking parlor was a veri- 
table bower of flowers. Some ten years ago he started 
into business for himself at 1957 San Pablo street, Oakland. 
Later he and his brother purchased the Oakland Type- 
writer Exchange at 1839 San Pablo street. For a number 
of years he was a Woodstock distributor. Then for a time 
acted as distributor for the L. C. Smith typewriter; and 
some time back, again became East Bay distributor for the 
Woodstock. 

Tony Micco began his working career at the age of six- 
teen. In 1910 he was employed by the Underwood Type- 
writer Company in Sacramento as a delivery boy. He 
sought other occupation in 1912, and became a “train 
butcher” on the transcontinental trains. A holdup on the 
Overland Limited when a bandit shoved a gun under his 
nose convinced him that the typewriter industry was more 
to his liking 

In 1914 he returned to the typewriter business in Sacra- 
mento and was employed by the Chase Typewriter Com 
pany. It was during this period of his life that he under- 
took to better his condition. One day Mr. Chase was ill 
and designated Mr. Micco to take care of a prospect in 
Lodi. With two Smith Premier typewriters in the old 
E. M. F., he soon reached Lodi. A call at a realtor, a little 


conversation and a sale of two typewriters convinced Mr. | 


Micco that the typewriter business was not so bad after all 

From 1917 to 1922 he was employed by the Underwood 
Typewriter Company. In 1922 Mr. Micco decided to go 
into business for himself, and Fortune smiled from the 
Start 

Mr. Micco was the first president of the first typewriter 
association of the East Bay dealers. He remained to the 
last an active member and was always vigilant in promot 
ing whatever might be helpful to the trade. 

Tony Micco died at the early age of thirty-eight. Death 
apparently was the result of serious complications that 
were the left-overs of a severe attack of pneumonia that 
he suffered a number of years ago. He leaves a widow, 
Margaret Micco, and three brothers. His brother Frank 
was partner in the business, and is continuing it as before 

Earl S. White, manager at San Francisco for the Ames 
Supply Company, stated “Mr. Micco, I do not think, had 
an enemy. He was one of the squarest men I have ever 


known, and I will miss his pleasant visits in my office.” 


= oh 
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E. O. Morris 


E. O. Morris, one of the original members of Morris | 


Brothers, wholesale and retail stationers at Stockton, Cali- 
fornia, departed this life on November 4. Mr. Morris was 
born in Mexico, Missouri, January 15, 1867, and resided in 
or near that place until May, 1889, when he went to Butte, 
Montana, where he commenced his forty-five years in the 
stationery business as an employee of D. W. Tilton on 
West Park street. Some years later he went with John 
G. Evans, the stationer, 114 Main street, Butte, and after 
a time he became stationery department manager for the 
Hennessy Department Store. 

In 1901 he removed to Stockton, California, and with 
his brother, E. H. Morris, bought out O. H. Close of 
Stockton, whose store was originally established by 
pioneers in 1854 

E. O. Morris was active in the business for twenty years, 


65 


THE # ATIENT IS DOING FINES 





Scientists report that the four-year plague of “Swivel 
Chair-itis” is all but stamped out. Dealers’ attitudes of 
“Ill sit back and see what happens” has been replaced 
by the desire to get going and keep going. We may 
swerve a little to the right or left, but as our President 
has said, “We're headed in the right direction.” 


The A. W. Faber factories are running at full capacity. 
Business is definitely on the up-grade—which again 
proves that there always will be a market for high qual- 
ity and generous profits! 
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“Castell” colored 
Copying and Ink 
Pencils are superb 
for manifold work. 
Offered in a com- 
plete range of de- 
grees and colors. 
| Assure uniform writ- 
| ing on any class of 
| paper. Write to A. W. 
| Faber, Inc., Newark, 
N. J. 
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A New and Better MAK-UR-OWN Index Tab 





OFFICE APPLIANCES 


AUTOMATIC STOP 


Push the tab all the way on 
until it is stopped by this fold 
n the celluloid skirt Easy 





to attach all tabs uniformly 


RAND 
i 
MAKUROW| 


PATENT ALLOWANCES GRANTED 


FLEXIBLE SKIRTS 


Bend as easily as the page itself 
No hard edges or sharp corners 
to cut or tear the index sheet 


ALL TRANSPARENT 


Clear, transparent celluloid skirts will 
not hide or even ‘‘fog’’ any printed 
or written information they may cover 





A Superior Index Tab at No Advance in Price 


For 20 years dealers have been enjoying profitable sales with Rand Linen Reinforced Mak-ur-own 
Index Tabs—now, here is a new ALL TRANSPARENT Mak-ur-own Tab, a better tab with a 
wider application for every record—at the same price and yielding the same attractive PROFIT 
you have always had from Mak-ur-own Index Tabs. 

Only the new ALL TRANSPARENT Mak-ur-own combines ALL these six essential points in 
one perfect index tab 





on to stay, permanently. Adhesive will not 


ALL TRANSPARENT. Clear, celluloid skirts POSITIVE STICKING. Once it is attached it is 
4. 


1 will not hide or even “fog”? any information 
a 


they may cover. 


FLEXIBLE SKIRTS. Bend as easily as the 
page to which they are attached. No hard 
@ edges or sharp corners to cut or tear the index 
sheet. 
AUTOMATIC STOP. Push the tab all the way 
3 on until stopped by the fold in the celluloid 
a 


skirt. Easy to attach all tabs uniformly. 


5. 
6. 


scale off or weaken with age. 


TASTELESS GUMMING— Most tabs are mois- 
tened with the tongue—the adhesive on Mak- 
ur-own Tabs is tasteless and harmless. 


CHANGEABLE INDEX LABELS. Write any 
index you wish, change it as often as you please. 
Labels slide in and out easily yet will not fall 
out while tab is in use. 


If you have not already examined samples of this new Mak-ur-own Index Tab mail the coupon on 
the opposite page today. Examine the tabs you will receive—then be one of the first to cash in 
on their amazing sales and PROFIT opportunities. 


A Complete Line for Every Indexing Need 


with which you can serve every indexing need of your customers; quickly, 
efficiently, economically for them—profitably for yourself. 
In addition to the six-inch lengths, all Transparent Mak-ur-own is offered in 


There is a complete line of All Transparent Mak-ur-own Indexing Products 8 


owe mae 


the following stvles 
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—_ [ RO, ACCOUNTING 
TITLES. 30 common 
PRINTED TABS, in 6° strips i er) ’ accounting titles 
SHIELD TABS. Ready to be cut apart. Made in sets Capital » printed, perforated 
formed index tabs for of 26, 50, 75, 100 Diy. A-Z; 1 to bound in convenient 
yor"g PF) 
catalogs, price books 100 Numerical; | to 31 Daily: m “Cash Bool books for insertion in 
ete. Made in four sizes 12 Months; 52 States and Ter oe EP Mak-ur-own Index 
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These Advertisements in National Magazines 





vate 


neme 
instant y* 





If it had teeth, it 
would bite you! 


Somewhere, lost in the shuffle of in- 
edequetely indexed records, is pre- Leap 
cisely the information you went. it ae 





Your Records 
to View 











are pushing SALES into Dealers’ Stores 


Intensive advertising in National Magazines has 
consistently pushed SALES, new customers for 
Mak-ur-own Index Tabs, into dealers’ stores. 


Magazine advertising provides the motive power 
that will send purchasers to the dealer to buy the 


new ALL TRANSPARENT Mak-ur-own at 50c 





10.000 New users are belme created yearly by a foot—and the dealer will profit accordingly. 
. < * c q a d s 


Magazine advertising. Every inquirer receives 
samples and is referred to a dealer. Other thou- 
sands purchase Mak-ur-own direct from dealers as 
a result of this advertising. 


Making Profitable Sales Easy 


These Mak-ur-own Index Tab 
sale helps will come as near as 
any mechanical agency can to 
producing effortless sales and easy 
profits. 


Literary Digest and Collier’s are carrying Mak-ur- 
own Index Tab 1933-1934 advertising. This ad- 
vertising will continue month after month to 
produce PROFITABLE sales for you, Mr. Dealer. 


I—WINDOW DISPLAY litho- 
graphed in colors—a fine, 
attention-getting back- 
ground for your windows. 


It’s FREE. 





WINDOW DISPLAYS 2—ENVELOPE STUFFERS, COUNTER DISPLAYS 
the kind that get results. 
Furnished FREE for enclo- 


sure with statements, in- 
voices, etc. 








ENVELOPE STUFFERS 


— 


MAIL THIS COUPON 
to VICTOR SAFE & EQUIPMENT CO. 
NORTH TONAWANDA, N. Y. 
Please send samples and catalog informa- 
tion on the new ALL TRANSPARENT 


Mak-ur-own Index Tabs. 


3—-COUNTER DISPLAY 
STAND and stock cabinet. 
A real producer. Creates 
sales. All metal, litho- 
graphed in colors, actual 
tabs on display. FREE with Firm 
a 25 foot order. 


Individual 
NEWSPAPER MATS, min- iddress 
iature replicas of ads that City State 


have brought results in the 
magazines. They’re FREE. 




















OFFICE APPLIANCES 





As Plymouth says: 


“LOOK AT ALL THREE” 


This chart compares the Oxford Heavy Duty File with two competing 
files. We invite your comparison. Do not be surprised at Oxford’s marked 


superiority 


board file, and CONTINUES TO L 


FEATURE OXFORD FILE 
Designed to assemble like a 
Vertical Stacking: sectional bookcase. Units 
lock rigidly together. 
Locking together horizontally Yes. 

into rigid batteries: 


Strength of columns that sup- Cannot be bent with bare 
port front weight: hands. 


Thicknesses of board in sides of Two. 


shell 


Three thicknesses of board 
Strength of back: in a solid one-piece con- 
struction—no tape. 
Assembling operations on shell: Fold only—tape is used only 
on single file. 


Amply strong and rigid. 
Neatly labeled. 


The drawer: 





The most recent Oxford development 
mounted in a board that fits in the bottom of the 


file. Mlakes heavily loaded drawers coast lightly 


remember, Oxford originated the sliding drawer corrugated 


EAD THE FIELD! 


FILE A FILE B 


Can be adapted to assemble, but’ Will t - up”’ only—no stack- 
without positive lock, and ing feature. 
not rigidly. 


No No. 


Easily bent double with bare Bends double with bare hands, 


hands. but not easily. 
One. One. 
Ample in certain numbers— Two thicknesses of board with 


weak in others. taped joint. 


Fold, tape, and attach metal Fold and tape in all cases. 
parts in all cases. 


Amply strong and rigid. No Lacks rigidity, although 
label. trimmed with steel. 


And Don’t Forget the Glider! 


- rollers 


in and out. Reduces wear—adds years to the 
life of file. 

Consider the above facts carefully. Ask yourself 
WHICH FILE WILL BRING YOU THE 
MOST BUSINESS. Then write for full details. 


OXFORD FILING SUPPLY CO. 


340-A Morgan Avenue 


BROOKLYN, N. Y. 
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retiring about 1923 to look after his farming interests. 
He leaves surviving his widow, Tonie G. Morris; a daugh- 
ter, Mrs. Eloise Cate of Monrovia, California; a son, E. O 


Morris, Jr., of Morris Brothers, Stockton, and five grand 
children Four brothers survive 
W. H. Morris of Morris Brothers, Stockton; E. H. and 
L. M. Morris of the L. M. Morris Company, Modesto, 
George B. Matthews of Modesto. 

to the bereaved family its 


and one sister also 


California, and Mrs 
Office Appliances extends 


sincere sympathy, 


Oscar J. Besser 

Oscar J. Besser, a prominent stationer of Buffalo, N. Y., 
died on November 2 at Clifton Springs, N. Y., after a 
year’s illness. He was sixty-three years old. A week be- 
fore his death he went to Clifton Springs sanitarium in the 
hope of regaining his health. 

3orn in Buffalo, Mr. Besser, after attending the city’s 
elementary schools and Central high school, became identi- 
Besser Stationery Company, founded by his 
After the death of his father in 1918, Mr. | 
Besser, took over the 


fied with the 
father in 1861. 
Besser and his brother, Alfred E 
business, but a short time later his brother resigned and 
Mr. Besser took full charge. 
Mr. Besser was active in fraternal affairs, being a mem- 
ber of Queen City Lodge No. 358, F. & A. M., Buffalo Con- 
sistory, Ismailia Temple, Zulieka Grotto and the Elks. 
Besides his brother he is survived by two sons, Dr. Nor- 
man QO. Besser, Irwin S. Besser and a daughter, Mrs. Fred 
W. Ahrens. Funeral services were held November 5 at | 


his home, 161 Dorchester road. 


Joe W. Schneider 


Joe W. Schneider, salesman in Cincinnati for the Wood- 


Company, passed away at his home, 


stock Typewriter 
5 Vincent apartments, after a short illness. He was forty- 
three years old, and is survived by his wife and one son 


Richard, and by his parents. Interment was at Ripley, 


Ohio. The services were attended by the members of the 
Cincinnati branch of the Woodstock Typewriter Company. 


Mr. Schneider had been connected with the typewriter 
business almost continuously for the past twenty years, 


having served in the Cincinnati and Chicago branches of the 


Underwood; as Dayton, Ohio, manager for the L. C. Smith 


and in charge of the typewriter division of the Burroughs 


in Cincinnati. 
He was an efficient and popular member of the type- 


writer fraternity, and his loss will be keenly felt. 


L. T. Zaiser 
L. T. Zaiser, a veteran of the marking device field at 


Indianapolis, passed away October 30, aged eighty-two. 
Mr. Zaiser was a native of Cincinnati, and resided at In- 


dianapolis fifty-one years. 


stencil business in Meridan street many years. 


founded an investment concern, from which he retired in 
His wife, Mrs. Sophia Zaiser, passed away two years 


1911. 
ago 

Mr. Zaiser was a member of Centre Lodge No. 23, F. & 
\. M., and active many years in the Indianapolis Maenner- 


chor. Surviving are Mrs 


a daughter: three sons, 


sons and one great-granddaughter. 
ols ola ols 
+ - + 


T. J. Williams 


Thomas J. 


He conducted a stamp and 
Later he 


Helen Richardson, Indianapolis, 


William H. Zaiser, LeNorr R 


Zaiser and Edward Zaiser; one granddaughter, seven grand- 


Williams, who conducted an office supply 
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LETTER 
FROM BOSTON 


tells why 4 out of 5 carry 


(Peerless 


RUBBER TYPEWRITER KEYS 


From East and West and North and South come letters 
of praise for the PEERLESS dealer policy—a policy 
that refers all inquiries to the dealer, insures your profit, 
protects your business, makes more sales. rhe 
letter above from a Boston dealer proves that this 
PEERLESS policy pays. Read it and you'll 
know why four out of five progressive dealers feature 
Peerless Rubber Typewriter Keys. 

If you want to know more about this Peerless Policy of dealer co- 
operation send the coupon and get the complete Peerless story. 


PEERLESS KEY CO., Inc. 
Manufacturers of the only complete line 
of rubber keys sold through dealers 
176 Fulton St. New York City 








Peercess Key Co., Inc., 176 Fulton St., New York City. 
Please send me full details on what the Peerless Profit policy is, how it 
will benefit me, and a sample of the new Peerless “Security” Type- 


writer Key. 
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store at North Center street and West Forty-fifth avenue, 





Milwaukee, Wis., passed away October 30, aged seventy- 








Look Around 
mmy Oitice..... 





No. 671-LSX 
“Little Dandy” 
ly pewriter Stand 





No. 671 
“Littl Dandy” 
ly pewriter Stand 







You'll see more places where UHL stands can be used to 
save time and labor, speed up the service and cut out lost 
motion, than opportunities for any other single type of 
equipment 


Little Dandy” stands offer a maximum of convenience 
in the use of typewriters, calculators, adding machines 
large reference books and other heavy objects. They are 
made 26 inches high with tops in two sizes No. 671, 
L4x7 inch tops, 12x14 inch leaves; No. 7800, 17x24 
inch tops, L2xl7 inch leaves. Either size is furnished 
with left, right or both side leaves, without side leaves 
ind with or without raising and lowering device as shown 
in illustration above at right Metal parts are finished in 
green, maroon or brown enameled; wood parts green 
enameled, green stained, mahogany stained, walnut 
stained or quartered oak 


ECONOMY all steel STANDS are also 26 inches high 
snd three size tops, 16x18, 16x25 and 16x31 inches. The 
larger sizes can be fitted with drawer. The smaller size 
equipped with casters instead of slides at slight additional 
cost, offers especial advantages. ECONOMY STANDS 
offer a combination of quality and price made to meet 
ill competition 


also makes magazine and catalog stands as shown, 
Mercantile stands, File and Vault Tables, etc., each with 
especial features of convenience. Dealers interested in 
taking up the sale of this useful and profitable equipment 
ire invited to send for the complete UHL catalog No 
10ooB 






No, 641 
Magazine 
and 
Catalog 

Stand 








No. 8918 ECONOMY 
All Steel Typewriter 
Stand 






WE DO OUR PART 








The Toledo Metal Furniture Co. 


1540 Hastings St. Toledo, Ohio, U.S. A. 
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two. Mr. Williams had organized and conducted several 
business colleges, in Milwaukee, Racine, Waukesha, 
Marshfield, Beaver Dam, and Oshkosh, all in Wisconsin 
He conducted a school at Pasadena, Calif., in the ‘nineties. 
Mr. Williams was born at Peoria, Ill., and went to Mil- 
waukee about twenty-five years ago. His widow, a daugh- 
ter, five sisters and a brother survive. 


Y y ¥ 
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Mrs. Catherine Ohler Holland 

Mrs. Catherine Ohler Holland, widow of the late John 
Holland, manufacturer of gold pens and fountain pens, 
passed away October 29, following a lingering illness 

cpeiatilitiebiane 

Corona Adders and Listers Find Increased Sales 

Since the introduction of the new Model K Corona 
adding-listing machine in May of this year, the Adding 
Machine Division of L. C. Smith & Corona Typewriters, 
Inc., announces a substantial increase in their domestk 
sales 

Contributing to this increase is the new dealer plan, 
which was established at the time the new Model K was 
brought out, and the reduction in price to $60 for the Model 
8-K and $75 for the Model 10-K. 

Corona adding machine dealers now come directly within 
the operations of the company’s branch offices Better 
service, more frequent and closer contacts with dealers, 
are provided under this new plan 

Che dealer organization was quick to respond to the com 
pany’s announcement of its more aggressive policy. Many 
letters were received at the general offices in Syracuse ex 
pressing approval of the new plan and accepting the com 
pany’s five-point code. 

New instruction books for the operation of the new 
Model K, new advertising literature, new display cards, 
and several series of suggested newspaper advertisements 
have been furnished to dealers. 

Saas 
Warnica Now in Adding Machine Feld 

Lou H. Warnica, who from 1912 to 1928 conducted the 
Canadian Office Appliance and Supply Company, is now 
with the Barrett Adding Machine Division (Office Sup- 
plies Limited), 137 Wellington street, West, Toronto, 
Canada 

Mr. Warnica is widely known in Canadian office equip 
ment circles. Back in 1909, when Mr. Warnica was asso 
ciated with Dennison & Sons, the bank stationers on Cliff 
street, New York City, he first became acquainted with 
Office Appliances, his name being on the subscription list 


until a few vears ago Recently he again became a sub 


Ss ribe Tr. 
> 
Denver Firm Buys Cheyenne Business 
The C. F. Hoeckel Blank Book & Lithographing Com 


pany, Denver, Colo., has bought the Wyoming Stationery 
& Printing Company at Cheyenne, Wyoming. The stocks 
are in process of liquidation, which F. J. Durst, president 
of the Hoeckel company, expe cted to complete by Decem 
ber 1. 

Up to four years ago the Cheyenne business was wholly 
owned by the C. F. Hoeckel Blank Book & Lithographing 
Company. Later W. L. Peiker bought control of the busi 


ness. 


> 
New Business Shows Good Progress 

Che Standard Typewriter Company of Stockton, Calif., 
reports through H. A. Harwood, that sales on both rebuilt 
and new typewriters have been more than they counted on 
since the business was started on August 23, and that their 
repair shop has been busy from nearly the first day the 
company opened. The business carries a complete line of 
used typewriters, adding machines, duplicators and supplies 


and features one new machine, the Royal 
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Here’s how 
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TRANSFILE 


convinced storage case users in New York! 


USTAINING weight of over 1100 

pounds without any signs of buckling 
or sagging, the steel reinforced TRANSFILE 
proved its amazing strength and rigidity to 
thousands of storage case users at the Busi- 
ness Show in New York. And while under this 
tremendous and excessive load (far greater 
than any case would ever have to hold) the 
TRANSFILE File Drawer operated continuously 
with ease and freedom. 


DEMONSTRATION of the many 

features of TRANSFILE are always 
convincing. With true economy, ready ac- 
cessibility, real convenience and rugged 
durability, TRANSFILE keeps records clean, safe 
and secure in thousands of business establish- 
ments. It flaunts the ravages of use and 
abuse. 


RANSFILE folds together like a glove. 
Assembled without the use of screws 
or bolts in less than two minutes. 


heey TRANSFILES to any height de- 
»J sired, they always produce neat, trim 
and attractive batteries. 


TRANSFILES are made in two styles—Regular 


and SUPER-TEST. 





This device with over 1100 pounds of steel suspended on these 
two TRANSFILES demonstrated convincingly their amazing 
strength and rigidity to huge crowds of buyers at the Business 
Show in New York. On one side was the Regular TRANSFILE 
and on the other side was the new SUPER-TEST TRANSFILE. 


THE NEW 
SUPER-TEST TRANSFILE 


Steel Roller-Bearing Drawer Suspension 


This new TRANSFILE is truly the ultimate in collapsible, 
corrugated board transfer cases. The roller-bearing sus- 
pension of the drawer gives the same free, easy and 
positive action you would anticipate only in steel files. 
The side extensions on the drawer front seal the con- 
tents from invasion of dust and dirt. A newly designed 
inset back, reenforced by steel, adds a rigidity to the 
back of the case heretofore unknown in collapsible, cor- 
rugated board cases. And a new stacking device for both 
horizontal and vertical interlocking is both simple and 
effective. All stress and strain are now supported on steel. 


GUIDE SYSTEM & SUPPLY COMPANY 


335 CANAL STREET, NEW YORK CITY 


Get free samples of both the Regular 
and SUPER-TEST TRANSFILES. Subject 
them to the toughest kind of com- 
petitive tests. They stand the gaff! 



































ACCO PAPER FASTENERS 
bind papers firmly, yet allow sheets to be removed 
or inserted in a jiffy. For all standard gauges of 
punching and any capacity. Bound Papers are 
Safe Papers! 








ACCO PUNCHES 
are made for every’ loose leaf gauge and hole. A 
mere pressure of the fingers operates the durable 
steel cutters A broad table base supports the 
paper. Acco Punches never break, rust nor require 
servicing of any sort and are fully guaranteed in 
every respec t 

















ACCOBIND FOLDERS 


are made of heavy pressboard in all 
standard sizes of correspondence and 
record sheets. Hold 1" and 2" volume 
of papers.§ Each folder contains an Acco 
astener which makes it impossible 
for papers to slip or tear out of the 
folder 














Unlimited 
Capacity 


ACCOPRESS BINDERS 


formerly known as ACCO Covers, are made of the 
same durable pressboard as Accobind Folders. They 
are cheap, loose leaf binders of large capacity and 
take the place of expensive screw post binders 
Ideal for holding inactive as well as active papers 
Made in all standard binder sizes, punched for all 
standard gauges of round and slotted holes for any 
capacity 
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Especially at 


FILE 
TRANSFER 


TIME 
the ACCO LINE pays 


File transfer time is your chance to start big repeal 
order businesses with your customers. Introduce 
them to the ACCO LINE, get them set on the ACCO 
syslem, show them the convenience, the economy, 
the superiority of ACCO PRODUCTS and you'll 
gel a better all-year-round trade. 


The complete ACCO Line is completely perfect for 


file transfer sales. It is the one line designed to 


make transfer time easier on your customers, more 
profitable for you. It is the one leading line of 
paper holding and paper fastening devices de- 
signed for easy transfer. It is the pioneer line. 
It is the one line straight to more business. 


If you haven't one already, send for an ACCO 
Catalog now. Be ready for file transfer business— 
let your customers know you have ACCO PROD- 
UCTS—and watch your group sales make you 
an enthusiast for the whole ACCO Line. 





ACCO PRODUCTS, INC. 
39th Ave. and 24th Street, Long Island City, N. Y. 


Canada: Europe: 
Acco Canadian Co., Ltd. Acco Co., Ltd. 
154 King St., W., Toronto 18 Whitefriars St., London, E.C. 4 


ACCO 


PAPER FASTENERS 
PUNCHES 

ACCOBIND FOLDERS 
ACCOPRESS BINDERS 
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Stolen Machines 
The Westbury, Long Island, high school reports a long 
list of stolen typewriters and requests that they be notified 
at once in case any of these machines come to the attention 
of the trade. Following are the makes and numbers: 


UNDERWOOD 6-4126209 REMINGTON 
5-2557073 6-4133913 16-AZ-400939 
5-3636703 6-4133843 16-AZ-419093 
5-3656468 6-11-4163372 16-AZ-419101 
5-3652540 6-11-4163241 16-AZ-419116 
5-3659052 16-AZ-419144 
5-3651544 16-AZ-419181 
6-4126305 ROYAL Z-426056 
6-4133790 1536329 Z-426004 

ee 


Besser to Handle Cole Steel in Empire State 

Alfred E. Besser, 271 Norwalk avenue, Buffalo, N. Y., 
now represents the Cole Steel Equipment Company of 
Long Island City, N. Y., covering the state of New York 
with the exception of greater New York City. In addition 
to the Cole line, Mr. Besser represents the following well- 
known manufacturing organizations: 

Oakville American Pin Division, Scoville Manufacturing 
Company, Artistic Desk Pad & Novelty Company, New 
York; Hercules Leather Goods Company, New York; 
John A. Levis & Sons, Rochester, N. Y.; Trussell Manu- 
facturing Company, Poughkeepsie, N. Y., and Eureka 
Blank Book Company, Holyoke, Mass. 

Prizes Awarded Non-Selling Royal Employees 

Prize winners of the Royal Tip Club, composed of non- 
selling employees of the Royal Typewriter Company, Inc., 
who have turned in sales-getting tips, were recently an- 
nounced by H. A. Way, secretary of the company. 

Prizes awarded were for July, August, September and 
October. Cash awards were made to the leading Tip Club 
members in each of the five divisions of the club, these 
groupings being established according to size of branches, 
nature of duties, etc., so as to give equal opportunity to all 
employees. First prize in Division A went to Miss J. 
Cowhig of Royal’s Boston branch; second to H. F. Klemm, 
Pittsburgh. In Division B, J. J. Dalton, Newark, took 
first and R. J. Miller, Rochester, second. In Division C 
there was a tie for first, and full prizes were given V. J. 
Anderson of Bridgeport and F. H. Bullis of Des Moines; 
C. A. Macher, Dayton, took second. Division D was 
topped by Miss B. B. Payer of Cleveland; Miss W. Peek, 
Kansas City, second. Division E, composed of home office 
employees, was won by Mrs. E. S. Fallon of the sales de- 
partment, with R. Maxson, credit department, second. 

The enthusiasm and interest evoked by this Tip Club 
contest were a source of gratification to Royal executives, 
and a material help to sales records. Another four months’ 
contest, with a like number and amount of prizes, opened 
the first of November. 

— 
School and Office Supply Business at Albia 

Martin’s, a school and office supply business, has been es- 
tablished at 116 Washington avenue, East, Albia, Iowa. 
The company has statewide distribution of these merchan- 
dise lines, and is also interested in office machines. R. E. 
Martin is in charge. 

_ > 
Devin Resident Seattle Agent for Metal Office 
Furniture Co. 

The Metal Office Furniture Company of Grand Rapids, 
Mich., recently announced the appointment of Ralph M. 
Devin of Seattle as the resident agent in the latter city — 
CML 


ee 
“YES ...she comes 


in every month 
"99 


and stocks up! 


THAT’S THE KIND 
OF BUSINESS 
YOU CAN BUILD 
BY SELLING THE 
LINE THAT 


REPEATS 





GRAND PRIZE 
CARBONS and RIBBONS 


make “comeback” customers 
v 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 
Head Office and Factory: 
1451 Harrison St., San Francisco, Calif. 


Chicago Office: New York Office: 
608 So. Dearborn St. 42 Exchange Place 


Boston Office: Los Angeles Office: 
66 Franklin St. 406 No. Main St. 


Denver Office: Atlanta Office: 
1030 15th St. 503 Volunteer Bldg. 


Send for BOOKLET 
WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. 
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JASPER CHAIR CO.’S 
NEW LEATHER LINE 


The Jasper Chair Company adds another attractive and graceful 
line in which expert upholstering predominates. Fine workman 
ship, superior finish, correct balance, thorough comfort, pleasing 
outlines, these chairs are of a highly attractive and inviting ap 
pearance, at a very special price. 

Besides the chairs illustrated, four other new numbers, side chairs 
for banks and business offices, have also been added, which will 
satisfy a growing demand for chairs of this type. 


The Right Chair at the Right Price 


JASPER CHAIR COMPANY 


Jasper, Indiana 


Sales Representative 
for metropolitan Chi- 













( cago territory, William 
H. Brown, 4504 
Wells St., hone 


Boulevard 7957 
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Art Ames and Friends Bring Home the Ducks 

Responding to the annual urge for the great outdoors, 
(Arthur Ames, chief of the Ames Supply Company, Chicago, 
took down the that 
mantel, oiled it up, a supply of 
ammunition and called up several friends, including Arthur 
Froehlich of the Reliable Typewriter and Adding Machin« 
Corporation Elmer Young of the 
and offered the 


the other evening trusty blunderbuss 


hung above the corraled 


and American Type 


writer Exchange that they go 


Sugeestion 
the south following the annual migration of 
the teal and the the 
home the 


somewhere to 


intentior f bringing 


game for the 


mallards, with 


legal limit of toothsom« enjoyment 


of themselves and friends. It was arranged that they fore- 





MEN AND FRIENDS 
HUNTERS Left to right: Elmer 
Froehlich, Reliable Type- 
ot in the trade; A. R 
trade 


SOME CHICAGO TYP BEHIND THE 

EVIDENCE OF THEII 

Young, American Typewriter 

writer & Adding Machine Company; F. E 
Ame Ames Supply Company, and Rex 


EWRITER 
t SKILL AS 
Exchange 4. B 
Jeffers, 1 


Plummer, not in the 


This done, 


lode on the 


ather and decide upon they agreed 


to meet at the most huntine evening 


app inted dav with a view t an early 
start the following 


Mr \imes 


iwal cne d bv 


retired betimes, but at five in the morning 


sounds of disagreement in the adjoin 


ing room. “Say, you,” said the first voice, “d’you think 
I never went hunting before? I'm tellin’ you those hunt 
ing pants go inside the boots, not outside. Feller’d think 
you wanted to carry around a load water instead of 
lettin’ it run down the outside. I know there ain’t much 


room for water in your boots after you get your feet in” 


‘Aw, go on,” interrupted the second voice, “who ever sus 


pected you of being a duck hunting authority? You may 
know something about office machines (I doubt it) but 
you're sure no wiz on hunting. Bet you don’t know which 
end of this L. C. Smith typewrit—I mean gun—you want 
the ducks to get in front of.” 

“Come and get it,” roared the cook from below 


“Grub’s on the table.” 


Instantly Mr. Ames bounded from his downy couch and 


emerged from his room modestly attired in a flannelette 
nightgown which in one respect was not unlike the mains’ 
of a three “Ho, ho, me 


shouted, pounding on the adjoining door 


hearties,” he 


“Awake, 


masted schooner 


arise, 


the dawn is in the sky The cookee’s up, has fried the 
chuck—the ducks begin to fls Whereupon, as he was 
about to give them the other barrel, the door flew open 
and Messrs. Froehlich and Young emerged with their 
hands in the arr. 

lo the hearty breakfast of corn bread, salt pork and 


coffee the hunters did full justice, the supply balancing the 
demand If the breakfasters 
juice, cantaloupes, broiled trout, cucumbers, toast, boiled 


lamb 


missed their usual orange 


eggs, bacon, plates o’ wheat, oat meal and cream, 


chops, hot biscuits, sausage and ice cream, they remained 
tactfully During breakfast Mr. Ames 


gratis a post-graduate course on duck hunting 


silent presented 


Some men 


hunt. he said, and some shoot ducks 


Arriving upon the shore of the favored lake, via an 
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ae: Sor Christmas Sales 


NEW 


... AND RE-VAMPED 


Horder’s Incorporated, Chicago’s outstanding 
retail stationery house, knows the value of a 
window trim that will bring people into the store. 
The sales value of displaying well known, estab- 
lished merchandise, is apparent to all discerning 
and aggressive merchants. 

Rich in color combination, artistic, and 1934 in 
design, this new AL TOPOINT display makes a 
most attractive pre-Christmas presentation. 
Dealers are invited to send for Center Card and 
complete assortment of seven Display Easels, 
mounted as follows: 

1. Card with 1 doz. 50ce AUTOPOINT Pencils. 
2. Card with 1 doz. 65c AUTOPOINT Pencils. 
3. Card with 1 doz. 75c AUTOPOINT Pencils. 
1. Card with 1 doz. $1.00 AUTOPOINT Pencils. 


WINDOW TRIM 


9. DeLuxe Easel with three Streamline DeLuxe 
AUTOPOINTS, Oversize model selling for $2.50; 
Standard size model selling for $2.00; Ladies’ 
size model selling for $1.50. 
6. Card with one dozen 30c REALITE Pencils. 
7. Card with one dozen 25c REALITE Pencils. 
Total retail price on this merchandise $47.40. 
Sample or Salesman on Request 


poco e ee  - - E- 
j AUTOPOINT COMPANY, D 


j 1801 Foster Ave., Chicago, Ill. 
Name. 

| Street Address .. 

City... Stale. . 


Executive Title 


Ci ioe g 


| Hand Signature 


- 
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ON THE AIR 


Over Columbia Broadcasting Company’s Basic Network—Key Sta- 
tion, WABC, New York—Every Thursday Evening, 8:30-9:00 E.S.T. 


IN NATIONAL 
MAGAZINES... 


In The Saturday Evening Post . . . Collier’s . . . Nation’s Business 
... Time... and a representative group of trade publications. 


FEATURING ..... 


Underwood Typewriters, Underwood Elliott 
Fisher Accounting Machines, Underwood 
Sundstrand Adding-Figuring Machines... 





UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters « Accounting Machines « Adding Machines 
Carbon Paper, Ribbons and other Supplies 


4342 Madison Avenue, New York, N. Y. 


Sales and Service Everywhere 


UNDERWOOD ELLIOTT FISHER 


Speeds the worlds business” 
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cient farm wagon ¢ 
the waiting boats with their needed equipment and some 
they didn’t need. Mr. Ames sat on the bottom of the first 
with Mr. Froehlich at the stern and Mr. Young at 
the bow, and the boat sank to the gunwales. Oars dipped, 
and the boat slid gracefully from the bank. Not a sound 
was heard except an occasional splash, and all went merry 
bell—figure of speech—until Mr. Froehlich 
tried for a lone mud hen winging her way athwart the 
The told, continued her 
flight, while her would-be slayer, having forgotten to hold 


craft, 


as a marriage 


glorious cerulean bird, we are 


his weapon snugly, nursed a bruised shoulder and uttered 
sundry remarks. 

After rowing some distance the party finally came upon 
a flock of ducks and the firing that ensued sounded like a 
barrage on the Western Front. For the rest of the day 
the men encountered good hunting, and on the return trip 
the 
nine inches of water. 


-in about 
Ames complained of a consider- 
Mr. Young’s rubber boots devel- 
oped holes, much to his discomfort, and Mr. Froehlich be- 
wailed the loss of a succulent sandwich abstracted with 
malice from the lunch box of Mr. Young. 

Between three and four o’clock the following morning, 
tired but triumphant, the hunters drove into the Ames 
back yard in LaGrange, where a night-blooming photog- 
rapher was providentially on hand, submitted to the ordeal 
of the flashlight, and each repaired to 
his home to explain to his spouse why he was nineteen 
hours late. 


boat became so heavily loaded that it sank 
Mr. 
able area of dampness; 


prepense 


divided the game, 


a 


A New Globe-Wernicke Folder 


“Go” is the slogan of a new 1934 folder just issued by 
The Globe-Wernicke Company of Cincinnati, Ohio. Be- 
side a highway with automobiles going toward the rising 


The Globe-Wernicke 
nounces its slogan for the coming year. 
and fourth pages of the folder 
signal posts, with their red, orange and green lights. 
cial headings 


sun of more dollars, Company an- 
The second, third 
are decorated with three 
Spe- 
are suggestive of better times in the offing, 


such as Go Ahead; All Signals Now Indicate Better Busi- 
ness in 1934; Vast Need for Merchandise; Millions are 
Back at Their Jobs; Buying Power Steadily Increasing; 
Globe-Wernicke Dealers are Making Progress and Real 
Profit; Merchandise with Sales Appeal; Profitable Pro- 
tected Territory; Sales Helps and Real Cooperation; The 
Facts About How You Can Go Faster and Farther in 1934. 


At the bottom of the two middle pages are the words 
‘Go Forward with Globe-Wernicke in 1934.” 

The folder is accompanied by a mailing card requesting 
information about the Globe-Wernicke franchise. 


EO — 
Reiley’s Recent Article Issued in Booklet Form 
The article by Alan C. Reiley published in Office Appli- 


ances for October last has been reprinted in the form of 
a brochure by the Typewriter Educational Research Bu- 
reau, 230 Park avenue, New York, N. Y. The text is 
accompanied by a number of appropriate halftone illus- 
The work is beautifully done by the offset proc- 
ess, which gives remarkable detail and clarity to the half- 
tone reproductions on comparatively rough stock. 
acted 

Hallam Takes Important Territory for Cel-U-Dex 

J. H. Hallam, popular president of the Central Travelers 
Club, has been appointed sales representative of the Cel- 
U-Dex Corporation, Empire State building, New York City, 
N. Y., for the states of Ohio, Indiana, Kentucky, West 
Virginia and western Pennsylvania. 

Mr. Hallam was selected for the above mentioned posi- 
tion by William Tobias Butler, sales director of the cor- 
poration. 


trations. 


ver rutted roads, the hunters piled into | 
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LEADS ” 


Take twice as much 
pressure to break! 


TWICE as much pressure is required to 
break a Scripto long lead projecting 
5¢, inch from the point than it takes to 
break a sharp 10c drawing pencil point. 
Even when the point of a drawing pencil 
is worn down to the size of a Scripio 
lead, the Scripto lead will stand MORE 
pressure before breaking. The surpris- 
ing strength of the Scripio long lead is 
shown by the table below. 
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This table compiled from careful tests made on a 

sensitive testing machine which measures the 

pressure the index finger of the writing hand 
must exert to break the point on a pencil. 


SCRIPTO SMOOTH WRITINGLONG 
LEADS are made in 4-inch and 5-inch lengths in 
ten degrees of black and fifteen colors. re is 
a degree and color of Scripto lead to suit every 
need of your customers. ipto leads mean sat- 
isfied customers and repeat’sales. 


Manufacturing (©. 
Atlanta , Ga. 
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Christmas 
Greetings 


May every yuletide joy 


be yours, and the new 
year give you courage 
and serenity. May you 
resolve to think clearly, to 
plan wisely,to strive man- 
fully . +.» to cast out fear. 


For then, nothing can 


withhold your success. 


And to those in the office 
furniture business, we 
pledge our faith and co- 


operation. 


Evansville Desk Co. 


Evansville, Indiana 
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What a Typewriter Retailer Found 
About Advertising Space 

Che Manufacturers Typewriter Clearing House at 70 
West Lake street, Chicago, has been running a series of 
advertisements in one of the Chicago papers after the 
fashion of comic strip cartoons. These advertisements are 
in the lower left hand corner of the page containing the 
comic cartoon section. The company finds that this page 
and location are of peculiar value. The advertisement is 
carried out in the general spirit of the page. We have be- 
fore us a sample headed “He learned portable typewriter 
value from Mother.” The advertisement shows a student 
who longed for a portable to do his homework. His 
mother found that a portable machine could be had at a 
very reasonable price on the budget plan She ordered the 
machine and the next panel shows her son smiling with 


satisfaction over the neatness of his typed lessons. 





WINDOW OF THE STORE OF THE KELLNAI SYSTEMS AT COLUM 
BUS, OHIO The removal of this store to larger quarters was announced 
in September 


> 
Valuable Books for Accountants 

“The Accountants’ Encyclopedia” is a _ four-volume 
work of 1,576 pages containing a comprehensive resumé of 
accounting principles, forms and practices. Volume One 
explains accounting systems, and presents principles and 
problems of installation; Volume Two is a treatise on the 
Principles of Accounting; Volume’ Three discusses the 
Principles of Auditing; and Volume Four explains meth- 
ods of applied budgeting. Seven of the foremost men in 
the field of accounting collaborated in the preparation of 
these books, which are published and sold on convenient 
terms by the McGraw-Hill Book Company, Inc., of New 
York City. 

an 

Oxford Display at Show Worked for Stationers 

The display of the Oxford Filing Supply Company, 340 
Morgan street, Brooklyn, N. Y., had visitors from many 
parts of the country attending the New York Business 
Show, who learned the utility and convenience of the Ox- 
ford glider for filing correspondence. The glider takes the 
load, and makes operation easy and convenient. The facts 
concerning the demonstrations at New York are contained 
in a general letter which went to the trade early in Novem 
ber 

> 
Seattle House Renovates Premises 

The Blake, Moffatt & Towne building at 84 Atlantic 
street, Seattle, has recently been remodeled. The house 
has had two marquees installed to beautify the facade; a 
division wall has been opened and an enclosure built in 
the vestibule, as well as numerous other structural im- 


provements.—CML 
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A REAL SENSATION! 








NATIONAL “END-BOUND” BLANK BOOKS 
GET BIG ACCEPTANCE 


“It's a natural!’ 


“The most outstanding blank book improvement in thirty years!”’ 


“When can | have a stock?” 


These are a few of the many enthusiastic endorsements given the new National ‘End-Bound” books 
by dealers everywhere. 


Accountants and other consumers are just as enthusiastic. Not only do they prefer the new ‘‘End- 
Bound” construction which protects books at points of greatest wear—ends, corners and back, but they 
have the highest praise for the Green White ‘‘Eye-Ease’*’ Hammermill Ledger paper, with restful Brown 
and Green ruling. 


Give your customers a thrill! Show them this new book and see how quickly they applaud these new 
features. 


Available in all active Column Book Rulings, 150 and 300 pages, in the three most popular sizes, 
No. 2780, 1014” x 85<” No. 2782, 1414" 111", and No. 2788, 1314" x 1554”. 


ORDER NOW FOR FIRST-OF-THE-YEAR REQUIREMENTS. R 





us 





ae NATIONAL BLANK BOOK COMPANY 


Bound Books—Loose Leaf—Visible Records—Machine Bookkeeping Equipment 


NEW YORK HOLYOKE, CHICAGO 
100 Sixth Ave. MASS. 328 S. Jefferson St. 


WE DO OUR PART 
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Inereasing Banditry makes 
the DreEBOLD FRANCHISE more 


attractive every day 














ITH the crime industry shifting its activities 

from bootlegging to hold-ups and kidnapping 
your daily papers are providing wide spread accep- 
tance for DIEBOLD Cash and Record Protection 
Equipment. These daily headlines and leading 
magazine editorials are warning the business 
executives of the country of the ready target their 
places of business are for the bandit. 


@ With equipment to defeat every known hold- 
up attack and to remove the cause of hold-up and 
kidnapping, you have a timely business wedge 
into the equipment sales of your territory. Recent 
additions to the Diebold line give you ample 
opportunities to make a sale wherever money and 




















records are kept. 


@ Write immediately for advance information 
regarding this complete line and the franchise 
possibilities of your territory. To the organization 
that can show immediate concerted action, we 
have a real business opportunity. Write at once 
for these interesting details. 


[| Lone known as a leading bank vault manufacturer if 
Diebold offers complete protection for records, money 
Wend wealth from fire, burglary and ionaiions. 







































DAYLIGHT 





DIK BOL 


SAFE & LOCK C@O., Canton, Ohio 


ctistieniete ee Over Seventy Years of Protection Service  wooornm 
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Carter’s Styled Inks to Be Shown at 
Industrial Art Exhibition 

The National Alliance of Art and Industry has selected 
the Carter prize winners in recent national contests for 
best designed packages to be displayed in the First Na- 
tional Exposition of Industrial Art. 

This exhibit first be shown in R.C.A. building, 
Rockefeller Center, New York City and later will be on 
It is the pur- 
pose of The National Alliance of Art and Industry to bring 
to the attention of manufacturers, distributors and users 


will 


display in the leading cities of the country. 


the best examples of “art in industry.” 


+ 





A Symbol 


HE Yule log—symbol 

of Christmas through 
the ages. On the great 
holiday the lord of the 
manor threw wide the doors, 
and misery and squalor 
were forgotten in the cheer 
of the boar’s head and 


the purchase of Christmas 
Seals—the penny stickers 
that fight tuberculosis— 
still the greatest public 
health problem. Your pen- 
nies will help pay for free 
clinics, nursing service, pre- 
ventoria, tuberculin testing, 





wassail. X-rays, rehabili- 
Customschange, tation and other 
but the Christ- important work 


such as medical 
and social re- 
search. 


mas spirit is age- 
less. Today mil- 
lions express it by 





THE NATIONAL, STATE AND LOCAL 
TUBERCULOSIS ASSOCIATIONS 
OF THE UNITED STATES 


Buy CHRISTMAS SEALS 





Elliott Opens Branch at Bluefield 

The Elliott Typewriter & Adding Machine Company, 
Knoxville, Tenn., has opened a branch at Bluefield, W. Va., 
to render better service to its clientele in “that neck of the 
The store is in charge of Charles H. Fortenberry, 
who had been with the parent store at Knoxville. 
well qualified to handle sales and service on all makes of 
adding machines and typewriters, his experience including 
Marchant, Burroughs, Sundstrand and 
makes of office machines. 

—— 
Harrison Sanford Joins Crescent Company 

The Crescent Office Supply Company, 1005 Second Ave., 

Seattle, has recently announced with pride and pleasure 


woods ™ 


He is 


Monroe, other 


the association of Mr. Harrison Sanford as a member of 
that firm—CML 
oe 
Fransen Appoints New Salesman 
Arthur E. Fransen has recently appointed Stanley Smith 
as an outside salesman for the A. E. Fransen Company of 
Seattle —CML 
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“HANK, a blind man 


ean see the difference” 


It actually happened 


A manufacturer was comparing one of his 
own imitation pressboard guides with one 
made of Case Brothers Genuine Pressboard. 
With the two side by side, he suddenly 
realized how easy it was for a customer to 
see the superior quality of Genuine Press- 
board and exclaimed to his friend, 





“Hank, a blind man can SEE the 
difference.” 


You, too, can easily see the difference. Just 
compare Case Brothers Genuine Pressboard: 
Note the finish, snap, vigor, bone, durability 

‘those built-in qualities found only in the 
genuine. 


Specify Case Brothers Genuine Pressboard 
on your next order and get the quality 
you re entitled to. 


CASE BROTHERS, INC. 


Highland Park, Conn. 


**Compare 
CASE 
Quality’’ 


U.S. 


WE DO OUR PART 





a 
2 
| 
| 


Case Brothers, Inc. Highland Park, Conn. 


Please send for our examination samples of Genuine Pressboard. 
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R? 
Norfolk, Neb., House Takes New Premises 
in The E. L. Moore Book Store of which Mrs. Flora C 
Nims is owner and manager, recently moved from 320 


Norfolk avenue, Norfolk, Nebraska, to new and larger 
quarters at 311 Norfolk avenue, across the street from the 
former location [The new store is furnished in steel 


throughout, finished in a deep, rich maroon. Part of the 
Stores of Chi 






WORKS TWO 
WAYS! 


fixtures were purchased from the Horder 


Just cago, who hada surplus of steel shelving and drawer equip 
write. a 





Price $1.00; | With, Staintess steot 
The New Sengbusch | 
Inkwell No. 90 is all | er mee cagomaesster gowmons. se 


built by the Service Steel Products Com 


you need | ment especially 
pany of Chicago to house stationery merchandise. This 


Just pick up the pen and write. The ink- equipment was refinished to conform to the cater pone of 
rel bein + prope ‘ filled the a are the store mnseetor, and additional units —_ ient to com- 

we g properly CU, bs pen point rests plete the installation were supplied by Service Steel 

in ink and is always ready for use. And if The E. L. Moore Book Store has been in existence mor 

the ink should run low, you slide the top than forty years, and has been sold four times. Mr. Moore 


purchased the business in 1927. On his death three years 


back and dip the pen direct into the well . 

without adjustment or loss of time—and go ae Mrs. Moore saa ony Nims—took over the business 
an las since conducted 1f,. 

right ahead. Mrs. Nims tells Office Appliances that the store is the 


only one of its kind in Northeastern Nebraska, and she be- 

And the New lieves that, except for the establishments in Omaha and 
Lincoln, it is the only store in the state featuring so com- 

plete a line of office furniture, office equipment, supplies, 


books, et« The store handles the Allsteel line of The 
other 









General Fireproofing Company, and _ represents 


houses equally well known in the office equipment field 
is a gift shop, which is 


PYRAMID 





The Pvramid Socket com In the rear portion of the stor 
a considerable factor in attracting trade 


pletes the service of the 
Dipaday Pen. It holds d ~~ Sis , 
SOCK ET the pen securely and New Cooke & Cobb Price List 
keeps the point moist. A The Cooke & Cobb Company, 211-217 Steuben street, 
combination affording an 
opportunity to modernize 
without sacrificing pres 
ent inkwell investment. 
SOCKETOP and PYR , 
AMID will add to your | *™"“ 
les this winter Don't It mav be well to mention the fact that the new list was 
Sd its 5 ° . 
Relaw pomdiines war eniler dated October 16, but as the company was late in its mail- 
Uela senc 4 y< ( e 
we ll send full details 


also 


Brooklyn, N. Y., has issued a new price list of “Favorite” 


expanding products. This price list became effective on 


November 6. The company points out the fact that they 
have resumed their former basic discounts of 50 per cent. 


Quantity discounts under the old basis have also been re- 





ing, it did not go into effect until the date first above 


‘ acai ‘ named 
sells at 50c with soa acknowledg The new list is complete, and is a valuable addition to 
nanan dealers’ reference file Ss. 
— : 
Stationers Join Seattle Commerce Chamber 
Several of the leading office equipment executives in 
Seattle have recently been elected to membership in the 
Chamber of Commerce. They include H. O. Har- 


Seattle 
—— . . _ ‘ anager of the Wholesale Typewriter Company; Ar- 
» ‘ S y YT ~ vey, mana I rt ’ 
SELF-CLOSING INKSTAND CO. thur E. Fransen, president of the A. E. Fransen Company, 





515 Sengbusch Bldg. Milwaukee, Wis. WE 00 OUR PART and W. M. Murphy, secretary of the Marking Device As- 
sociates ( ML 
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STEN Tle 2X 


he Al-Quality Senctl 
Onalifies for Repeat Orders 











STE NieX 


ane STENCILS 














AMERICAN 


SUEN TEX 


CORPORATION 


PITTSBURGH, PA., U.S.A. 


The uncertainty of holding stencil customers brings to mind 
the old maxim—"You may lead a horse to water but you can- 
not make him drink.” 

You will agree that you can get just so far with an ordinary 
stencil and that when it comes to re-ordering, the stencil cus- 
tomer and the order are lost. 

It takes a better stencil to qualify for repeat orders and now 
you have all of the necessary requirements combined in one 
stencil—American-made STENTEX. 

For clear, uniform, dignified copies—for easy-cutting with 
typewriter or stylus—for durability in long, hard runs—for fil- 
ing—for economy—or any other requirements your customers 
may specify—you have them all in STENTEX. 

Convinced by trial, your customers cannot help but reorder 
STENTEX. : 
However, quality is not all! In addition, the makers of STENTEX 
who know the requirements of the stencil trade offer you the 
safeguard of a dependable manufacturer. Therefore, the two 
factors of STENTEX QUALITY—superior workmanship and a 
reliable source of supply—are worthy of your consideration. 





The need for STENTEX QUALITY in stencils has been 
brought home most emphatically in the great re- 
sponse to our initial announcement. Dealers every- 
where have written us ‘We are having difficulty 
with stencils—will your stencil stay sold?” 


LET STENTEX SAMPLES SPEAK FOR THEMSELVES 


MAIL COUPON TODAY 
(PIN TO YOUR LETTERHEAD) 





AMERICAN STENTEX CORPORATION 
48 Seventeenth St. 
Pittsburgh, Penna. 


Please send details and STENTEX Samples for 


Name of duplicator 
Firm Name 
Address 
Attention Mr. 
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NOTES 
DRAFTS 
CHECKS 
RECEIPTS 




















Jo otimulate 


UslCds /leCOVET 








WE 3O OUR PaRT 

















Wilson-Jones Company announces a new broad advertising program of 
‘*Dealer Helps.”’ Improved business justifies increased advertising, and 
renewed sales activity. The first of this material is now ready—a group 
of attractive window and counter display cards, covering the principal 
lines in the famous brands—Irving-Pitt, De Luxe, Tatum and Shaw's; 


also LeatherLife Fibre Products and “‘Kwik’’ Paper Fasteners. 


WILSON-JONES COMPANY 


Elizabeth, New Jersey CHICAGO New York, New York 
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Some I. B. M. Promotions 


Donald Murchie, former assistant manager of Inter 
national Business Machines Corporation in Washington, 
D.C., has been promoted to the post of manager of the 
tabulating the company is 


He has been suc- 


machine sales agency which 
now establishing in Worcester, Mass. 
ceeded in Washington by Oliver Walker, formerly manager 
of company’s tabulating service bureau in New York City. 

Joining the company in 1928 as a student salesman, Mr 
Murchie advanced through various sales positions, includ- 
ing that of tabulating machine manager for the company 
in Baltimore. 

F. M. 
assistant manager of the Tabulating Machine Division of 
International Business Machines Corporation, in Chicago, 


Farwell has been promoted from salesman to 


in which capacity he will be the assistant of C. L. Hayes, 
who has been in charge of that office for many years. 

W. G. Hamley, former tabulating machine salesman in 
New York City, has been promoted to succeed Mr. Walker 
as manager of the New York City International Tabulating 
Service Bureau. 

ineiiliaaialaaa 
Office Machines Stolen at Austin 

Clay L. the 

Texas, reports that his store at 110 East Tenth street was 


Price, of Typewriter Exchange, Austin, 
burglarized, and a number of machines stolen the night of 
October 21. The front door of the store was broken, and 
the machines were taken from the display window and 
from tables in the store. Following are the serial numbers 
and manufacture of the machines: 
Marchant calculating machine No. EEG-9, No. 23,519 

8-1184 
ERB-8 No 


Victor adding machine (electric) 5118-197,446 


Marchant calculating machine 


Marchant calculating machine 3589. 


Royal typewriter No. 10-485,926 

Royal typewriter No. 10-751,432 

Royal typewriter No. 10-946,851 

Dealers who may have a trace of these missing machines 
are requested to notify the Typewriter Exchange at Austin, 
in the hope that they can be recovered. 

Corry-Jamestown Establishes New Agencies 
The 


Corry, 


Manufacturing Corporation of 
Pennsylvania, recently appointed 
Jacquin & Company of Peoria, IIl., one of the 
largest office equipment concerns in Peoria, and John 
Nichols, Inc., 611 Broadway, Milwaukee, Wisc. 
Mr. Nichols conducts a business which specializes on 
He has several 


Corry-Jamestown 


has two new 


agencies 


systems and filing equipment. salesmen 
covering his territory. 

Jacquin & Company enjoy a fine reputation. 
aggressive and have recently made some excellent installa- 


They are 


tions of Steel-Age products. 
> 
Dealers Look to New Towns for Business 
With many new businesses to spring up around the site 
of the Grand Coulee dam, at Coulee City, Wash., 
federal project $63,000,000 will be spent, enterprising busi 


for which 


ness office equipment specialists are looking forward to 
equipping new offices and placing considerable stationery 
around Wilbur, Almira and Coulee City. 
are being planned to start development in December. By 


New townsites 


means of the new dam, a large Columbia Basin area will be 
drained and prepared for intensive agriculture —CML 
~~ 
Akron House in New Quarters 

The Acme Office Equipment 
first anniversary last month by moving into new quarters 
at 50 South High street, Akron, Ohio. C. L. Stinaff is 
manager. 

The company is affiliated with the Peter Paul Mechani- 


Company celebrated its 


cal Service. 


It's the READER'S OPINION that COUNTS 


Every letter you write is for somebody 
else. Copy for offset printing, Mimeo- 
graphing and Hectograph duplicators, is 
usually for somebody else. Its appeal de- 
termines its value to you. Therefore, the 
typing not only must be appropriate, but 
most attractive. Varityper's basic princi- 
ples that make this new standard in typing 
possible are: 


CHANGEABLE TYPE 


Permits the proper size and style of type 
best suited for the job. 


CHANGEABLE SPACING 
Permits the use of vertical and horizontal 
spacing consistent with the size and style 
of type selected. 

GOOD ALIGNMENT 
All characters being cast into a single 
unit, characters or letters cannot get out 
of line. 

UNIFORM IMPRESSION 


As the impression is mechanically control- 
led, neither the human element nor fluctua- 
tion of current can cause a difference in 
the impression of one letter with another. 


"VARITYPING is IMPROVED TYPEWRITING" 


Dealers who sell this "Varityper Idea” in 
their territories, create a protected, non 
competitive business. Many sections still 
open to responsible Office Equipment Deal- 
ers. Write for our "Dealers Sales Policy” 
and specimens of Varityping. 







This ad was 
completely written 
on Varityper 





Ralph C. Coxhead Corp. 


P 
VARITYPER oivision 17 Park Place, N.Y, 














Meet the Three Best 
Money Makers 
in the Field— 


HOTCHKISS 


Hotchkiss is the oldest and largest manufactur- 
er of paper fastening machines and staples. 
There is a Hotchkiss machine for every business 
need and special machines can be made to order. 
three best sellers in the Hotchkiss 


that you should always have in stock— 


But there are 
line 










HOTCHKISS 1A—a light, sturdy, 
good looking stapler of wide useful- 
ness weighs 2'4 Ibs. and uses 
Hotchkiss 1A wire 
staples with )4" crown 
and |," leg in strips of 
210 staples. Temporary 
or permanent fasten- 
ing, guaranteed non- 
clogging. $6.00 list. 









Model 1A 





HOTCHKISS 2A smaller and 
lighter than Model LA but similar 
uses 2A staples, 105 
This 


machine should be on every desk 


otherwise 


to the strip—weighs 14 Ibs. 





in every office and you 
it there at a 
$4.50. 


can put 


profit. Price 


Model 2A 











HOTCHKISS H54 — the 
stapling plier that took 
the industry by storm 


Stapling Pliers that is used in homes, 
H54BW offices. schools, stores, 
factories every- 

where that 


doubles your mar- 
ket. Uses H54 wire 
staples )4" crown, 
Vg" leg, 50 per strip, 
5,000 per carton. 
Weighs only 6 oz., $3.00 and $3.50. 





iND 


faction 


HOTCHKISS STAPLES for sure satis- 
because flexible and 
uniform. Made by a special process. Iden- 
tified by the Red “*H” on the Yellow Box. 


they're more 





You can make more money by concentrating 
on the line with more demand, more sales, more 
That line is HOTCHKISS and if you want 


more information about it write us. 


THE HOTCHKISS SALES COMPANY 
NORWALK, CONNECTICUT 


profit. 


‘3 
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Distinctive Fall Mail Advertising 

The Shaw & Borden Company of Spokane, Wash., 
just effective eight-page folder done in blue, 
orange and shades of red on cream colored stock. 
the folder is 6% inches high and 4% extended, 
The 
or stepped up, the second being “%@ of an 
first, 


has 
issued an 
Closed, 
inches wide: 
staggered 
above the 


its width is 1734 inches. double pages are 


ink h 
Bands 


the third a like distance above the second, etc 


of orange top each page, and the closed folder presents 
vasa these horizontal bands the following 
Advance 
All Together: 
America Will Prevail 
Beneath is a spear-head shield bearing the company’s 






ADVANCE 


TOGETHER 






AMERICA WILL PREVAIL 





iD 


““fting 





aren 


a awe ¥ 
Fete Py: 
REDUCED REPRODUCTION OF STRIKING SHAW & BORDEN 
MAILING PIECE 
initials centered between divergent bands of color. At the 
bottom is the figure 8 in red, signifying the eight major 
departments of the Shaw & Borden business—printing; 
engraving; bookbinding; stationery and office supplies; 
typewriters; office furniture and filing equipment; kodaks, 
supplies and film finishing service; architects’ and engi 


neers’ equipment. 
The back page shows a drawing of the 
of Spokane, with the Shaw and Borden establishment em 


business district 


phatically located by means of a sky panel and down 
pointing arrow. Above is the NRA sign 
The pages are printed on both sides, vigorously present- 


ing the service accorded by the several departments listed. 
The folder 


which it was created. 


dD O.C¢ 


Master Crofts 


is attractive and carries out the purpose for 





 . - STOR K 





\ lusty boy arrived in August at the home of Mr. and 
Mrs. Joseph H. Crofts, El Paso, Texas. Among the activi 
ties of his father are representation at El Paso for the 
Codo Manufacturing Corporation. That youngster is or 


dained to make a good impression on the world 
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PRONTO Storage File 


26 


Sizes 


A BOX FOR 
4 = | & 
PURPOSE 





PATENT 
APPLIED FOR 





WHY is “PRONTO” the 
Most Talked of Storage File? 


ECAUSE PRONTO is the ONLY collapsible storage file with steel- 


reinforced drawer and case, and all-steel olive green front. 








That means ‘front office’ file strength want to STANDARDIZE on PRONTO, 
and appearance at "storage room” because they deliver more value for less 
cost than ever before. 





prices. 


PRONTOS are heavy-duty files. They Get your share of the profitable stor- 


will stand more rough usage than you age file business that is being placed 

will probably wish to give them. Pack now. 

‘em full—stack ‘em high—they won't PRONTO FILES ARE USED BY 

bulge or buckle—drawers slide easily. 

Quickly set up. No loose parts. No BANKS INSTITUTIONS 

screws or bolts. SCHOOLS PROFESSIONAL OFFICES 
GARAGES PUBLIC UTILITIES 

Show your customers any one of STORES INSURANCE HOUSES 

PRONTO'S 26 stock sizes and they'll MOTORS RAILROADS 


Write for dealer proposition, sample 


and trade discounts 


PRONTO FILE CORPORATION 
636 Broadway Ww New York City 


WE Oc OvR PaRT 
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Typewriter Platens — Parts —Tools — Supplies — Plating — Japanning 


The QUALITY Code 
is the ONLY Code at nel 
that AMES has ever known 





ing 





c 

c 

Cc 

© 

a. 

© 

= 

| 

o 

= 

= 

a. 

| To comply with that code AMESCO platens are compounded carefully in the largest 
: rubber roll factory in the world, where the work is under the supervision of chemists 
= with years of experience in platen composition. In order to insure absolute uniformity, 
Q our platens are tested carefully in our own factory on Hooven automatic typewriters 
” thereby enabling us to furnish you with the best the market affords. Take advantage 
| of Ames precision and years of experience. There is no substitute for quality. 

r-) 

° 

pa 

5 

a. 

| 

c 

= 
, 
a 


Ames Mi ecans Excellent Service 
AMES SUPPLY COMPANY 


564 W. Randolph St., Chicago, Ill. 
37 Murray Street 583 Market Street 
New York, N. Y. San Francisco, Cal. 





Buruueder — Buiseig — saijddng — sjooy — S$i@q — Sud4yelY 








Convenient Service Stations at Atlanta, Boston, Cleveland, Denver, Houston, Los Angeles, Minneapolis, Philadelphia, Pittsburgh, Seattle, 


Washington, D. C., London, England, Toronto, Ont., Mexico, D. F 


DEMONSTRATE Qi No.7 
STENER 


IN SERVICE 
* 


















Give a No. 7 SPEED FASTENER to each one of your salesmen to- 
morrow morning. Ask them to demonstrate the clog-proof, fool-proof, 
wear-proof, rust-proof, trouble-proof features and the positive automatic 
feed control to every customer. The attractive symmetry of design, the 
beautiful chromium and cadmium finish plus the seven-year written 
guarantee will sell them. You will reap a leadiome rofit on both the 
sale of the machine and the refill staple business that follows. List price 





Wire Staples For All Types Of Machines 


nanAnnnnell | 


From The Smallest 
a ‘a $6.00 or $7.50 with 5,000 cadmium coated No. 7 rust-proof staples. 
ry 5 MnAAAn Write for full information now! 
from The Thickest To The Thinnest 


Speed Fastener staples are superior in 
sharpness, penetrating power and long- 
evity. Complete satisfaction guaranteed 
Get our attractive prices before you place 
your order 


Parrot Speed Fastener 
CORPORATION 


363 BROADWAY, NEW YORK, N. Y. 


— —— 
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(In Other Lands from page 2: 
Haber to Organize Activities in South America 
R. H 
representative in Europe for the ribbon and carbon paper 


the Kee the 


Add-Index and Rapid calculating machines, with headquar- 


Continued 


Haber, who for some time has been manufacturers’ 


lines of Lox Manufacturing Company, and 


ters in Berlin, Germany, planned last spring to take care 
of the the 
other 


interests of companies named on the continent 


He 


the United States in February when he conferred with his 


of Europe, and of non-competing lines visited 


principals 
\ recent Mr. Haber that 


He is now in this country, but expect 


letter from states his plans 
have been changed 
to leave for South America late this year or early in 1934, 
making his first and somewhat extended stop at Caracas, 
Venezuela, where, in partnership with a cousin, central of- 
fices will be established to handle a general imports section 
and another department devoted exclusively to office ap- 
pliances lines 


It will be Mr 


ties of the new firm, as agents exclusively, into other South 


Haber’s personal job to extend the activi- 


and Central American markets with as much despatch as 
economic conditions in the different countries warrant, and 
where suitable facilities for foreign exchange can be had. 

Mr. Haber will bs 
turers who desire to cover these markets. 
dress is in care of the Add-Index Adding Machine Com- 
pany, 40 Rector street, New York, N. Y 

Mr. Haber the W. A. Sheaffer 


Pen Company at Fort several years ago, and 


interested in hearing from manufac- 


His present ad- 


time with 
Madison, la., 
in addition to the concerns named, he has also represented 


New York City 


put in some 


the Markwell Manufacturing Company of 
— -~>— 

Promotion Comes to Mr. H. F. Bazeley 

the 

Bazeley 


Information reaches us through International Ex- 


that Mr. H. F. 


director and general sales manager of the Remington and 


port Review has been appointed 
Smith Premier organizations, 100 Gracechurch street, Lon 


EC 4, 


3azeley assumed his new duties after an association 


don, England. 
Mr. 
with the organizations since 1902, when he was a junior 
In 1902 he 


he 


with the Remington organization at Liverpool 
the Nottingham 
started a school for typists which rendered sterling service 


became manager of branch, where 
He was put in charge of the Leicester branch in 1908, where 
he developed another school. At Mr 


held the record for the sale of typewriter supplies in the 


one time Bazeley 


British organization. Successively he was in charge of 


Remington interests at Birmingham and Manchester. In 


1924 he was made provincial sales manager for the United 


Kingdom. Four vears later he was general manager of 


the northern division. From this assignment he was pro- 
his present position. 
~~ 
German Home Affairs Minister Favors 
New German Typewriter 


Reichsminister for home affairs is re- 


moted to 


The new German 
ported to have in view a more extended use of a new Ger- 
man typewriter which has Gothic letters. This has been 
placed before the manufacturers, and the standardization 
committee for typewriters held a meeting in September to 
discuss it. The manufacturers agreed as to the desirabil- 
ity of providing means for more employment, but the prin- 
cipal question would be whether the public will buy a type 
writer with Gothic letters. The suggestion of the minister 
for home affairs refers only to typewriters required for his 
ministry. The manufacturers contended that it would be 
impossible to invest money for a new typewriter which 
would not offer enough advantages to be sold to the pub- 


lic. Other difficulties were also pointed out. It was shown 








| 
| 
| 
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SERV-A-LITE 


a gift for suitable for 


either either 

man office 
or or 

woman home 





America’s Smartest and Most 
Practical Smoking Stand 


SERV-A-LITE opens a new sales field important 
to you! Customers who already have their 
major equipment will buy this in addition! 
A demand is being created through national 
advertising. Every office and home needs one 
or more. 


SERV-A-LITE is sturdy, but easily portable. It 
combines (1) a friendly lighter . . . the clean, 
blue flame can be passed from one person to 
another, (2) an odorless, out-of-sight ash re- 
ceptacle, ample in size, (3) a beverage-proof 
tray, rigid while in place, but readily removable. 


SERV-A-LITE is a welcome companion to the 
busy executive. It lends dignity to any office 
and is hospitable, too. 


SERV-A-LITE keeps the atmosphere fresh, and 
free from offensive odors. Smoldering stubs are 
trapped and out of the way—their odor can 
neither offend nor annoy. 


SERV-A-LITES are nationally advertised in the 
following publications: 


FORTUNE 
VOGLE 
OFFICE 
TIME 
MERCHANDISE MANAGER 
THE SPUR 


APPLIANCES 


Cash in on our national advertising! Get your 
share of the profits! Order an adequate stock 
today, so you can start with Christmas business. 


Address Office Division 


FARIES MFG. CO. 


Decatur, Illinois 
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SIurpeERIAL 
RIBBONS & CARBONS 


Stand the 
“REPEAT ORDER” Test 





rhe greatest test of any item in your store is “does it re- 
peat?” Do your customers, once sold, stay sold? Do they 


re-order by name the same items time after time? 


If you are to make money the answer to these questions 
must be “yes.” “One-time” sales are unprofitable. It’s re- 


peat business that counts. 

Especially is this true of standard items like typewriter 
ribbons and carbon papers. And because it is true more 
and more dealers are standardizing on Imperial—the line 


that stands the repeat order test. 


IMPERIAL “EMPRESS” RIBBONS and IMPERIAL “SILK. 
ARBON” PAPER spell p-r-o-f-i-t-s to every dealer. Their 
quality is the kind that satisfies—their value is the sort that 
boosts sales volume. 

We'd like you to see for yourself just why 
IMPERIAL is the line you ought to be featuring. 
Samples, prices and the Imperial proposition will 
be gladly sent on request. Just mail the coupon 





wt Oo owe meer 


but do it today. 


IMPERIAL MANUFACTURING CO, 
101 Mulberry St. Newark, N. J. 








IMPERIAL MANUFACTURING CO 
401 Mulberry St.. Newark, N. J 

Send me a free sample Imperial Silkarbon Paper and_ Imperial 
“Empress” Typewriter Ribbon, your best “buy” prices and full details 
of your proposition 


Name 
Firm 


Address 














OFFICE APPLIANCES 


that the vertical spacing of such a typewriter must be one 
anda half times that of a pica type machine. Other changes 
in spacing from the standard models would have to be 
made. Finally, it was pointed out that a new typewriter 
with Gothic letters would involve new investments and a 
higher sales price would be the result. 

Che ultimate question would be whether the public and 
the state authorities are prepared to pay more money for 
typewriters than hitherto. A special committee was elected 
to study the whole question.—ERB 
Note—The Gothic character referred to here is a text 
letter like that of the copperplate engraver’s Old English. 
The German designation is “Fraktur.” 

a aes 
Empire Production for Barr Typewriters 

Production of Barr typewriters for British Empire re- 
quirements has been started at Montreal, Canada, where 
the Barr machine will be manufactured in the plant of the 
Northern Electric Company, Ltd. Engineers and trained 
mechanics from the Barr plant at Ithaca, N. Y., have been 
established in the new plant. 

Sales facilities for the distribution of Barr typewriters to 
the British Empire and foreign fields will be handled by 
Che Barr-Morse Company, Ltd., 1405 Peel street, Montreal. 
F. L. Morse is president of the new Canadian company dis- 
tributing Barr machines abroad. 

ee cn 
German Office Equipment Industry 
Elects New Heads 

According to the new political constitution in Germany, 
formed after the leader principle, the Office Machine Man- 
ufacturers have elected new heads. For the whole line of 
office machinery, Hermann Klee, general manager of the 
Wandererwerke, was elected head and leader. For the 
typewriter line, Franz Bergmann, director of Aktiengesell- 
schaft vorm. Seidel & Naumann, manufacturers of Ideal 
typewriters, was elected. For calculators and bookkeeping 
machines, Max Rubbert of Astra-Werke A. G., Astra cal- 
culators, was chosen, while for the duplicator line, Carl 
Georg Buer, director of Roto- and Debego-Werke, was 


named.—ERB 
———_ —~=G- - —_ 


American and German Concerns Join 

Snead & Company, Jersey City, N. J., and Messrs. Wolf 
Netter & Jacobiwerke, Berlin, have founded a new* com- 
pany called Bibliostahl-Gesellschaft fur Stahlbibliotheken 
und Stahleinrichtungen m. b. H. 

The new company will have the right to make use of the 
patents of each for library installations and other furni- 
ture, book carriers, etc. The new company will do busi- 
ness in Germany as well as in all other countries 

The firm of Wolf Netter & Jacobiwerke has a factory of 
large capacity and enjoy the results of many years expe- 
rience in library installations —ERB 

————— 


Imperial Typewriter Gains in Antipodes 
The United States Department of Commerce reports 
that the Imperial Typewriter Company, Ltd., Leicester, 
England, has received exclusive contracts for the supply 
of British made typewriters for the New Zealand and Aus- 
tralian governments. Hundreds of machines are involved, 
and the contract will give work to three British workmen 


per week for each machine. 
ae 
Australian Dealer Visits America 
Walter R. Granger, of John Sands, Ltd., stationers and 
printers, Sydney, Australia, is visiting America and can 
be reached at the office of the L. E. Waterman Company, 
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ASK FOR YOUR COPY OF OUR 
NEW FILING SUPPLIES CATALOG 





“TUF TEAR” 
MANILA FOLDERS 
Made of high grade Scares 

tough, strong, service- 


able—an_ excellent value. 


VERTICAL GUIDES 


Made of best materials in 
_ several styles of leet 

pl. uin, flat celluloid, flat 
metal, angular metal and 


angular celluloid. All 


styles of indexing are 


available. C)>: new loose-leaf filing supplies catalog has been com- 





pletely revised and contains many important changes, due 
to the improvements made in our line during the past year. 





In it will be found full information about all standard 
Globe-Wernicke filing supplies, folders, guides, labels, card index 
supplies, stock record cards, etc., and in addition a special colored 
section illustrating the Safeguard filing plan and all material 


ANGULAR CELLULOID needed for its installation. 
rAB GUIDES 





: Re. If you have not received your copy of this new loose-leaf 
ransparent celluloid tabs ae . - y 
are set at 45 angle and hling supplies catalog, send for one today. It’s free and you will 
7 a sider find it a real help in selecting the kind of merchandise that will 
casv to fine casy to reac ° ° ° 

increase your sales and give your customers the best service. 


Globe Ween icke 


‘actories at Cincinnati, O. and Avenel, 


MAKERS OF OVER 4000 ITEMS NEEDED IN OFFICES 


econonit« al 





Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions—Special Steel 
and Wood Equipment for Libraries, Schools and Public Buildings—Filing Supplies, 
Stationers’ Products; Storage and Visible Record Equipment and Steel Shelving. 
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LOOK AHEAD to the end of the guarantee 
) period of the rebuilt type- 
writers you sell. Will the 
final accounting show a 
net profit? 
MASTER GRADE UNDERWOODS 


AUTHORIZED e 100% REBUILT e PRECISION ADJUSTED e GENUINE PARTS 


will please your customers— 
reduce your service and re- 
pair costs—and best of all— 
guarantee satisfactory profits! 


THE WHOLESALE TYPEWRITER COMPANY 


FACTORY and GENERAL OFFICES PACIFIC COAST HEADQUARTERS 
155 SIXTH AVENUE, NEW YORK, U. S. A. 528 MARKET ST., SAN FRANCISCO, CALIF. 
CABLE: SALETYPE, N. Y. CABLE: WHOLETYPE, San Francisco 














Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—Inked ribbons—Carbon papers—Roll carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
patronage. They KNOW our STRICTLY WHOLESALE policy 
merits their confidence and have found it insures their PROTEC- 
TION. 





Stationers and Specialists in Ribbons and Carbons, deal with Storms. 


The best insurance for your independence. 


RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 


STORMS COMPANY 


of “The Complete Line” of Carbon Papers and Inked Ribbon 
561 GRAND AVE. BROOKLYN, N. Y. 
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191 Broadway, New York, telephone Cortlandt 7-6020. Mr 
Granger is accompanied by Mr. Robert Sands, Jr., son of 


the present chairman of directors of John Sands, Ltd 


It is of interest to note that the business was established 
by Mr. Sands’ great-grandfather ninety-seven years ago. 
an _ 


Remington Portable Built in Germany 
The Reichsverband Nachrichten (issued by the German 
Typewriter and Office Equipment Association), showed in 
a “small” Remington typewriter, made 
the standard 


its September issue 
entirely in Germany This appears to be 
“Torso” or Junior model 
9 

Increased Taxes for Typewriters in Czechoslovakia 

The Czechoslovakian government has increased the im- 
port taxes on typewriters from 12 Ckr to 25 Ckr a kilo on 
standard typewriters and portables. The taxes will 
charge standard typewriters with a duty of about 475 Ckr 
ERB 


portable, and not the 


new 


each and portables with about 175 Ckr each 


ee - 


Olivetti in New Store at Buenos Aires 

Che Olivetti Argentina Sociedad Anonima, Argentine 
representative of the Olivetti typewriter, has taken a new 
store in the Calle Florida, Buenos Aires, Argentina. 

—— 
Holland Distribution for the Woodstock 

Distribution of the Woodstock typewriter in Holland has 
been entrusted to D. van Sijn & Zonen, Rotterdam. 

= 
Aurora Concern Expands Its Distribution 

The Davidson-Pearsall Company, Aurora, IIl., has made 
several appointments with a view to increased activities in 
the Illinois territory. 

The Johnson Typewriter Company, Princeton, has been 
added to the sales organization, operating in two counties. 
The Johnson company is also a representative of the L. ¢ 
Smith & Corona Typewriters Inc. 

Andy Solyon, Elgin, has been appointed representative 
in the northern part of Kane, McHenry, Boone and DeKalb 
counties 

W. W. Scovill, Sterling, IIL, is representing Davidson 
Pearsall exclusively in the counties of Lee, Ogle, Whiteside 
and Bureau, in the demonstration of Ditto machines, paper 
and supplies 

Each of these representatives specializes in the Davidson 
Pearsall Company’s general lines, but specifically is inter- 
ested in the demonstration and sale of the output of Lyon 
Metal Products, Incorporated, Aurora; The Shaw-Walker 
Company, Muskegon, Mich.; National Blank Book Com 
pany, Holyoke, Mass.; and Ditto, Inc., Chicago. 

ee SE 
Tollefsen Takes Two Important Accounts 
York City, has 
been appointed sales representative for the General Sta- 
pling Machine Boston the Eveready 
Manufacturing Company of Worcester to cover the New 
York Metropolitan district. 

Mr. Tollefsen is well known in this industry. 
he represented the Sengbusch Self-Closing Inkstand Com- 
He has worked in the sta- 


C. G. Tollefsen, 30 Church street, New 


Company of and 


Formerly 


pany as New York manager. 
tionery field for many years. 
andi 
Mr. Halverson Finds Business Good 
H. M. Halverson, Halverson’s 
['ypewriter Sales & Service, Inc., Kalamazoo, Mich., re- 
ports that October was the best month his company has 


energetic manager of 


ever had. 
In compliance with the NRA program, the company has 


added four new employes 
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STEEL TABS 


Tre tendency for several years past has 

been more and more to Pressboard 
Guides with metal tabs, because an instal- 
ation of this type guide is distinctly an in- 
vestment rather than an expense to be 
incurred every few years. 





WABASH STEEL TABS owe their great 
popularity to the careful attention to de- 


tail in their manufacture. They are made 
of high grade steel, with all exposed sur- 
faces, including edges, covered with enam- 
el baked on, so designed that there are no 
sharp edges to cut the fingers. 


Another desirable feature is our Steel Rod 
Projections which are very strong and slide 
easily on the rod. Regulation eyeletted 
projections are also furnished at somewhat 
lower prices if preferred. 


(Jie Wabash Cabinet Co. 


Wabash~Indiana. 











The Wabash Cabinet Co., Wabash, Ind. 
Please send Complete Information about your line, and why it is 


WABASH SUPPLIES make Lifelong Friends. No obligation. 





Name = > 


Address 
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(New Machines and Devices—Continued from page 31) 


naller, if desired It will also enlarge, reduc« r make 
prints the size of copy within the 14” x 18” limit 

The Super Rectigraph Daylight Duplex machine is the 
Standard Daylight Duplex with the Super washing and 


ard installa 


drying unit attached. When using the Stan 











—- 








No. 3161-F THE SUPER RECTIGRAPH DUPLEX 





tion alone it is necessary to use separate washing and dry- 
f ‘ ing equipment for the completion of the reproductions 
No. 3100 Series— In connection with the equipment hereinbefore d 
the use of Rectigraph Duo Paper was demonstrated, wher 
THIS YEAR'S MOST POP. by two sheets of photographic paper each coated on one 
side are spooled back to back and fed into the machine in 


(LAR SELLER 
t Aa 13 . 4848484 a the same manner as a single sheet, the paper magazine 


functioning the same as with the Duplex paper, exposing 


esi rib< d 


rst one side and then the other Double the number of 


‘ , , , sheets are thus developed, fixed, washed and dried in a 
| yw s a leading period design that has 7 
i 


ven time 
held its p sition at the top because it Che Rectigraph Company’s main offices and factories are 


mbines those features of attractive styl- at R che ster, New York. This, the company states, is the 


nly plant in this field which specializes exclusively in 


na with an extra measure of quality at a photo copying products, and the only plant producing both 
very ori photo copying machines and photo copying paper 
- 
New Seal Leather Envelope Meets Popular Favor 

Myrtle h 1S nsistently refused to be pan- Something entirely new—something with modern glam 
: 4 : ol te which appeals to executives—is offered to 
ickea int werina the quality or the de- —as a | 

; oN ; J adn, y the trade by the National Brief Case Manutacturing Com 
pendability of their construction standards namin S82 South Ponca ctsest, Chiles 
at any ti ry e wna today the entire line repre- his new et velope Is made ofr vrenuine s¢ il leathe - and 


sents more improvements made in recent 
) 
years than were ever made during an equal 


serio | in if history. 





WE DO OUR PART 


Goov on 


MYRTLE 


FOR 34 — 


DESKS 








NATIONAL’S NEW SEAL LEATHER ZIPPER ENVELOPES 
Mvrtle Desk Company is le ither lined It has a lined centel divider which sep 
> >. 


. . ’ arates the envelope into two sections, and in addition there 
High Point, N. C. ol 
s an extra pocket in each section. 


he envel pe is made in black and mal pany finish, 
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PROFITS thu SERVICE 


with a full Line of TRANSFER EQUIPMENT and ES 
AND ACOMPLETE SELLING PLAN “aaa 
TRANSFER CASES — 


Steel — Paper—’*’ Ten Star’’—Super “’ Ten Star’ Reinforced 


GUIDES — 
Manila — Press Board — Fibre 


FOLDERS — 
Standard and Reinforced — Empire, Kraft and 
Rochester Brands: — Patented Period Folders 
Press Board — Red Rope 


YAWMANOTE (Red Rope) 


File pockets — Folders — Wallets 


DIRECT NAME SYSTEM 


FILE CONTROL FORMS 


Out Folder — Out Slips — Out 
Guides — Registration Slips — 
Follow up Slips—Cross Refer- 

ence Sheets 


































{ RECORD CHEST 


In the new GIFT PACKAGE 
THE IDEAL CHRISTMAS GIFT 


POPULAR — PROFITABLE 


YAWMAN-'? FRBE MFG.(O. 


1255 JAY STREET ¢ ROCHESTER, N. Y. 

Steel and Wox od Piling Cabinets . Ste “— . . . Steel Shelving 

Safes . Office Systems and Su pplie isible Index Beuigment 
Bar Da od Libr se 
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The NEW Apsco “GEM” 


A REALLY WELL MADE Single Cutter 60 

Sharpener—to retail at . : C 

The GEM is APSCO QUALITY throughout . . . its 

cutter is made from the same hardened steel, deeply 

undercut and hollow ground to a razor edge just like 

the APSCO Cutters in the higher price sharpeners 
. it does not scrape—it CUTS. 


1 OLICK SELLER FOR USE IN THE HOME 





This new model is a sharpener that can readily be sold for home use . . . it is beautifully 
finished in Nile Green Enamel with a celluloid receptacle in rich yellow . . . it represents 
the greatest possible Pencil Sharpener Value at the price. 
FOR BRIDGE PRIZES . . . FOR CHRISTMAS GIFTS 
Sell your customers APSCO AUTOMATIC 
SHARPENERS .. . it’s the one sure way 
to satisfaction and ‘“‘repeat business.” 


It's a Wise Stationer who carries the COMPLETE APSCO LINE. From the CLIMAX 
at $7.50 to the GEM at 60c, APSCO enables you to SATISFY AT ANY PRICE. 


THE AUTOMATIC PENCIL SHARPENER CO., Chicago, Illinois 























YASPER, n> 






As pioneer desk makers of New No. 800 Series Chairs 
Jasper, Indiana, we can offer in Solid American Walnut: 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. Deep, Rich, Durable Finish. 


The JASPER P The JASPER 
DESK CO. ** CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 


A Pleasing Design, with a 








7 - m — F Desk Co., Louis H. Farber, 7610 Phillips Ave. (Phone Saginaw 5027) 
CHICAGO REPRESENTATIVES: For Jasper Chair Co., William H. Brown, 4504 S. Wells St. (Phone Boulevard 7957) 
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and is featured in three sizes—13% by 10 inches; 15 by 
10 inches, and 16 by 11 inches. 

The company invites correspondence from dealers who 
may desire further information, terms, et¢ 

ee 
Three New Silverglo Lamps 

“Classical Moderne” has recently come to the fore in in 
dustrial artistry, owing, no doubt, to the influence of A 
Century of Progress Exposition. The “Ultra Moderne” 
has been toned down into something more comfortable. 

Noting this trend, the Silverglo Lamp Company, 300 
East Federal street, Baltimore, Maryland, has created 


several new, reasonably priced designs which harmoniz¢ 





LINE UP OF THE NEW SILVERGLA) LAMPS Left to right the 
as follows: No. 901, No. 910 and No. 906. 


numbers of the lamps ar 


with any type of decoration. Three of the new designs 
are here illustrated, and are described as follows: 

No. 910 is a reading and floor lamp, adjustable as to 
height and angle of shade It has a large, extra-heavy 


base. Height is adjustable from forty to sixty inches. The 
diameter of the shade is ten inches. 

No. 901 is sixteen inches high, has an eight-inch shade 
and flexible arm, adjustable to any position. It is done in 
chrome and black, or any bronze or brass finish, and is 
made entirely of solid brass parts 

No. 906 has an adjustable, eight-inch shade, and is seven- 
teen inches high. It is made of solid brass parts through- 
out, and is finished in chrome and black or any bronze or 
brass finish. 

Printed advertising material and photographs are avail 
able to dealers on the new designs as well as on all stand- 
ard catalogue numbers. The company invites inquiries from 
dealers 

———— 
Quill Ink Makes Progress 

Phe Quill Ink Corporation, chartered a few months ago 
in New York State, has a factory in the Lehigh-Starrett 
building, and executive offices at 230 Park avenue, New 
York City. Officials of the corporation state that the dis- 
tribution of this product is growing apace. They claim 


that Quill ink has great permanency as shown by tests, 








SleeljAge 





Dealers Highly Satisfied 
with the New Steel-Age 


Transfer Cases 





THIS LINE OFFERS YOU 
Enclosed Case Bodies. 


Heavy channel and bar type construc- 
tion on inside of case. 


Electro-welded construction. 
Rigid one-piece drawer bodies. 
Smooth drawer operation. 


Finished appearance lowers sales resist- 


ance. 
ORDER YOUR STOCK NOW 


vv Vv 


CORRY-JAMESTOWN MFG.CORP. 
R CORRY, PENN’A. 
Export Dept. 
5713 Euclid Ave. 
Cleveland, Ohio 
Cable Address: CORJAM 


Branch Offices in 
New York. Chicago, Philadelphia, Boston, St. Paul, St. Louis, 
Tulsa, Dallas, Los Angeles, San Francisco, Seattle, Detroit. 


Corry- AMESTOWN 


STEEL FURNITURE 





wt Do ove maeT 
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LET 
SHIPMAN-WARD 


SOLVE YOUR 
TYPEWRITER 
PROBLEMS 


WITH 


8. 
9. 


1934 SUPER-PLATENS for 
all makes of typewriters and 
adding machines 


\ll Makes of Typewriter Parts 
and Supplies 


Knameling— Nickel Plating 
Welding 

Underwood Retyping 

100% Rebuilt Underwoods 
100% Rebuilding 

Exchange Service 

Crusader Grade l nderwoods 


Blue Ribbon Rough Under- 


woods 


Wrile Today for Parts Catalog 
and Typewriler Prices. 


Shipman-Ward 


M 


anufacturing Co. 


4401 Ravenswood Ave. 
CHICAGO, ILLINOIS 
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and possesses other features of general merit which com- 
mend it to users 
The Corporation offers Quill ink in a two-ounce non 


tippable bottle of handsome design, also an attractive 





THE QUILL “EASY-GRIP” QUART BOTTLE 


“Easy-Grip” quart bottle with non-drippable pour-out con- 
sisting of a bakelite, bullet-shaped cap of graceful appear- 


ance 
a 
New Tiny Type Amcodater 

Che American Numbering Machine Company, 224 Shep- 
herd avenue, Brooklyn, New York, have added another 
tvype-size to their popular priced dating machine—the 
Amcodater. 

The Amcodater is now made with two type sizes: one, 
the standard size for regular commercial work, as for dat 


ing letters, bills, statements, checks, memoranda, etc.; the 


NOV 18 “42 
NOV 18% 


iM ERICANT 


AMCODATER | f 

WITH CHOICE OF RUM oe henegane gy 

TWO TYPE SIZES ae 
At the top is a Ny fare 


facsimile impres 
sion of the stand 
ard size Immedi 

ately below it Is a 
sample impression 
of “Tiny Type 





other, the new “Tiny Type,” for dating in small spaces, as, 
pass books, ledger cards, margins in books, cards, ete 

Both machines are built in the same sturdy frame, are 
of all metal construction and contain engraved brass wheels 
and automatic inking device Machine is finished in jade 
duco with nickel trim. It prints sharp, clear impressions 
Both are twelve years’ capacity 

It would scem that a large potential market awaits these 
machines 

> 
Besser Takes Buffalo for Cel-U-Dex 

\lfred E. Besser of Buffalo, N. Y., has been appointed 
sales representative of the Cel-U-Dex Corporation of New 
York City for the whole of New York State outside the 
Metropolitan District. 

Ralph Halpren, who has traveled New England for years, 
has taken the Cel-U-Dex line for that territory 

Che foregoing appointments are announced by William 


‘Tobias Butler, Director of Sale s, ( el-U-Dex ( orporation 
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INDIANA 
DESKS 








No. 2813 
34x 60 











New catalog 
showing our 
entire new 
line, now 
ready for dis- 





This series is planned to meet the popular demand of the trade for modest, 
well proportioned and correctly designed furniture, lending dignity and an air 
of solidity to their office. To further accomplish that end, we build all exterior 
exposed parts of genuine American Black Walnut which always stamps a piece 
of furniture as being superior and of a much higher order. 






tribution and 


ad ipa INDIANA DESK COMPANY 14522" 


WE DO OUR PART asking. 


TRANSFER TIME 
IS HERE! 














Choice 





Value 
to desk 
blotters 





It’s TIME 
to check over 
your stocks 


now! Order 








your require- 




















ments from t 
WARSHAW. - a: = USERS OF DESK 
a BLOTTERS get 
WARSHAW FILE FOLD- WARSHAW INDEX CARDS better service—the stationer sells more, and our dis- 
ERS are made of the strong- are full rotary cut on all tribution is improved when a proper choice is available. 
est grade manila, positively four sides. Edges are clean That is why we devised the Wrenn SHOWBLOTT 
and accurately scored and and trim. Margins always cabinet. With it, the Stationer may offer a choice of 
tabbed, round cornered, a uniform. Wrapped in Cel- : nto “6? . 
quality folder at surpris-  lophane. Ata distinct price fourteen different colors and finishes in clear view, pro- 
ingly low prices. advantage. tected by plate glass from dust or damage, and ready 
for spot delivery. 
W A RSI IAW 6 { We are always pleased to tell Stationers about the 
MFG. CO.,. Ine. ; Wrenn Balanced Blotter Assortment and how they can 
1 MAIN ST., obtain the Wrenn Showblott cabinet. 


BROOKLYN, N. Y. 
THE 

. Wrenn Paper Company 
\ MIDDLETOWN, OHIO 


a iii, an 
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Just Dote On 900 SUEDE 


Because this soft gray eraser gives quick, clean results 
on all kinds of paper, it is a favorite with your cus- 
tomers using typewriting and bookkeeping machines. 
And since favorites with your customers mean money 
for you it will pay you to push WELDON ROBERTS 
ERASER NO. 900 SUEDE, 


WELDON ROBERTS RUBBER CO. 
America’s Eraser Snecialists 
Newark New Jersey 











BICKETT 
PRODUCTS 


RESPIRATOR 
The Ventilated Chair Cushion 
Retail Price Range $2.50 to 
$4.50 


Felt, Velour and Mohair 


for the oe 
BICKETT CUSHION 


office PADS 
Retail Prices $1.50 to $2.00 
supply Velour Covers 


BICKETT CHAIR 
trade PADS 
Retail Prices $1.00 to $1.50 
Velour covers 
CHAIR MATS 
38”, 40°, 44” Diameters 
With 15°x18" Desk Extensions 
Plain Colors Marbleized 


CORRUGATED AND 
SMOOTH SURFACE 
MATTING 
RUBERLYNK DOOR 
MATS 

CUSPIDOR MATS 


&* to 18" Diameter 


L. M. Bickett | -agie anv pesk 
LEG SHOES 


’ 
i 0 pan,» Save Floors, Eliminate Vi 











No. 521-H 
Top 36x20 


No. 536-H 

Top 36x26 
Alma makes a number of attractive small 
desks suitable for the holiday trade, 
which many dealers have found advan- 
tageous to stock at this season of the 
year. 


ALMA DESK COMPANY (gees 


“4 
“ 
m 





















bration 





WATERTOWN, WIS. 

















All Sizes, Square and Round s 








EVER-FAST FASTENERS 





The EXTRA useful paper clip 


For mailing envelope enclosures, 
filing related papers, for desk 
pending matter, CLIP-ONS are 
superior. So easy to use that you 
attach papers as soon as pre- 
pared, and they cannot become 
scattered, lost or separated. To 
show CLIP-ONS is to sell them. 
Three sizes, brass or nickel fin- 
ish, 100 to a box, 10 boxes to a 
carton. Samples and prices on 
request. 


CLIP-ON CORPORATION 
Oswego, N. Y. 
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King of Beasts Symbolizes Royal Christmas Drive 

A campaign of “directional” newspaper advertising that 
thirds of the American homes with a 
W. A. 


Royal Typewriter 


will reach into two 
has been announced by 
advertising the 
in connection with the holiday drive being 


Christmas sales appeal 


Metzger, manager of 


Company, Inc., 
initiated by Royal for its dealer organization. 


Previously Royal announced a program of Christmas 





ROYAL CHRISTMAS 


COVER OF 

FOLDER This folder is brilliantly 

colored and of fine holiday appear- 

It features the $45 and $60 
Royal portables 


ance 


selling helps to be made available to the dealer organi- 


zation, including special folders, window displays, news- 
paper mats and sales letters. 

In presenting its holiday campaign, Royal chose as its 
the 
drive “The 

Realizing that business is improving and people return- 
ing to work, Royal decided upon advertising that would 
bring immediate sales results through mediums that would 
Mr. Metzger selected two sets of me- 
directly into the home—the Sunday roto- 


figure of a charging lion and sloganned its 


King Reigns Mightier than Ever.” 


keynote 


reach the family 
diums that go 
gravure sections and “The American Weekly” 
tributed the Hearst through 
which the campaign will reach approximately 11,000,000 
American families in two-thirds of the homes. The 
tional” effect of this campaign will be localized by featur- 


that is dis- 


with Sunday newspapers, 


“direc- 


ing the names of the local Royal dealers in the rotogravure 
Additional “Scholastic” and other 
Nagazines Live 

The Royal’s Christmas display is adaptable to small as 


ads. advertisements in 


further emphasis to the campaign. 
\ccompanying it are folders, news- 
The company’s 


well as large windows 
sales letters. 


paper mats and suggested 
policy is one hundred per cent dealer cooperation. 
——————E 


November Furniture Displays at Chicago Marts 

The November displays of office furniture at the Chicago 
markets included a number of novelties, as well as estab- 
lished lines. The following were displayed at the Fur- 
niture Mart: 

Algoma Products Company showed an extensive variety 
of seating lines, as well as chairs and other accessories. 
This display was directed by William Wark. 

Heywood-Wakefield displayed office chair lines as well 
as household furniture. The exhibit was directed by Ray- 
mond Reed, advertising manager, from his headquarters at 
Boston 


Imperial desks were represented in Space 1101. Gilbert 
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Steel Office Equipment by 


OLUMBIA 


The policy of this Company 





is the same today as always: 


To make every item in the Columbia lines 
the very best in its class, permanently a 
credit to the dealer who sold it and a 
source of repeat orders as well as of per- 
manent satisfaction to the user. Columbia 
products are widely known for their all- 
around quality and fine workmanship. 


To render unfailing service to the dealer. 
Large stocks, quick assemblage and ex- 
cellent shipping facilities permit imme- 
diate shipment of standard equipment, 
while built-to-order work is done quickly. 


To have a consistent sales policy. Colum- 
bia does not sell certain dealers at prices 
which eliminate others from fair competi- 
tion. Columbia does not maintain any di- 
rect selling organization; retail inquiries 
are referred to the dealer. 


To co-operate closely with the dealer. 
Every possible assistance is rendered to 
enable the dealer to handle Columbia 
products with increasing satisfaction to 


himself and his customers. 


Dealers interested in becoming 
distributors of Columbia prod- 
ucts are invited to write for 
our latest catalog and price 
list. 


Columbia Steel Equipment Co. 


P. 0. Box 2244 


Office and Showroom 
Lincoln-Liberty Building 
N. E. Cor. Broad & Chestnut Sts. 
Philadelphia, Pa. 
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SENIOR 


ASD 


Box Files . 





.« Bond, 
Cash and Security Boxes 

. Filing Cabinets — 
Letter, legal, combination, 


storage in desk. counter 
or standard heights 
Bankers’ Note Cases . 
Card index Boxes and 


Cabinets Transfer 
Cases . Stationery 
Storage Cabinets 

Electro Cabinets : 
Letter Trays Shelv 
ing. . Wardrobe Cabi- 
nets . Typewriter and 


Office Tables 





the 
purchase of 
copyrights 
and patents 


of 







THE 


Tecan 


This attractive, time and space saving item 
becomes one of the ASCO Line of pop- 
ular selling items. Cheaper than desk 
trays—more efficient—-greater capacity 

adjustable for all requirements. Made 
of high grade furniture steel equipped 
with label holders on front and _ back. 
Slotted 1” adjustments for partitions ob- 
or 8" heights. In two 
models, the Senior $4.50 in green and 
$6.50 in mahogany and walnut—The 
Junior $3.25 in green and $4.35 in ma- 
hogany and walnut. Get a sample Tidy- 


Desk 


tainable in 4” 


now. 


ART STEEL COMPANY, Inc. 


300 East 145th St., NEW YORK 











OFFICE APPLIANCES 


Imperial Desk ( was present at the 


opening of the market. 


Imperial Methods Company had 
racks, 


Bosse, of the ompany, 


a complete display of 


pier cabinets and magazine merchandised to the 


trade by S. Steiner. 
Che costumer and screen lines of George N 


Mitchell handled this exhibit 
from his headquarters at Nappanee, Ind. 
Che Murphy Chair Company, Owensboro, Ky., 


Lamb were 


displayed in Space 1077. J. 7 


was rep 
resented after O'Malley 
was in charge of the office and household chairs displayed 

The Wabash Cabinet 
household items, of which 
Earl V. Hughes, has developed a num 


pieces, 


an absence of several vears. R. J 


company’s display was devoted 


sak s 


mainly to the furniture 
division, headed by 


ber of excellent 
Lines Shown at The Merchandise Mart 


Metal regular line of 


steel shelving, 


Products, Inc., showed its 
storage cabinets, etc., 
D. J. Black was in charge 
numbers in the Milwaukee Chat 
on contract 


Lyon 
as well as card tables 


and folding chairs 


line Ss were 


Che many 
displayed along with special chairs bought 
George M. De Beer, central division manager ol 
pany, supervised the display. 

[The Mutschler Brothers 
Samson line of office tables, and a special group of kitchen 
cabinets, breakfast tables, etc. William Mueller, Chicago 


was in charge of the display,-reported an un 


the com- 


exhibit included the regular 


manager, who 
rd atte ndance. 
_ _—<-____ — 


Esco Card Cases Now Produced in California 


The A. A. Schramm Company, 113 South Louise street, 


Glendale, 


usually gor 


Esco ( ard cases, 


California, is now producing the 
Philadelphia and later at Long 


Island 


formerly made in 





THE ESCO CARD CASE 
made 


and 


Acco Products, In« These cases are 


trad 


City, N. Y., by 
and priced for the 
engravers where an inexpensive product is desired. 


stationery and for printers 


Chey are made of various grades of material, and are de 
clared to give good service notwithstanding the nominal 
prices at which they can be sold 

i 
Betz Stationery Department Under New 
Ownership 
W. N. Crary recently succeeded to the ownership of, the 


stationery department of the Betz Publishing Company of 


, after an absence from direct connection with 
that 
of 


Lamar, Colo 
the industry of about fifteen years. Mr. Crary says 
Lamar is a good town surrounded by quite a number 
smaller places, none of which can support much in the way 
in to Lamar, therefore, 


of a stationery store. Calls come 


from a radius of fifty miles or more 
plies and the other common requirements of office equip 
It is the purpose of the company to have on hand 


likely to 


customers, 


for ledgers, filing sup 


ment 
at all times about everything that the trade is 
cultivate the business of outlying 


within the confines of 


want and to 
Lamar 


as well as thos« 
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Vo. 8&4 
1 Colonial Re- 
production tn 
Vahogany with 
Crotch Front. 


READY FOR 
HOLIDAY SHOPPERS? 


Christmas gifts for the home will be in great demand this year. 
Holiday shoppers, with more money to spend than before, want 
beautiful, livable, practic al things for their home. 

You'll lose valuable sales if you are not prepared for this demand. 







wt 00 Ove maRT 


Show—and sell—Imperial’s smart, moderately-priced occasional 
furniture—handsome desks and bookcases that sell readily and 
profitably. 


Write today for full information about these ideal Christmas 
gifts for the home—and about Imperial’s complete line of desks 
and matched suites for the modern office. 
IMPERIAL DESK COMPANY 
EVANSVILLE, INDIANA 
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Standard 


NOV 18°42 


For all commer- 


Tiny Type 


NOV18"34 


For sharp, accurate 


NEW 
EE 2 SITES 


of TYPE for REGULAR and CONDENSED WORK 


AMCOPATER 


THE HANDY, HAVE YOtl 
SELF-INKING 


dating on cards, cial work, checks, 


certificates, etc. 


DATING STOCKED 
MACHINE THE NEW 
BRt AMCO 

ASS ee 
PRINTING QUICK 


WHEELS DRYING 
INK 


WITH 


FIGURES ? 
ENGRAVED 
“Nei DRIES 
SHARP, ALMOST 
CLEAN INSTANTLY 
WORK 


FURNISHED 
IN OUNCE 
BOTTLES 

American Numbering Machine Co. 

Brooklyn, N. Y. 


London Paris 


$2.95 LIST 
with either 
size of figures 





224 Shepherd Avenue 


Branches: Chicago Los Angeles 

















“KILIAN” 


Unground Ball Bearings for the 

Metal Office Furniture Industry 

(U. 8. Patent 1.782.622. Canadian Patent 324,059. Other patents pending 
All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatsoever. 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95% of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 
unground bearings. Samples made to your specifi- 
cations. 

Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse, New York 











Duplicate Your Thoughts 


« 





150 copies - - - - Four Colors, 
one operation. Complete $12.50 
WONDERFUL OPPORTUNITY 


for Dealers - - - - Write for Details. 





168 North La Salle St., Chicago 


All kinds of Addressing Machines, Duplica- 
tors, Folders, Multigraphs, Dictaphones,too. 
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HIGGINS’ 


black 


Writing Ink x 





bn. 


A Good Holiday Seller! 


CHAS. 


BLUE-BLACK WRITING INK for 
lressing greeting cards, for acknowledging 
tifts—for use, too, with the fountain pens that you sell as 
gift items. Writes an unusually vivid blue, turning grad 
ually to a deep, permanent blue-black 

HIGGINS & CO., Inc., 271 Ninth St., Brooklyn, 


Feature Higgins 


wriling and ad 


M. N. Y. 








OFFICE APPLIANCES 

























DISTRIBUTORS 
WANTED 
IN EVERY 
STATE 
WRITE 





A REVOLUTIONARY 
MECHANICAL PENCIL 


Listo is the first pencil with com 
pletely adjustable and inter- 
changeable units. No jamming 
no loose pencil cone, positive in 
or out lead feed. 


Manufactured either single or 
double end type—using thin 
medium and large leads of all 
colors. Smooth, unbreakable 
material, beautiful color com- 
binations, gold clip. 


50c and $1.00 


at the better retail stores 


tHe LISTO 


CONTROLOR 





LISTO 


PENCIL 
CORP. 


ALAMEDA 
CALIFORNIA 


















"a 


LT” 


° 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 
in its field 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal St. ST. LOUIS, MO. 


Pacific Coast Representative: S.& D. Loose Leaf Co., 427 N. San 
Pedro St., Los Angeles, Calif 
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Height 26 in.; Shipped K. D. in 
table top 17% heavy fibre car- 
in. by 14; shelf ton; shipping 
12x14. Rubber weight 16 to 18 
tired casters on Ibs. Easily as- 


sembled in 5 


rear legs, rubber 
minutes. 


feet on front 
legs. 


Wood tops and 
shelves in oak, 
walnut or mahog- 
any finishes; steel 
frames with black, 
green, brown or 
maroon “baked 
on” enamel, 
Made of electric welded steel tubing, in design and construction 
similar to the thousands of Sherman Manson stands that have 
been in satisfacto service more than 25 years. In appearance 
and sturdiness without ual in its price class. Side members 
are welded, not merely Ited or secured with slip joints so 
commonly used in inexpensive stands. 

Responsible dealers may order sample stand for examination 
with return privilege. 


Sherman-Manson Mig. Co. 
621-631 8S. Kolmar Ave. Chieago 





WE DO OUR PART 
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Christian Science Monitor Celebrates 
Silver Anniversary 

From November 20 to 25 inclusive, the Christian Science 
Monitor of Boston, Mass., celebrated the twenty-fifth anni 
versary of its founding; also the completion of its new 
four-million-dollar publishing house in Boston. Six unusual 
special supplement issues called the Progress Week series 
will be issued in recognition of the anniversary These 
issues contained rotogravure sections every day, with pic- 
tures and information that not only told the story of 
the Monitor’s own growth and progress during a quarter 
of a century, but also the world’s progress in the fields of 
journalism, finance, transportation, education, natural 
science, fine arts and similar subjects. During the week 
there will be included a facsimile issue of the first copy 
of the Monitor of November 25, 1908. 

: — 
Where the World Registers 

Away out in the Nevada Desert for the last fifty-one 
vears there has been a stopping-off place visited by thou- 
sands of travelers. It is known as Dad Lee’s, and contains 
interesting relics of the days of ’49. Now, in sharp con 
trast to the many interesting historic pieces are the latest 
Carter’s ink packages. Visitors may fill their pens from 
an Inkwell bottle, a copper case, or the new Cube, all new 
Carter numbers familiar in progressive stationery stores 


throughout the country. 








FURNITURE 


Akron, Ohio._-The Acme Office Equipment Company, conducted by C. L 
Stinaff, has moved to 50 South High street. The business was established 
about a year ago 

Binghamton, N. Y.--Clark L. Hungerford, of Hungerford & Card, has 
been elected to the retail trade council of the Chamber of Commerce, rep 
resenting the office outfitters and stationers 

Buffalo, N. Y.--Alfred E. Besser, 271 Norwalk avenue, has added to 
his lines the products of the Cole Steel Equipment Company, Long Island 
City, & ., N. 7 

Chicago, Ill.—-Algot J. E. Larson, vice president of the Art Metal Com 
pany, spent several days in the Chicago district last month 

Chicago, Ill.__Nate Kugnor has joined the sales staff of W. H. Wark, 
Furniture Mart He had been formerly with the Sabath Safe & Desk 
Company 

Chicago, Il!.-Davidson’s, Ltd., 222 East Superior street, has been 
chartered to deal in household and office furniture and equipment and 
kindred products ; capital stock, 1,000 shares no par value ; incorporators 
William Davidson, Louis 0. Davidson and Rose Davidson 

Chicago, Il1.—-Bank Vault Equipment, Suite 1750, 222 North La Salle 
street, has been chartered to buy, sell and trade in safes, vaults, chests, 
screen lines, steel counters, etc.; capital stock, 50 shares no par value; 
incorporators—D. Robert Hoffman, Anna B. Lewis and Hazel L. Hoffman 

Chicago, t1._-The Trendler Metal Products, Inc., 2058 West Sixty-third 
street, has been chartered to manufacture and sell various metal products, 
such as radiator covers, filing cabinets, boxes and metal work of all 
descriptions ; capital stock, 200 shares no par value; incorporators—-An 
thony Louis Trendler, Margaret Cememeskie and Esther Kozlov 

indianapolis, Iind.—Ober, Inc., 109 North Pennsylvania street, has been 
chartered to manufacture office and home furniture; capital stock, 1,000 
shares no par value; incorporators——-Martin McDermott, C. S. Ober and 
A. G. Ober 

Milwaukee, Wis.—John Nichols, Inc., 611 Broadway, has been appointed 
agent for Steel Age products by the Corry-Jamestown Manufacturing 
Corporation 

New Haven, Conn.—The Tuttle, Morehouse & Taylor Company has ac- 
quired distribution in New Haven and vicinity for the complete line of 
Browne-Morse steel desks and files 

San Francisco, Calif.-The Frank E. Wilbur Company, 595 Market 
street, dealer in office appliances, has added a considerable stock of office 
furniture, and report a good response A lot of high grade office furni- 
ture, slightly used, and repolished like new, has been secured 

St. Louis, Mo.—Henry Rickensohl has leased the two stores at 807-09 
North Eighth street for the sale of office and store furniture. 


MARKING DEVICE S 


Chicago, Il!.-Justin R. Swift, president of The Superior Type Company, 
visited the Pacific coast last month 

Chicago, Ill._-The National Rubber Stamp Company, Inc., an estab- 
lished business, 19 South Wells street, has been chartered to sell and dis- 
tribute rubber stamps, metal seals, stencils, marking devices of all kinds 
and supplies pertaining thereto; capital stock, fifty shares no par value; 
incorporators—Edward H. Hansen, Theodore Helbing and Signe Thompson 

Chicago, I!l.-The Revenue Stamp Protector Corporation, Room 200, 
205 West Wacker drive, has been chartered to manufacture, sell and dis- 
tribute an appliance to secure revenue stamps on wood or metal cooper 
age; capital stock, 100 shares no par value; incorporators—Harry J 
Gabriel and Alfred P. Chouinard 

East Oakland, Calif.__The plant of the B. W. Norton Manufacturing 
Company was destroyed by fire November 3, with loss reported at $100,000 
The company was completing the production of 1934 automobile license 
plates for the state of California, and about seventy per cent of the job 
was destroyed The dies and machinery were damaged also A lot of 
6,000 special plates for the city of Oakland was also destroyed 














TOO MANY 


LINES 


TOO MANY 


LAGGARDS 





See oe ae TS, ae F 


owes 





Result? Too big an inventory, too little profit. 
This year, concentrate on one line of metal 
waste baskets—the Canco Profit Line. Give yourself 
a break. 





Canco metal, fireproof baskets are good looking. 
Customers like them on sight. They come in styles 
for every type of market—beautifully styled and dec- 
orated for home use; oak, mahogany and walnut for 
offices; and for institutions, green and white. They're 
inexpensive. And backed by a name that is famous in 
metal work. 


Galvanized Ware Department 
AMERICAN CAN COMPANY 


City Park Avenue and Hamilton St. 
TOLEDO, OHIO 
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Extra Value at No Extra Cost 

















Others Pending 


Pat. 1,734,642 


Quality Park Products are not “Just Another 
Line of Envelopes.” 

Careful examination will reveal unusual styles 
of construction which add to durability and 
exceptional service. 

Quality counts where prices are equal 
therefore it is good policy to stock the line 
that gives your customers more for their 
money. 

For samples, prices, etc., address 


Quality Park 
Envelope Co. 


Gr 11-116 Merchandise Mart, CHICAGO 


GENERAL OFFICES AND FACTORIES: ST. PAUL, MINNESOTA 














A COMBINATION LETTER TRAY 
AND LEGAL BLANK CABINET 





No. 210 With Drawers. 
No. 215 Without Drawers. 


Finished in oak, mahogany and walnut finishes. 
Size 97g ins. wide, 155% ins. long, 63% ins. high. 


Put a sample of each in stock and get your share 
of the new business it is creating. 


IMPERIAL METHODS CO. 
FOREST PARK ILLINOIS 











TV PEWRITFTER S 


Atlanta, Ga.-Ralph Moore, formerly purchasing agent for the State 
Highway Department, has joined the Beam Typewriter Company, to assist 
in the distribution of Woodstock typewriters 

Canton, Ohio.—-The Stebbins Typewriter Company, distributor for L. C 
Smith and Corona typewriters, has opened a new, modern store at 120 
Fifth street, NW Mr. Stebbins has been in the typewriter business here 
since 1918 

Chicago, tl._-_N. J. Good, formerly portable typewriter salesman for 
the L. C. Smith & Corona Typewriters Inc., has been promoted to the 
Vivid division 

Fort Smith, Ark.—-E. N. Maledon (*‘Elick’’), proprietor of what is said 
to be the largest typewriter exchange in East Texas, at Longview, visited 
D. C. Baldwin in November. Mr. Maledon began his typewriter career 
in Fort Smith. He told Mr. Baldwin that he has two cars, and employs 
seven men, each of whom owns a car. Further, “‘Elick’’ says that busi- 
ness 18 good, 

Hartford, Conn. 

J., has moved to Hartford, Conn., 
wood Elliott Fisher factory 

Honolulu, H. 1.—-Victor Seward, formerly of the export department of 
the Underwood Elliott Fisher Company, has joined Alexander Bros., 
U E F representatives in the islands. Mr. Seward is supervisor of the 
Elliott-Fisher and Sundstrand divisions of Alexander Bros., Ltd 

Leavenworth, Kans.—-Frederick Hudson has opened a typewriter shop at 
518 Cherokee street, servicing other office machines also He had been 
connected with the Remington Typewriter Company ; more recently he had 
been in charge of the Federal typewriter shop at Fort Bliss, Texas 

Milwaukee, Wis.._B. E. Knauss and R. J. Croke are new salesmen in 
the accounting machine division of the local branch of the Underwood 
Elliott Fisher Company L. O. Lucht, formerly of the Sheboygan terri- 
tory, has been assigned to a local territory 

Nanaimo, British Columbia._-A typewriter business has been opened at 
7 Church street, Bank of Commerce building, by R. H. Clark Mr. Clark 
is official agent for the Imperial typewriter, and also deals in rebuilt 
office machines of various makes A typewriter inspection business is 
carried on 

New York, N. Y. 
the Pershing Square building, 100 East 

San Francisco, Calif.—L. S. Larsen has joined the sales staff of the 
Woodstock Typewriter Company, at 21 Second street. Mr. Larsen was pre 
viously with the Royal Typewriter organization 

San Francisco, Calif..-_E. W. LaTourette and R. F 
with the accounting machine division of the local 
Elliott Fisher 

San Francisco, Calif.—Visiting in San Francisco during October were 
W. J. Montgomery, manager of the Royal Typewriter portable division, 
and Marcus Harwitz of the Regal Typewriter Company They were out 
from New York City, and left San Francisco to visit the Northwest 

Seattle, Wash..The Seattle Typewriter Dealers Association has been 
reorganized, and has re-written and modernized its by-laws The asso- 
ciation is affiliating with the national organization and with the Seattle 
Chamber of Commerce. It has also endorsed the Code of Fair Practice as 
drafted by the older organization 

Sheboygan, Wis..-E. W. Marotz has joined the Green Bay branch of 
the Underwood Elliott Fisher Company, handling typewriters, adding and 
accounting machines 

Syracuse, N. Y.—John J. McCormick, a veteran of the Corona type- 
writer service, has been appointed assistant sales manager of the portable 
division of the L. C. Smith & Corona Typewriters Inc 

Youngstown, Ohio._-Francis Reilly MecTighe and Walter R. Hutchins 
are new members of the local branch of the Underwood Elliott Fisher 
Company on combination sales, handling typewriters and adding machines 
Both have had experience in their flelds 





Fred MacDonald, formerly a resident of Jersey City, 
where he is working at the Under- 


The Typewriter Institute has leased office space in 
Forty-second street 


Manning are now 
branch, Underwood 








ADDING MACHINES 


Charlottesville, Va._-W. G. Muncy has been appointed adding machine 
sales agent here for the Underwood Elliott Fisher Company 

Columbus, Ohio...The Columbus Sales Book Company has moved from 
215 North High street to 33 South Fourth street J. P. Dorsey, head of 
the company, has distribution for the Victor adding machine in nine 
counties of central Ohio 

Columbus, Ohio._-Calculator Sales & Service has been established at 
203 North Front street by Fred Hegler. He had been associated formerly 
with the Marchant Calculating Machine Company at Columbus and at 
Youngstown W. H. Frank is associated with Mr. Hegler in the busi- 
ness at 203 North Front street, handling typewriters 

Green Bay, Wis.—-C. M. Stengel has joined the adding machine divi- 
sion of the Underwood Elliott Fisher Company here 

Indianapolis, ind... F. Hammer, formerly of this city, has returned 
to Indianapolis as district representative for the ‘“‘Comptometer.’’ He had 
been general sales agent at Toledo for the Felt & Tarrant Manufa¢turing 
Company 

Louisville, Ky.._J. C. Duncan, who has been in the adding machine field 
thirty years, has joined the local branch of the Underwood Elliott Fisher 
Company, selling Sundstrand machines 

New York, N. Y..-The Monroe Calculating Machine Company, Inc., has 
leased space at 509 Fifth avenue 

Richmond, Va.--C. R. Powell and J. T 
adding machine division of the local branch of the 
Fisher Company 

San Francisco, Calif._-H. F. Helwig has joined the adding machine di- 
vision of the local Underwood Elliott Fisher branch 

i 
Age Limit Raised for Federal Typists 

The United States Civil Service Commission has modified its rules re- 
garding the entry age of stenographers and typists for the Government 
service. The former limit was forty years. The change permits those 





Taliaferro have joined the 
Underwood Elliott 


fifty-three years of age to apply for Government positions 
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(CeLvupex Tabs will not warp, shrink or 
distort and will outlive the sheet to which 
it is attached. Easy to apply and when applied 
—stays put. The tabs are distinctively made and 
conveniently packed—two six inch lengths (one 
foot) with alphabetical and blank perforated in- 
serts in transparent envelope—twenty envelopes 
to a box—eight colors—three exposures—4”- 
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THE 
MUNSON 
Sales Maker 


Munson Suppl ly Co 
348 Hudson St., New York City 


~ 
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{Territory Open to Responsible Distributors} 


CEL-U- DEX 
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om | want to know more about Munson 
Cc @ 8&8 RP eS Se mS Oo : Typewriter Keys. 
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SCORING AGAIN /// 




























ESCO Dry Stencil has been pro- 

gressively developed to a degree 
of perfection that gives it character. 
Its chief characteristic is stability. It 
may be stocked by either dealer or 
consumer with the assurance that 
when needed it will cut a_ perfect 
stencil. Unaffected by heat or cold. 


NEVA- 
CLOG 
“«“« « « 
“< « « « 
“« « « 


WISHES 
YOU 


4 && 
« « «& « 


American made — Patented 
Non fading blue—per- 
fect legibility — trans- 
parencyofstencilsheet. 





Free samples cheerfully 
furnished for testing. 


The H. E. Smith Co. 


137 S. 15th St., Newark, N. J. 
PROTECTED TERRITORY 


Open to experienced dupli- 





the Compliments 
of the Season 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 





cating machine salesmen. 
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¢SPOTSEALD °¢ 


ADDING MACHINE ROLLS 


=~ 















\ @ SPOTSEALD @  ‘, 


\ 
\ | 
| | For easy opemmg—Tear along this line from erther side | 






Easy Opening —No Waste 
A DISTINCTIVE FEATURE 
Firmly wound—free from breaks and lint. 
Grades for every need—all standard sizes. 
WRITE FOR SAMPLE ROLL AND QUANTITY PRICES. 


Rockwell-Barnes Company 
1511 West 38th Street Chicago 
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FOR CHRISTMAS SALES 


MARKS 
LAMPS 
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USER A PROSPECT! 

Here is a remarkably simple method for writing 
forms of all kinds; invoices, orders, etc., on any 
make typewriter, in one third the time. Elimi- 
nates slow system of handling loose sheets, padded 
forms and smudgy carbon. 

Miami Fast Forms are printed in continuous 
sheets, with duplicate copies, ready for writing, 
with carbon paper automatically inserted. Easy 
to load in machine and 300 to 500 sets of forms are 
written without adjusting forms or carbon. 

The simple attachment, furnished free, makes 
every typewriter a billing machine, without a 
dollar’s investment. Every office a prospect—every 
order insures a substantial profit. Sells itself. 
Write for new Stationer’s discounts and descriptive 


folder. 
THE MIAMI SYSTEMS CORPORATION 
Cincinnati, Ohio 


Manufacturers of Continuous Stationery for Auto- 
graphic Registers and all makes of Billing Machines 











WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 


Forty-eight cents to $2.00 per pound prevailing postage 
cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 






Airmail No. 1—Capacity 1 lb. x % oz. with computing chart. 
Airmail No. 4—Capacity 4 Ib. x 4% oz. with computing chart. 
Airmail No. 9—Capacity 9 oz. x % oz. without computing chart. 


Com puting chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicage, Illinois 
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OTHER MACHINE §S 


Chicago, tll._-A. W. Johnson has been appointed supervisor of the 
Vivid division of L. C. Smith & Corona Typewriters Inc 

Chicago, Ii._-E. J. McNally, sales manager, Vivid division of the L. C 
Smith & Corona Typewriters Inc., visited the Chicago branch November 
% and 10. 

Indianapolis, ind...The Sprague Cash Register & Office Fixture Com 
pany has moved from 22 West Ohio street to 334 North Capitol avenue 

New York, N. Y.—-C. G. Tolefson, 30 Church street, is now covering 
the metropolitan district for the General Stapling Machine Company, Bos- 
ton, and the Eveready Manufacturing Company, Worcester 

San Francisco, Calif.-A. L. Jones, 149 New Montgomery street, has 
been making the trade to the South, presenting among others the items of 
the Hotchkiss Sales Company 

San Francisco, Calif.-O. H. Davison, 74 New Montgomery street, is 
now showing the wéstern trade the new Neva-Clog stapler Its many 
points of excellence are receiving attention by the trade. 


BUSINESS OPPORTUNITIES 


Important to Manufacturers 














The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 


Office Supplies for Puerto Rico.—Pedro Colton, manufacturers repre- 
sentative, Ist Cruz street, wishes to secure office supplies on a commis- 
sion basis. He mentions specifically school composition books ; bond paper, 
white and colored; envelopes, all kinds and sizes; writing ink; wrapping 
paper in rolls and flat--any other office supplies suitable to the Puerto 
Rican market will be considered Mr. Colton already has some lines 
References are offered 


Wanted Here at Home 


Catalogues for Office Supply Dealer—The Washington Press, whole- 
saler and retailer of office supplies, 822 Ninth street, N. W., Washington, 
D. C., wishes to be placed on the mailing lists of manufacturers of office 
supplies and commercial stationery, to receive trade literature and cata- 
logues as issued. Address mailings for the attention of Claude Corr. 

Dealer Seeks Trade Literature-—-The Probant Printing Company, San 
Angelo, Texas, wishes to receive current literature and dealer informa- 
tion from manufacturers of office equipment and supplies. The company 
now handles stationery, furniture, some office machines and books 

Detroit Typewriter House Seeks Lines—-The Metropolitan Typewriter 
Company, 2426 Leslie avenue, Detroit, Mich., wishes to consider for re- 
sale typewriter ribbons, carbon paper, key caps, type cleaners, brushes, 
parts, typewriter stands and tables, copy holders, etc. This company 
has been operating eighteen months. The manager, B. R. Swanger, was 
with the Remington Typewriter Company fourteen years, and later with 
the typewriter division of Remington Rand 

Furniture Dealer Seeks Added Lines--Frank Wolf, Inc., 924 Walnut 
street, Philadelphia, Penna., handles steel and wood furniture for office, 
bank, library, hospital and factory. He is interested in taking on some 
new lines which can be handled with his established business. 

Springfield Stationer Asks Catalogues——Jeffersons Stationers, Inc., 311 
South Fifth street, Springfield, Ill., wishes to freshen its catalogue files 
This business has succeeded the Jefferson Stationery Company. The new 
setup includes Harry W. Hanson, president, and Henry Fleeman, vice 
president and manager, both widely known in the stationery trade. New 
catalogues, price lists and sales literature will be welcome 


New Enterprise 


Following is a new concern reported in further detail elsewhere in this 


issue. It offers possibilities of additional outlets for manu- 
facturers in this field. 


Albia, lowa.— Martin's, 116 Washington avenue, East, has been organ- 
ized to deal in school supplies and office supplies, covering the state of 
lowa In addition to supplies for business and schools, the organization 
also operates a printing plant and manufactures ornamental plaques made 
of plaster. R. E. Martin is in charge of this business 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8S. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted 


Equipment and appliances, office, Shanghai, China; No. 6492; agency 
contemplated 

Equipment, office and appliances, Singapore, Straits Settlements; No 
6592; agency contemplated 

Furniture, office, Geneva, Switzerland No. 6277; purchase or agency 
contemplated 

Machines, calculating, Geneva, Switzerland.-No. 6277; purchase or 
agency contemplated 

Machines, office, Ottawa, Canada.—-No. 6262; purchase or agency con 
templated. 

Machines, stapling, using thin staples, Medan, Sumatra; No. 6525; 
agency contemplated. 

Machines, typewriter, Geneva, Switzerland No. 62 
agency contemplated 

Machines, typewriter, portable, Jaen, Spain.-No. 6229; purchase con 
templated 

Machines, typewriter, Medan, Sumatra.—No. 6326; purchase or agency 
contemplated 

Machines and equipment, office, Panama City, Panama No. 6330; 
purchase contemplated 

Ribbons, typewriter, and carbon paper, Tel-Aviv, Palestine; No. 6456; 
purchase contemplated 

Type, pin point, for checkwriting machines, Sheffield, England.—No 
6306; purchase contemplated 


‘a 


purchase or 








TEMPO 
STENCILS 


Patented in United States 

A Stencil that has stood the test for 
three years. 

Tempo has proven to be a business build- 
er. Sold by leading Dealers everywhere. 
Dealers that have sold the Tempo Dupli- 
cating Line exclusively are enjoying a 
good volume and a profitable business. 
The Tempo Duplicating Line is complete. 
Tempograph Duplicating Machines, Tem- 
po Interleaving Trays (Slipsheeters) for 
all makes of Duplicating Machines, 


Tempo Stencils, Inks and Supplies. 


Write at once for full particulars. 


MILO HARDING CO., LTD. 
1362 So. Hill St. Los Angeles, California 

















coMpo 


PREFERRED VALUE 





No. 4-C Wire Stapling Machine, List Price $6.00 





= STANDARD EQUIPMENT 
The COMPO line of Paper Fasteners meets a 
great many requirements and will return a profit 
if you concentrale on it. The most important 
machine is illustrated above, having a capacity 
of 210 Wire Staples and weighing only 2 lbs. This 
Model No. 4-C will fasten together securely 35 
sheets of 16 lb. bond paper or equivalent, or will 
join them temporarily if you wish. Why not 


write us for prices and further information? 


Manufacturers and Distributors 


COMPO MANUFACTURING & SALES CO. 
WESTPORT, CONN., U. S. A. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 
EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 








-—_ —_ = 
i il ll lll ln ll i i di te te i i i i i kt ft 








, 
, 
4 
‘ 
, 
, 
> 
4 
d 
4 
4 
> 
> 
4 
> 
> 
4 
, 
> 
4 
4 
, 
4 
4 
4 
, 
> 
4 
> 
> 
4 
a 
j 








r ’ 
rik 
4 


Celluloid 


TAB 


that’s really werth the price 


The slant or visible feature of a Wage 


maker tab is the big selling point 


Straight celluloid tabs are 


the extra cost, at least for several years. 


You can get new business and double 
your profits on a lot of regular busi 


ness, with a sensible reason for cellu 


loid tabs 


The slant or angle is an acknowledged 


advantage in an Insertable 


in a Non-Insertable? 


Write us today for demonstrating sam 


ple with instructions. 





GRAND RAPIDS 





not worth 


Why not 


MICHIGAN 





OFFICE APPLIANCES 








RIBBONS ‘AND CARBONS 





Chicago, tll.—Among the November visitors at the Chicago branch of 
the Codo Manufacturing Corporation was Wm. A. Crompton, Jr., south- 
west representative for Codo Mrs. Crompton accompanied him, taking 
advantage of the opportunity to enjoy visits to A Century of Progress 

Chicago, t11.Carter & Allen, distributors for Mittag & Volger, Inc., and 
Allen & Company, paper merchants, have leased the second floor of the 
Occidental building, 318 West Washington street The lessors had occupied 
space at 205 West Monroe street the past twenty-seven years 

Houston, Texas.._.The Johnson Ribbon & Carbon Company, 2003 Gulf 
building, has celebrated the fifteenth anniversary of its founding The 
original location was in the Union National Bank building; in March, 
1926, the business moved to the Post-Dispatch building; a year ago the 
space in the Gulf building was occupied 

San Francisco, Calif.._The Carbon and Ribbon Dealers Association met 
November 1 at the Palace Hotel to discuss the National Code of the car 
bon and ribbon industry, and various local problems The Northern Cali 
fornia Association is 100 per cent behind the National Code as submitted, 
and telegraphed the Ribbon & Carbon Exchange to that effect 








STATIONER Y 











Chicago, t11.—-The Chicago School Supply Company has surrendered its 
corporate charter 

Chicago, Ill..-The Faithorn Stationery Company reports that Christ 
mas card sales started early in November, and a wide variety of items 
interested customers The company enjoyed a good daily volume of busi 
ness during “‘A Century of Progress,’" as many visitors to the world’s fair 
bought their souvenirs on their way back home from the grounds, to avoid 
carrying them all day long The Faithorn store has the use of a vacant 
store at 513 South Wabash avenue, the display window of which is de 
voted to nationally-advertised merchandise 

Glendale, Calif. Frank E. Woods, who conducts a book store at 241 
North Broad street, carries a full line of stationery, fountain pens and 
office supplies 

Hollywood, Calif._.Jesse R. Miller has opened a new stationery and 
book store at 6740 Hollywood boulevard Printing and engraving also are 
handled 

Lamar, Colo.__W.. N. Crary has taken the stationery department of the 
Betz Publishing Company He had been connected with the stationery 
field fifteen years ago 

Los Angeles, Calif._-Will T. Hughes found business improvement here 
several weeks ago when he was calling on the trade with the Weis line 

Los Angeles, Calif.__Fowler Brothers, 747 South Broadway, have made 
a long lease of a building at 414 West Sixth street, which is to be re 
modeled for their occupancy 

Newark, N. J...The J. L. Hammet Company, Cambridge, Mass., has 
leased the two story factory building at 101-03 Leddie street, for the 
manufacture and storage of school supplies 

New York, N. Y... The Commander Sales Company, Inc., has been char 
tered to deal in stationery; capital stock, $10,000; Goldenberg & Meyer, 
charter representatives, 1440 Broadway 

Philadelphia, Penna.—-Charles W. Speidel & Company, blue prints and 
drawing materials, 112 North Twelfth street, has been registered as a 
commercial title in the commen pleas court by Charles W. Speidel, East 
Lansdowne, Penna., and Walter A, Krohn, 7003 North Fifth street 

San Francisco, Calif.._A luggage section has been installed by A. Car 
lisle & Company, Upham & Rutledge, Inc., 135 Post street 

San Francisco, Calif.__E. Q. Wilson, formerly with Lachman Bros., has 
joined the sales force of H S. Crocker, 565 Market street The com 
pany reports sales very satisfactory, due to the fact that the distress stocks 
of used furniture are now low 

Springfield, Ul.—-The Jeffersons Stationers, Inc., 311 South Fifth street, 
has been chartered ; incorporators. Harry W. Hanson, Walter Hanson, Jr., 
and Henry Fleeman This business succeeds the stationery store of the 
Jefferson Printing & Stationery Company 








PENS AND PENCILS 





Chicago, Ill The Fresh-Fil Corporation, Suite 1648, 127 North Dear 
born street, has been chartered to manufacture and sell all kinds of ink 
machines (fountain pen fillers) and pencil machines; capital stock, 500 
shares no par value; incorporators.-Guy B. Bess, Maurice Lavine and 
Bernice M. Simerson 

Houston, Texas The Fountain Pen Service Shop has been established 
at 719 Fannin street. This business is conducted by J. L. Dukes Na- 
tionaliy advertised pens and pencils are sold, as well as cameras, greeting 
ecards and magazines, and a rental! library is conducted 

New York, N. Y.—The American Lead Pencil Company has leased 
fice space on the seventeenth floor of the RCA building 

New York, N. Y J. Harris & Company and Jacob Harris have leased 
a floor at 115-17 East Twenty-third street, for a fountain pen business 

Orange, Mass... The American Writing Instrument Company has been 
chartered to manufacture pens, etc.; capital stock, $50,000 Russell B 
Kingman, charter representative 

Philadelphia, Penna.—-The Franklin Pen Company, fountain pens, desk 
sets, etc., 51 North Tenth street, has been registered as a commercial 
title in the common pleas court by Charles F. Bodey, 145 East Mount 
Pleasant avenue 

Queens, Manhattan, N. Y.—The Presto Pencil Corporation has been 
chartered to manufacture fountain pens, pencils and razor strops; capital 
stock, ten shares no par value; Posses, Katcher & Driesen, charter repre 
sentatives, 295 Madison avenue 

San Francisco, Calif...Bruce Barclay, sales manager for the Craft 
Sales Company, Inc., 143° Second street, reports good activity for the 
Semi-Hex line of lead pencils, made by the General Pencil Company, for 
which it is representative in Northern California 

Sycamore, Itl.. The Dur-O-Lite Pencil Company of Sycamore has been 
chartered under the laws of Delaware and of Illinois The incorporators 
ire Carl Merryman of Sycamore and E. L. Campbell, of Chicago 
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THE PROFITABLE METALSTAND 


its special convenience and low price attract many buyers 


ATS QQ) list for olive green finish maplewood top (walnut, mahogany and oak 
r finishes slightly higher) METALSTAND can frequently be added to the 

sale of a typewriter or other office equipment. There are many op- 
portunities in the course of a day for the sale of so well made and con- | 

venient an office furnishing. 


Rubber mounted casters permit easy, silent movement. Dimensions, 264% inches high, 
top 17% x 14; side leaves 12 x 14 inches may be attached cither side. Frame is 8-gauge 
and legs l6-gauge steel. Shipped knocked down, shipping weight, 13 Ibs. You take 
no risk with METALSTAND. All orders shipped subject to dealer's approval and illus- 
trated folders with dealer's imprint are supplied on request. Full details and discounts 
on application. 





WE 00 Ove MaRT 


METALSTAND COMPANY.909 Walnut St., Philadelphia, Pa. 

















| 
The Leading Type Cleaner 
Over 3500 dealers, from the largest to the 


smallest, recommend this profit making 
specialty to you 






One dozen is all you need to prove to 
— yourself that Clarotype is a reliable re- 


AROTYPE peat item 
= cAR OTP 
meanness Pop The market place 


Clarotype is an office necessity. Every 
oo ne owe mae . stenographer needs and wants it. 


There is no other way she can keep ° 

her typewriter type clean, so simply. O ations 
quickly and efficiently That's why 

Clarotype repeats. It is known and 
used nationally, and has been for 


over 13 years. Clarotype belongs in 


'y —- Ley By A. B . Every Spring and every Fall, the Leipzig Trade Fairs play host 
Co. Inc., 16-R Hudson St.,New York. |) to some 7,000 exhibitors from 22 countires . . . and to 130,000 


buyers and business men from 72 countries. 














Your line of business is represented at these Fairs. In the 
| General Merchandise Fair (March 4-10), 5,200 firms show 
Twin Grip Won't Slip | every possible item for the department store and specialty store. 

ii 675 firms exhibit their latest offerings in office appliances, 

Famous two-point grip keeps papers from | stationery, books and the graphic arts. In one week's time, 
slipping in any direction. Easy on; easy | you cover the latest offerings of the whole civilized world. 
off. Use them over and over again. Hold | we invite you to write for Booklet No. 51 which tells the story 
oe of the Fairs in detail. Let our New York office—-or an Honorary 














7 | Representative in your vicinity —advise you of certain important 
G ra ffco V ISE CL, IPS trade discounts, travel economies and courtesies, available to 
ve Fair visitors. Leipzig Trade Fair, Inc., 10 East 40th Street, 

Made of superior plated spring steel; in 3 sizes; in smart New York City. 


orange and black containers. Ask us about them and 
other fast selling Graffco products. 


| GEORGE B. GRAFF COMPANY LEIPZIG TRADE FAIRS 





64 Washburn Ave. Cambridge, Mass. 
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BEST SELLING XMAS ARTICLES 


Zipper Ring Binders, Brief Cases and Envelopes 
These specially useful and beautiful leather goods 
items are some of the best selling items at Christ- 
mas time and will be more in demand this year 
than before. 

If you have not ordered your STEIN-WAY leather 
goods for Christmas selling, you can do so now and 
receive them in time for holiday selling. 

Large variety of brief cases, zipper ring books with 
expanding gussets and two handles, with extra 
large sized rings, Three-way zipper envelopes as 
well as two-way in a complete price range. Samples 
sent upon request. Don’t delay; order at once. 


Stein Bros. Mfg. Co., Inc., 564-570 W. Adams St., Chicago 
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Leather Goods of known high quality assure 
highest satisfaction and most dependable profits 


--- Sell NATIONAL 


BRI 





EF CASES 


line. 


Here are most modern designs, de- 

pendably constructed 
venient; Zipper ring books and en- 
velopes, brief CaSeS, portfolios, Dres- 
Sets, Brief-O-Bags and catalog cases. 
The interest of your customers (which 
in the end is your greatest interest) 
recommends to you the “ NATIONAL” 


Ask about our New seal leather lined 
envelope in black and mahogany finish. 
New Catalog Now Ready 
NATIONAL BRIEF CASE 
MFG. CO. 


512 S. Peoria St., Chicago 


OFFIC 


truly con- 


-E APPLIANCES 











AC 


QUALI 
chines 
only Sia 


ME STAPLES 


and stapling machines 


rY FIRST SINCE 1894. The ma- 


and staples that guarantee not 
les but profits. Ask us how. 


Acme Staple Company 


CAMDEN, N. J. 








N U.S.A. 
THE COLYTT LABORATORIES 








565 W. Washington Street 


$1.00 ‘“*‘MOISEN-IT”’ 


The Sanitary Moistener 


For gummed surfaces of en- 
velopes, labels, stamps, finger- 
tips, etc. 

Simple in design and opera- 
tion—a water dish, a special 
brush and a presser guide. Just 
pull the surface to be moistened 
across the wet brush—Hands al- 
ways dry—surface always mois- 


bright plate—non-corroding— 
lifetime service. 


U.S. Patent 


tened. 
Attractive in green glass and 
Pending 


CHICAGO, ILLINOIS 








POT ea TTT eT eC TTTN LULL SALA ULL SLL LLL 


... and now~ 


THHHHIMITEEC IHN 


50, ‘ VN : ‘0. ° 


STEEL THUMB TACKS 


INQUIRY 
INVITED x» 


CUT-OUT 


William Prym 
of AMERICA, Ine. 
4728 37th Street 
Long Island City 
New York 





POMUMSUUI UM OMe ri 


WE ADD TO THE GREEN BOX LINE! 





ALL SIZES: No, 1 to No. 6 


HOON AN AMERICAN INSTITUTION 


You Can’t Beat the 
RED CAP TWINS 


TOU SLL Lg 


SOLID 
HEAD 


PACKED 
100 TOA 
FIBRE 
BOX 
. 
1000 
TOA 
CARTON 


PUMPS SH Sn er nt S111} 





Correction 
Fluid Cc 


everywhere. They 
peat. They are well liked. 


Mimeo Type Cleaner is the 
Clean. Easy to apply. 
Inflammable. 

Introductory Offer Fifty 
With every order of six 
dozen bottles of Mimeo 
Correction Fluid we 
will give you one dozen 
bottles of Mimeo Type 
Cleaner free on initial 
order only. 





cent sellers 


Take advantage of this specia 


Mimeo Service 
132 Nassau St., New 


Type 


leaner 


Here’s two fast moving items that win acclaim 
do the work. 


They re- 


Just a drop of Mimeo Correction Fluid makes 
perfect corrections on all kinds of stencils. 


steno’s friend. 


Economical. Non- 


Liberal dealer discounts 


1 offer now. 


Bureau 
York City 
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» snd makes clear, sharp impressions 
With every dater sell the “Standard 
of Quality” Dri Kwik Stamp Pads 


THE FULTON MAN 
says: 


Inflation is noe guess but a 
fact. Stock on your shelves pro 
tect you against falling value of 
the dollar Order Fulton Qual 

ity Daters NOW Many daters now 
in use do not have 1934 on the year 
band, and you can replace them only @ 
when you are stocked up. The Fulton # 
Dater, made with corrugated alu 
minum roll and bands of live rubber 

wy to adjust, stays in alignment 





kivery sale means a satistied customer 


Fulton Specialty Company, Elizabeth, N. J. 








_ANSWERED FREE 1 


“YOUR QUESTIONS! | 


ee 





is prepared to answer almost 
relative to office equipment. 


A considerable number of our 





Subscribers to Office Appliances have free 
access to a competent service bureau which 


found that this service in itself is 
many times the subscription price. 


any question 


readers have 
worth 





| The Office Appliance Company, 
| Dearborn Street, Chicago, U. S. A. 


417 South 
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RIBBONS 


Dealers 


Sansom at Tenth Street 


U.S. TYPEWRITER RIBBON MFG. Co 







ESTABLISHED 1895 


Inquiries Solicited 





wt Do ove manT 


Philadelphia, Penna. 











Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands } 
of users. Sales, both new and re- 


placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 
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STURGIS Posture cHairs 


Easy, quick adjustments 
without tools 

















A complete and out- 
standing line of metal 
posture chairs sold 
exclusively through 
dealers. 
Exclusive ter- 
ritories still 
available. 


Write for 
particulars. 


STURGIS POSTURE 
CHAIR COMPANY 
STURGIS AAICH 








—— 
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Markilo Celluloid Products 


are made of the acetate (non-inflammable) cellulose, and 
embody features of our own 
design. 

Envelopes for ring binders, 
—billfolds, cards, papers, etc. 
Indexer strips (blank-label) 
and tabs, celluloid fasteners. 
Book markers, book covers, 


etc. The Dozen System vs. 
Decimals, Booklet 25c. 


MARKILO CO., Mfrs. 
936c W. 63rd St..C ~eening U.S.A. 

































g ig @ Standard 
ne am © Brass 


ij 
és 1 PER > 2 Nickel 
ToP PAS TENERS Finish! 


The guide to quality in paper 
clips. Low cost and first quality 
built up a demand. Specify “Tip 
Tops.” Your Jobber can supply 
you. 


TIP TOP MFG. CO., Ine. 
SYRACUSE, N. Y. 


Canadian Agents, Brown Bros., Ltd., Toronto 























Economical of space, of effort required to handle, and time required 
for reference, F. B. Loose Leaf Holders provide the ideal equipment 
for efficient, low-cost transfer storing. Simple in design and operation 

two posts (interchangeable for variable capacity), two sliding bars 
adjustable to any width of records and distances between centers. 
Practically indestructible, F. B. can be used over and over again. 
$3.50 list per dozen sets, f.0.b. New York. 


F. B. Manufacturing Co. 


1228 Intervale Ave. New York, N. Y. | 














Grippit 
Holds 
like 
Rubber 
Bands 


This special adhesive sticks with a sinewy, 

flexible grip. Grippitted work can be stripped 
off like adhesive tape, permitting paste-ups 
to be removed, positions to be changed 


Write for Free Tube 
and Profit Story 


Harriman-Wetts Propucrs Co + 200 Summer St + Boston 
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PERSONAL LETTERS GET 
RESULTS 


Auto-typewritten 
letters are personal. 
Typist inserts name 
and address by hand 
on the’same machine 
which then type- 
writes the letter au- 
tomatically, at a 
speed of 250 a day, 
a cost of about one 
cent each. 

Our rental plen permits 
your customers to try Au- 
to-typist before buying. 
Ask for details. Auto- 
typist, 602 North Car- 
penter Street, Chicago, Ill. 
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BARGAIN BULLETIN 
No. 775 
Effective Sept. 25, 1933 

Many hundreds of BARGAINS in Typewriters, 

Adding - Billing - Bookkeeping - Calculating and 

other machines. 16 Pages chuckfull of infor- 

mation. Send for your copy. (There is a 

nominal charge of 10c for postage, in order to 

discourage the merely curious.) 


RELIABLE TYPEWRITER 
& ADDING MACHINE CORP. 
303 West Monroe St., CHICAGO, U. S. A. 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


<<; ~ 
ay 
* 
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POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30S. Jefferson St. 





_—— = 
x<xxx 
_——-— - « 


es ee 





_—————-— = = 4 
_———— eee 





_———-— = = 





pe 


ee a ee 


“= ee oe 
_—— ee eS 
————<—=§ = = = 





Stanley R.Bristow 
24 Central Ave.West Orange.N.J. 
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Color is the life of type 
writer ribbons and carbon 
paper. 


Strength and perma- 
nence of color are the excel- 
ling features of CODO Ribbons 
and Carbons. 


Color can help you be- 
come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO 

Ribbons and Carbons is fit- 

tingly exemplified in their 

modern, brilliant, attractive 

packing. 

Proof and full information 
on request 


The Codo Manufacturing Corp. 
New York Coraopolis, Penna. Chicago 



















Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 

















DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 


292 Columbus Place 
Brooklyn ™ Z. 























Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 
Inside Diameters 
: y”"—1.35 Per 100 
Open Easily, 47150 a "a 
i”"—1.75 “ 
—, 1%4"—3.25 “ 
7 2”—3.50 “ 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 


























The FAMOUS AUTOMATIC 


DESK COMPANION 


APPEALS 


TO THE BIGGER 
“BUSINESS EXECUTIVE 
~/ AND MAKES YOU A NICE PROFIT 


Write for information 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD., CHICAGO, ILL. 
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of All 


Hektographs —Refill C iti 
Sty | & omposition Yaw . 
med P= Lithographed in Col P How Ss y our stoc h of 


Oakville 
Ring Clips? 


Top-quality ring clips to sell at an extra profit. Particularly 
adapted to fastening greeting cards. Smoothly finished 
won't mar paper. Save money—order with your other Yellow 
Box Line items. 

OAKVILLE—AMERICAN PIN DIVISION 
Scovill Manufacturing Company 
WATERBURY, CONNECTICUT 

UTILITY GIFTS OF METAL 


Pins, Clips, Fasteners, Thumbtacks, Tak-a-pins, etc. 














Graphic Rolls in All Sizes, to 
Fit All Makes of Duplicators 





Domestic and Export Dealers Write CHICAGO NEW YORK SAN FRANCISCO 


wt 00 Ove sant 


GRAPHIC DUPLICATOR CO. __270 A Lafayette St., New York, N.Y oO A K VILLE 



























with every bottle of ink 


: INK 
Sell H. A. ERADICATOR 


Guaranteed for removing ink stains 
and blots from paper and white 
clothing. Multiple uses can be 
found for “H. A.” Ink Eradicator 


These Office Appliances 
Build up Business 


Where maps, charts, drawings, pictures or other 
material must be displayed on office walls to help 
, in the recovery of business, the new 


Moore 
Aluminum Push-Pins 


are indispensable. Wherever shown, office managers want 
them. Our small Counter Display, holding one dozen 
packets, brings repeat business. 


from your jee O for LO cents tose hikes 
MOORE PUSH-PIN CO. 


113-123 Berkley Street Philadelphia, Pa. 


This business is YOURS! ,3:.Mey on oY o.. 


in homes as well as offices. Stock up 
now; to meet the increasing de- 
mend for the best Ink Remover 
made. For further details, write 


H. A. Ink 
Eradicator Co. 


1545-47 West Farms Rd. 
New York City, N. Y. 
Manufacturers of Ink’ Eradtcators 
Jor more thana quarter of a century. 



















Pittsburgh M A 4 
— The Chatfield & 
LMOST every customer per ( > 
° . ncinna 
uses cards: and if you make a bid for 7). chattield Paper Co. TYPE CLE NER 
the business, it’s a ten-to-one chance Detroit A 


Seaman-Patrick 





you'll get it. For business cards come 








to mind in the same thought with Weshingion, B. c. 
office supplies. The Seren. Bast & Martens goes over in a big way 
Ask any paper merchant here how pode ag with typists. They like the pat- 
to build a repeating business with — Carpenter Paper Co. ented applicator, an exclusive 
Wiggins Compact Binders and Book — a..." a Martens feature. It cleans type 
Form Cards. "Toledo, Dayton, so quickly, easily and _ thor- 

Columbus, Cleveland ° : . 

The JOHN B. WIGGINS COMPANY The Central Ohio oughly, dries quickly without 
(Originators of Scored Cards) Paper Company FREE! spattering. They always come 


1162 Fullerton Avenue Chicago INTRODUCTORY OFFER back for more. 


Write for it and our liberal , : 
discount schedule Retail price 50 cents. 


Wissins | I] | marTENS TYPE CLEANER CO. 


BOOK FORM CARDS COMPACT BINDERS 120 E. 28th Street, NEW YORK CITY 









































ace PRODUCTS "The Amecing Pesformonce of he Gensine Bl 


Ml Ml 
FILE GUIDES: plain, celluloid, insertable. PHILLIPS 


CARD GUIDES: A-Z, months, states, specials. 


INDEXES COMPLETE: leather, celluloid, linen. HECTOGRAPH CARBON 
pene Ol gelsolin | HECTOGRAPH and RECORD TYPEWRITER 
RIBBONS 





struction" stock and specials. | 
BLANK TABBING: 12” lengths to any given 


. 1 
size. i) * . 
INSERTABLE CELLULOID TABBING: Aico grip, f Warrants you consideration. 
6 colors. _ Outstanding developments, far in advance of com- 
LOOSE LEAF ITEMS of every description. | petition, from the Laboratories of L. A. Phillips. 
G. J. AIGNER CO., Manufacturers I | PHILLIPS PROCESS CO Inc 
| td . 


503 S. Jefferson Canal Station Chicago 











ROCHESTER, NLY. 
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“HIGHEST DEVELOPMENT 
IN STORAGE SYSTEMS” 


NEW YEAR—and with it comes the 
fiscal period of many companies. Their 
present records will be transferred into 
storage. 

Feature this new storage binder—“The 
highest development in storage sys- 
tems”—permanently and securely locks 
sheets—compact—built to last—no ex- 
posed metal parts—Very inexpensive. 
Write for complete information and 





prices. 
£- 
Ex lusive 


GR. . 4 
Dealer N) TUM Complete 
SS dhe | 





Franc hise > 


Grand Rapids Loose Leaf Binder Company 
GRAND RAPIDS, MICHIGAN 




















| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 


Your letterhead frequently is all that 
| your prospective customer sees or knows 
| of your business. In appearance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 
| facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





AMERICAN EMBOSSING COMPANY 


| 35 N. Division St. Buffalo, N. Y. | 








Engraved Stationery Buffalo 











IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 





First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include “METHODES”’ in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 


Paris X¢ France 
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Meilicke ready-made answers to routine problems cut calcu- 
lating time in half. Any employee can use Meilicke Systems 
without training. There are no keys to punch, no levers to pull. 
Just turn the card and copy the answer. 


Avoid New Code 
Complications 


Pay Roll Calculators are built 
on piece work, hourly or week- 


ly basis. 







The new 35 hour and 40 
hour weekly basis Calcu- 
lators are now ready; | 
answers in \ hour steps. / 


Hourly basis 
Calcul ators 
have answers 
in \% hour or 
'/, hour step s. 


End Mistakes—Double Speed with | 
Precalculated Verified Answers | 
{| 


Write for Circular 





y Meilicke Systems Inc. | 
@2~.. 3466 No.Clark St. Chicago, Illinois 


————— a 





IR | 





CARBONS and RIBBONS 


New Packing 
Greater Protection 


More Convenience 
and the Same High Quality 


Dealers can now offer their trade bet- 
ter service with the Bucki line of 
carbons and ribbons. 

The new Bucki Economy “‘Slip-a- 
Sheet” carbon box is a real aid to 
carbon sales. Economy and efficiency 
in the use of this innovation will be 
instantly recognized. 


Now the incomparahle ribbon 
Supreme Brand—can be had ir 
sealed airtight box—positivel 
tected against deterioration. 


Bucki 
1a new 
y pro- 
Always 





“fresh” never “dried-out”’, an asset 
to both dealer and consumer. 
Samples will be gladly sent to in- 
terested dealers. They are also in- 
vited to ask about the Bucki plan to 
increase carbon and ribbon sales. 


THE BUCKEYE RIBBON & CARBON CO. 
1458-1468 East 55th St., Cleveland, Ohio, U.S. A. 





























300 


NEW ITEMS 
IN A SINGLE YEAR 


In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 


Usually this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 
not uncommon for a dealer to tell us that 
some of his best selling lines have been secured 
from seeing the things in Office Appliances. 
Many readers say this section in itself is 
worth the subscription cost, not to mention 
all the other features. 


If you want to keep in touch with the activi- 
ties of the office equipment industry, there is 
no better way to do it than by entering a sub- 
scription to Office Appliances. The rates are 
$2.00 a year, $3.00 for two years; Canada $2.50 
and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 
417 Seuth Dearbern Street 


Chicage, 111. 




























Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 
for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf. Co. 


Rochester, N. Y. U.S.A. 
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@ Royal . . . King of them all in product, in value-appeal to the public, in 
dealer promotion and protection . . . announces a nation-wide Christmas newspaper campaign /ocalized in the 
sales areas of Royal dealers! Powerful rotogravure advertisements plus full-color space in The American Weekly! 
Blanketing more than two- thirds of American homes. Reaching 11,000,000 families . . . fathers, mothers, 
students. Flashing the spotlight on Royal dealers by featuring the dealer’s name and address in every advertise- 
ment. Offering two unbeatable v alues . . . a Royal Portable at $45 and at $60. e To make this a profitable 
Christmas ...a happier New Year. . take the Royal road to prosperity! LINK TO LEADERSHIP. e Royal 
Typewriter Company, Inc., 2 Park pum .. New York City e Canadian: 362 Notre Dame Street West, Montreal 


ROYAL PORTABLE TYPEWRITERS 


























































Let Your Customers be the Judge of 


HEYER’S NEW STENCILS 
Send coupon PODAY jor jree Samples 


NRA 


Cc 


We could write pages of description about our new line of sten- 
cils—repeating and enlarging on the oft mentioned statements 
about quality and performance—statements which when really 
boiled down form an outline of the qualities necessary in any truly 
satisfactory stencil 

But what's the use? We could stand for hours explaining the 
qualities and performance of our products, but if they weren't 
meritorious, you and your customers would quickly find the mis- 
statements. 


But here’s what ue will say! The new Heyer 
Quality stencil line offers you definite sales ad- 
vantages over any other line by giving you: 


A SIX POINT ADVANTAGE 


A line composed of three types of stencils. Royal 

1 Blue, Royal Purple, and Royal White, each having 
different characteristics to fit the requirements of 
different customers. 


Fach quire (21 sheet unit) is contained in the dis- 
2 tinctive, newly designed boxes. We don’t have to pro- 
claim these boxes as being up-to-the-minute and sales 
impelling. Leave that for your customers to tell you. 


Each of the three types of stencils are supplied in all 
sizes with differently punched headings to fit all stand- 
ard stencil duplicators such as the Lettergraph, 
Klexograph, Mimeograph, Neostyle, Rotospeed, Un- 
derwood, Multistamp, Postograph, ete. 


Constant quality— Our stencils are produced under 
very careful supervision. Every one of our stencils, 
regardless of when it is made, has the same chemical 
content and qualities as any other. 


Constant source of supply--The name “HEYER’ 
has stood for the best in duplic ators and supplies for 
over thirty years. This is your best guarantee of our 
honesty, integrity and ability to fill your orders at any 
time, 


A Complete line from one source—You can fill al- 
most allof your duplicator requirements from the “HEY - 
ER QUALITY” line. Stencils, Inks, Styli, Gelatine, 
and Stencil Duplicators and miscellaneous supplies all 
from one house. Consider the trouble and expense 
you eliminate by being able to have your order com- 
pletely filled at one source of supply with the highest 
quality (HEYER QUALITY) merchandise. 


o gif W 


You don’t have to take our word for a thing. 
Just fill out the enclosed coupon and give these 
stencils a test: prove to your own satisfaction as 
well as to your customer that this is the line of 
stencils for you to sell. 





ROYAL BLUE 


A stencil with a 
soft, blue coating 
which cm nes 
broad, vy cop- 
ies, similar to or- 


dinary typed work 
es a 
vily inked rib- 


bon. 


ROYAL PURPLE 


A stencil with a 
fairly hard, pur- 
ple coating which 
produces sharply 
defined copies 
similar to print- 
ing produced 
from typewriter 
type. 


ROYAL WHITE 


A semi-opaque 
white stencil 
which, when used 
in conjunction 
with the carbon 
paper furnished 
with each quire, 
gives a black on 
white typed effect 
on the stencil 
very similar in 
appearance to 
typing on ordi- 
nary paper. Has 
proven very pop- 
ular with con- 
sumers produc- 
ing num- 
bers of typed 
of i ee ~ 
of its t = 
ibility and easy 
ng. 
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THE WEYER CORPORATION 
CMICACS, teLinors, Usa. 


* 















HEYER CORPORATION (12-33) 
945 W. Jackson Blvd. 


Chicago, Illinois. 






As a prospective dealer in your stencil line, | would like to 
receive samples of your stencils along with further information 
about them. Please understand that this does not obligate me 
in any way. 
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OF AMERICA” 


“The Voice of America,’ Underwood Elliott Fisher's 












great new radio pageant, offering music, songs, laughter, 
drama, strikes a constructive confidence-inspiring key- 
note that is tuned to the needs of today. It is the sort of 
program that will be awaited eagerly each week...that 
will build good will for the manufacturer and the dealer 
..the sort of program that will create additional sales. 

Every Thursday evening, 8:30-9:00, Eastern Stan- 


dard Time, Columbia Broadcasting System's Basic Net- , 
work. Key Station, WABC, New York. With Vat’ Jule-sels 
OPO ILUZA 






-_. 
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~ PAGES... PAGES 
PAG ES CONSISTENTLY! 


While ‘The Voice of America” is carrying on through 
the ether, large space advertising in great national mag- 
azines will provide additional sales support. Beginning 
with the December issues of The Saturday Evening Post, 
Collier's, Nation's Business, Time and a representative 
group of trade publications, Underwood Elliott Fisher 
advertising will appear throughout the year. It will 
form an important part of the great campaign for in- 
creasing the already great demand for Underwood 






















Elliott Fisher products everywhere. 


UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters « Accounting Machines « Adding Machines 
Carbon Paper, Ribbons and other Supplies 


342 Madison Avenue, New York, N. Y. 


Sales and Service Everywhere 


UNDERWOOD ELLIOTT FISHER 


797 





Spied the worlds business 








